





sion 
-OSED 


amittee 
Fund 


e New 
1umber 
made, 
lent of 
€ com- 
in the 
in, who 
S$ year, 
ymend- 
nsation 
itriec, a 
to the 
in his 
mittee 


intro- 
nd bill 
sO as 
he law 
ced in 
ernard 
leasure 
Con- 
e Fed- 
o add 
hysical 
yloyers 
w the 
mined 
intro- 
as in 
aceded 
f pas- 


Villiam 
nd the 
disab- 
list of 
mpen- 
‘earon, 
‘ed his 
chway 
censes 
s until 
mages 


a bill 
, gen- 


D per- 
duced 
ection 
ervice 
ctions 
shicles 
ations 
aplied, 


fe. of 
i mew: 
, pro- 
or al- 
Mas- 
\ppro- 
sions 
lirect- 


Le 
dinted 
sidney 

office 
‘Brien 

York 
npaiy 


or the 
Inited 





AWEEKLY NEWSPAPER INTERPRETING THE TRUE SPIRIT OF 


(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 


~ 


THE EASTERN UNDERWRITER — 


INSURANCE 


Published by The Eastern Underwriter Co., 110 Fulton Street, New York, N. Y. 
Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under the act of Congress, March 3, 1879 








Thirtieth Year; No. 4 


NEW YORK, FRIDAY, JANUARY 25, 1928 





$3.00 a Year; 25c. per Copv 








Auto Conference Is 
Convalescing After 
New York Meeting 


Threat of Disruption Believed 
Averted Pending Tryout of 
Changes Voted 


OUTSIDE COMPANIES SOUGHT 


Barbour, Goodwin and Catlin Head 
Efforts to Harmonize Leading 
Factions in Conference 











Automobile underwriters are breathing 
a bit easier since the full meeting last 
week of the Eastern Underwriters Auto- 
mobile Conference where the questions of 
rates, commissions and other practices 
were discussed at great length. Every- 
one realized that the Conference was 
facing a severe crisis, that many mem- 
bers were violating the rules flagrantly 
and that a general housecleaning and re- 
vision were essential to continued exist- 
ence and progress. As a consequence of 
this consultation of specialists the pa- 
tient has taken a decided turn for the 
better but is not yet entirely out of the 
danger zone. 

Forces working in the interests of har- 
mony are understood to have carried the 
day at the Conference meeting. Conces- 
sions to the non-member companies in 
the way of rate reductions and commis- 
sion increases were voted so that those 
outside the Eastern Conference will en- 
joy few of the competitive advantages 
they formerly held and they lack the 
other benefits which the Conference or- 
ganization is able to give its members. 
The Conference aims now to build a 


strong body upon a firm foundation 
which shall be comparable in its field to 


the Lastern Underwriters Association in 
fire insurance. For the present it is not 
likely that the E. U. A. will take any 


arbitrary action in the direction of as- 
suming control of automobile commis- 
sions and practices, leaving the Confer- 
ence members and the outside companies 
to work out this problem themselves. 


New Rates Watched For 


It has been no secret for sometime 
that the difference of views within the 
Conference itself hinged not upon wheth- 
er rates should be reduced but to what 
extent these reductions should go and 
how they should be applied. One group 
has stood for a reduction that, based 
upon the underwriting experience for the 
greater part of 1928, will bring a slight 
Pront upon ‘automobile fire, theft and 
collision lines for 1929 assuming the loss 
€xpericnce is no worse than it was last 
year. Another group has stood for more 
drastic rate cuts. Those adhering to the 
latter viewpoint believe the Conference 
companies could afford to do business at 
a loss this year in order to win back the 
business that has been lost to the non- 
Member companies over the last tw» 
years. In other words, a rate war would 

(Continued on Page 42) 


























PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 


Excellent Service and Facilities 


Established apha 
INSURANCE 








Indemnity Company 


150 William Street, New York 
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Who Is 
Malcolm 
Adam 


9 





He is supervisor of Applications and Death 
Claims of the PENN MUTUAL. On the 
job all the time, giving split-second service 
to our Metropolitan Agencies. That’s one 
reason why their surplus line and brokerage 
business is so large. Speed counts! — our 
system gives it — patrons value it. 





Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 








The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Independence Square Founded 1847 
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How Pridestial Met 


Adverse Conditions 
In Farm Mortgages 
Interesting Chapter of Investment 
Situation Told in New Jersey 
Report 


STEPS TO PREVENT LOSS 











Experience With Blocks of Farm 
Loans Bought From Foreign 
Mortgage Companies 


The life insurance companies making 
farm 





any considerable investment in 
mortgages have during recent years ac- 
quired quite a few properties under fore- 
closure due to the prolonged depression 
in agriculture. The methods of meeting 
this the 
companies and only in retrospect will it 
be possible to tell what plan has been 
the most effective in meeting a condition 
without parallel in the history of farm 
mortgage investments in this country. 

An interesting chapter in this situa- 
tion is set forth in the report of the 
regular periodic examination of The Pru- 
dential by the New Jersey Insurance 
Department which has just become avail- 
able. During the years of agricultural 
prosperity and high land values imme- 
diately following the World War, The 
Prudential acquired some large blocks of 
farm mortgages on land in the southern 
and southwestern states by taking over 
the mortgages held by four foreign mort- 
gage companies. Under any normal farm 
conditions this transaction would have 
been productive of excellent investment 
returns on what was regarded at that 
time as seasoned security. The blocks 
of loans were sold to The Prndential 
to yield a fixed rate of interest well 
above the average yield at the time and 
under agreements which purported to 
guarantee the company against loss aris- 
ing out of foreclosure under certain con- 
ditions. 

Experience With Bulk Loans 

The situation that developed from the 
protracted abnormal conditions and how 
the company met the changed circum- 
stances, is discussed in the following ex- 
cerpt from the New Jersey Insurance 
Department’s report. The total amount 
of the loans taken over was $13,485,795, 
for a total of 6,301 loans. All the loari$ 
of two of the mortgage companies, the 
Netherlands American Mortgage Bank 
and the Colonial & U. S. Mortgage Co., 
numbering somewhat over 1,000 for a to- 
tal of about $3,000,000, involved no diffi- 
culties and are all now cancelled. The 
report goes on to say: 

“The 3,477 loans amounting to $5,622,- 
081.88 acquired by assignment from the 
British & American Mortgage Co. are 
secured by farm lands located in South 
Carolina, Georgia, Mississippi, Alabama 
and Texas. This transaction was negoti- 
ated by Clark, Dodge & Co. of New 
York and the Old Dominion Trust Co. 
of Richmond, Va., by an agreement dated 

(Continued on Page 16) 
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“GROWTH IS THE ONLY EVIDENCE OF LIFE” 




























Hang On To Your Chair 


OST of us are familiar with the 

annual Bear movement of N. Y. R. 
(New Year’s Resolutions) which reveals its 
first signs about this time each year, gradu- 
ally declining to its low September ebb. . . 
Good life insurance men know that the 
easiest, most efficacious, expeditious, and 


psychological moment for the correction of 





any weakness is at its first appearance. . . 
Now is the time we need exert only a 
minimum of effort to hang on to the chair 


in which we resolved to sitin 1929... . 


—Organized Service— 


THE KEANE - PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 






Telephone Chickering 2384 



































LEYENDEGCAER BRANCH 


225 BROADWAY, NEW YORK CITY Telephone Barclay 3670 edt 
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Sheppard Homans’ 30th ‘Year 


“With “ehe Equitable Society 


Agency Of Prosser & Homans Paid For $660,000 In Premiums Last 
Year; Sidelights On One Of New York’s Picturesque 
Insurance Managers 


Sheppard Homans, one of the most 
picturesque of all the New York insur- 
ance general agents, has been with the 
Equitable Life Society for thirty years, 
and that was one of the big kicks in his 
agency’s annual dinner-dance which was 
held at the Roosevelt Hotel one night 
last week. The turn-out was surprising. 
Not only did President Parkinson and 
Vice-Presidents Frank L. Jones, William 
J. Graham, Robert Henderson, Albert G. 
Borden and Ray Murphy put in an ap- 
pearance at the head table, but a group 
of the most successful of the general 
agents came to town to join the festal 
board. They included William M. Duff, 
president of the Edward A. Woods Co., 
Inc., Pittsburgh; Frederick Fuller, who 
led the company last year, and who is 
one of America’s greatest leaders_in busi- 
ness production although he runs two 
general agencies of the company in Mas- 
sachusetts; Charles E. Townsend, Bos- 
ton general agent; Tom Sweeney of 
Wheeling, W. Va.; Courtenay Barber of 
Chicago; and Manager Crutchfield of- 
Richmond. The general agents handed 
Homans a bunch of thirty roses; the 
agents gave a gift of a wrist watch, the 
presentation being made by President 
Parkinson in a graceful speech. Many 
of those present brought their wives; 
there were entertainment features fur- 
nished by the staff of Prosser & Homans 
(the name of “Shep” Homans’ agency), 
and the dancing lasted until midnight. 

An Unique Organization 

The Prosser & Homans agency is 
one of the- unique organizations of the 
business. The reason it is unique is 
the personality of Homans. A great 
Princeton football payer in his youth, 
a fine golf player and one of the town’s 
best amateur bridge players, he has the 
sporting spirit to win but succeeds with- 
out’ making enemies. He will take a 
chance on anything in the sporting world, 
including gambling on the future of men 
and women. A hunch will come to him 
that a man or woman has the making 
of success and he will stand behind them 
to the limit. When he loses he is philo- 
sophical; when his protege wins every- 
body is happy. , : 

Nobody in America of Homans’ stature 
Tuns a general agency the way he does. 

e is just as apt to let it run itself as 
tot. He has little use for system and 
the word “efficiency” has little potency 
in his estimation. Once a critic of the 
agency went to the Home Office and 
complained at the lack of system. The 
word reached Homans. 

“System does not mean anything in 
my life,” he said. “It’s results that count. 


very time somebody tells an officer of - 


the Equitable that we have a bum sys- 
tem, my response to the allegation is 
this: ‘Look at our premium volume.’ ” 
Big Premium Volume 

And the premium volume last year was 
$660,000. It was higher than that of any 
of the other Equitable general agents 
in New York. So, as far as this par- 
ticular agency is concerned, system is 
not important. 

hen there is another thing about Ho- 

mans which makes the agency outstand- 
ing and that is the way that clever wom- 
en have for years drifted to his office 
until now he has some of the most able 
women agents in New York working for 
1m: Homans can’t explain it. The 
women can’t either, satisfactorily. Their 
chief explanation is that they feel at 

ome working for Prosser & Homans. 

t. Homans is the son of one of the 


most distinguished figures the life in- 
surance world has ever known. That 
was the late Sheppard Homans, Sr., a 
marvelous actuary, an international au- 
thority on mortality tables. It was only 
natural that the son should have drifted 
into insurance after leaving college. 
Only once did he take an outside plunge 
and that was when he and a son of 
President Alexander of the Equitable So- 
ciety formed a Stock Exchange broker- 
age firm. That venture lasted four 
months, after which Mr. Homans felt 





SHEPPARD HOMANS 


that his Wall Street ambitions had been 
sufficiently chastened and he devoted all 
of his business time from then on to life 
insurance. 


Close Friend of Great Financier 


“Shep” Homans lives in Englewood, 
N. J. He has as neighbors two promi- 
nent members of the J. P. Morgan bank- 
ing firm—Thomas W. Lamont and 
Dwight Morrow, Ambassador to Mexico. 
The late Henry P. Davison, of. J. P. 
Morgan & Co., also lived there. His best 
friend in Englewood was Seward Prosser 
who later was to become one of. New 
York’s leading bankers. 


Prosser and Homans were so close they 
did many things in common and one of 
these was to go to the Provident Sav- 
ings Life Insurance Co. and work there 
as clerks. It wasn’t very difficult for 
Homans and his pal to get a job because 
the senior Sheppard Homans was presi- 
dent of the old Provident Savings. In 
1896 Shep went up to his father and 
said: “I wish you would let Seward 
and me handle an agency.”’ One was 
turned over to them. In 1898 Sheppard 
Homans, Sr., died, and among his effects 
was a memorandum for his son Shep 
containing some confidential informa- 
tion which induced both Prosser and 
Homans to resign from the company. 

They had long had an admiration for 
President Hyde of the Equitable Life 
Assurance Society. They entered his 
office and asked for an agency with the 
Equitable. They got it. Hyde told Ho- 
mans that he had held his father in high 
esteem and it pleased him to see the son 
representing the Equitable. The agency 
was at 170 Broadway. 

Both the managers became very suc- 
cessful writers of insurance. Prosser 
was a marvel at selling Wall street men. 
He remained with the agency until 1906 
when the Morgan ‘house took over the 


Astor Trust Co., which has since been 
absorbed by the Bankers Trust Co. H. 
P. Davison offered Prosser a job as one 
of the minor vice-presidents of the Astor 
Trust at a salary of $7,500 a year which 
Prosser accepted, although it was less 
than he could earn as an insurance agent. 
For a time Prosser was president of the 
Liberty National Bank. From there he 
went to the Bankers Trust Co., first as 
president and then as chairman of the 
board. He was writing as much as W,- 
000,000 in life insurance when he quit. 

For a quarter of a century Sheppard 
Homans was a large personal writer. In 
fact, he wrote more than any agent in 
the agency. He would chase a $1,000 
case as quickly as he would a $100,000 
case. 


Quick Growth After the War 


The agency was a good one but for 
some years grew slowly. In 1917 the pro- 
duction was only $2,500,000. In 1918 it 
doubled to $5,000,000. Then it began to 
grow fast. In 1922 it was $10,000,000 and 
last year it was $16,000,000. 

Doing business with the office are half 
a dozen million-dollar writers. One of 
these is Edward Robinson, for years one 
of the largest writers and who has been 
with the agency from the start. Others 
include Mitchell May, whose father is 
Supreme Court Judge in Brooklyn, who 
does a large general business; Albert W. 
Lowe, formerly in the motion picture 
business, and who paid for $700,000 in 
his first year; Henry Drouet, who wrote 
that famous pioneer group policy on the 
United Cigar Stores Co.; William Stutz, 
who writes more cases than any man in 
the office; Paul Lee and Wells Ely. Mr. 
Ely led the agency last year. He is the 
man who wrote the record-breaking high 
premium policy, the-largest ever written 
on an individual in a single payment. 

Anne Russell, one of the cleverest 
women agents, led the women in the 
agency for 1928. Edith K. Bauer and 
Valdrie Tanszky are two of a number of 
other successful women agents in the 
office. 


One of the most important insurance 
cases which was written by Prosser & 
Homans was in 1904 when Edward Rob- 
inson, one of the star writers, went to 
Newark to see Bishop John J. O’Con- 
nor of the Cathedral in Newark. He ar- 
ranged with the Bishop an agreement, 
witnessed by the Chancellor of the dio- 
cese, for a $2,000,000 insurance cover by 
which every priest in the diocese took 
out an endowment gold bond policy pay- 
able to the Cathedral. 

The Leaders 

More than thirty members of the 
Prosser & Homans agency paid for up- 
wards of $100,000 during 1928. The busi- 
ness of the ten leading representatives 
follows: ” 





Volume Premiums Cases 
G. Wells Ely...... $1,556,790 $110,173 14 
Paul PB: Lee....5-<s ,000,5 ‘ 27 
Mitchell May ..... 839,806 27,732 30 
Edward Robinson.. 683,500 24,219 24 
William Stutz .... 477,500 15,731 70 
Henry Drouet .... 468,000 13,887 25 
Charles F, Steyert. 415,500 10,443 31 
Frederick Davis ... 396,000 12,308 40 
Albert Lowe ...... 390,250 12,741 71 
Anne Russell ..... 335,750 19,036 12 

$6,565,596 $271,525 344 


In his talk at the banquet President 
Parkinson told of the high esteem in 
which Mr Homans was held at the home 
office. Agency Vice-President Frank L. 
Jones commented ‘upon the success of the 
Prosser & Homans agency and the 
youthful spirit of the agency’s chief. 

Secretary William Alexander spoke of 
the advantages accruing to the agent 
who represents a company of high repu- 
tation and of long and successful admin- 
istration, tested by wars, panics and epi- 
demics. He told of the early beginnings 
of the Equitable when the entire organi- 
zation consisted of only seven persons— 
five in the home office and two in the 
field. ’ 

Manager Crutchfield gave the gather- 
ing some interesting anecdotes of the 
visit of President Coolidge to the golf 
club in the Blue Ridge Mountains of 


Travelers’ Home Office 
Valued At $13,481,420 


HARTFORD’S INSURANCE VALUES 
Home Offices There Taxed at $27,047,012, 
7% of All Taxable Property 
In City 





The tax list of Hartford property 
shows the Travelers assessed at $13,481,- 
420, or nearly as much as the total as- 
sessed valuation of all other insurance 
companies having home offices in the 
city. The total assessed value of all home 
office insurance property, which is $27,- 
047,012, is more than 7% of the assessed 
value of all taxable property in Hart- 
ford. 

Only six other insurance companies 

with home offices in the city have an 
assessed valuation of more than a million 
dollars, and while the assessed value of 
the properties owned by the other com- 
panies showed a slight decrease last year 
Travelers property assessed values in- 
creased $1,484,670, or more than 12%. 
_ The new sixteen-story Travelers Build- 
ing completed last year accounts for the 
increase in the total assessed valuation 
of Travelers property. The new build- 
ing is just across from what was origi- 
nally Connecticut’s State House, de- 
signed by one of America’s greatest and 
earliest architects, Bullfinch, whose pub- 
lic buildings and churches scattered 
throughout New England are beautiful 
examples of early American architecture. 
The old State House is now preserved 
by the city as a memorial, and the Trav- 
elers’ latest building was designed to fit 
in with its surroundings and particularly 
the old State House. 

This new building increased the total 
usable floor area of the company’s cen- 
tral plant to twenty-one acres, all of 
which is devoted to the business of the 
three Travelers companies. 





SUN LIFE SITTING PRETTY 





Accordmg to New York “World” It 
Owns 44,000 Shares of Standard Oil 
of Indiana 

Among the insurance companies watch- 
ing but not participating in the fight for 
proxy control in the attempt of John D. 
Rockefeller to unseat Colonel Robert W. 
Stewart. as chairman of the board of the 
Standard Oil Co. of Indiana is the Sun 
Life of Canada. 

The New York “World” says that the 
Sun Life owns 44,000 shares of the 
Standard Oil of Indiana. Asked for a 
statement the Sun Life wired “The 
World”: 

“This company never takes sides in 
any fight between factions in any com- 
pany in which it may be interested from 
the investment standpoint. The stock it 
holds was bought as an investment and 
will remain in the treasury no matter 
how much may be offered by either of 
the parties contesting for control.” 


SPEAKS IN NEW YORK 


Irving T. F. Ring, attorney for. the 
State Mutual Life, addressed the Mon- 
day morning meeting of the Pennell. , 
agency, New York City, and the R. L. 
Jones agency of the same company in 
the afternoon. Vice-President Stephen 
— was a New York visitor on Tues- 

ay. 








Henry Almstedt of Louisville has been 
elected a director of the Inter-Southern 
Life to fill the vacancy caused by the 
death of Earl S. Gwin. ~ 





which Crutchfield is president. The 
President wanted privacy and the club 
was able to give it to him despite the 
large number of reporters and camera 
men who accompanied him and all of 
whom, by the way, were guests of the 
golf club. 
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Robert W. Huntington Discusses 
Opportunities In Insurance 


The following comments upon the 
chances for young men in life insurance 
offices was written for the Hartford 
“Courant” by the president of the Con- 
necticut General Life: 

In choosing an occupation, presumably 
for life, a young man should have in 
mind three things. The occupation ought 
to be such that it will give him steady 
employment; it should give an opportu- 
nity for advancement; and it should in- 
terest him. What has life insurance to 
offer in these lines? 

There is probably no business that can 
show a steadier course than life insur- 
ance. No one is ever laid off because 
business is dulJ. Field men may find it 
harder to sell business at one time than 
at another, and their commissions may 
be greater or less, but they are not laid 
off if their ability as salesmen is good. 
Work in the home office does not grow 
less and home office employees are not 
laid off because of slack business condi- 
tions, so that in steadiness of employment 
it is reasonable to say that no business 
can offer a better record than life insur- 
ance companies. 


Opportunity for Advancement 


What is the opportunity for advance- 
ment, and where will the advancement 
take one? This immediately opens up 
the question of what sort of work a 
young man is going to do for a life in- 
surance company. First, is it in the home 
oftice or to the selling end in the field? 
If it is in the field and he performs his 
duties extraordinarily well, nothing can 
hold back his pecuniary advancement. 
There is no one ahead to hold him down. 
He gets what his work entitles him to on 
the standards that are current and he 
can work just as hard as he wants to, 
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being sure that every piece of good work 
he does is of direct advantage, not only 
in the present but in the future. 

The field work, broadly speaking, is 
divided into two classes; one, the sales- 
mian whose duty it is to actually sell the 
goods that the insurance company has to 
sell; and the second, the general agent 
or branch office manager whose duty it is 
to supervise and organize the work of 
the soliciting agents working in his agen- 
cy or through his office. 

Way to Independence 


Some men who start in as salesmen 
make exeellent general agents, and some 
excellent salesmen do not care to bur- 
den themselves with the responsibilities 
of a general agency or managership, but 
prefer to be on their own and take their 
remuneration directly from their own 
selling efforts. If a young man has a 
talent for salesmanship, or if he is a 
good manager and director of men, there 
is no way that I know of where he can 
attain a position of financial independence 
more cuickly than by entering into. the 
field work of a life insurance company. 
He will have to earn all he gets, but 
every well directed effort will have its 
direct result, and he will not be ham- 
pered by lack of promotion or the fail- 
ure of the management to raise his sal- 
ary. The work is interesting in that it 
gives human contact all the time and re- 
quires good knowledge, quick and correct 
thinking, and an ability to see the other 
feliow’s problems. Therefore the field 
work to those who are fitted for it will 
give steady employment, opportunity for 
advancement and interest. 

How to Win Promotion 

If a young man enters the home office, 

his duties are at first purely clerical. He 
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will either be a poor clerk, and either 
lose his job or fail of promotion, or a 
good one and receive promotion. Those 
_who receive the most rapid promotion 
must take a real interest in the concern 
they are working for and strive to further 
its interests in every way they can. How 
interesting a clerical job is will depend 
on the attitude of mind of the man who 
is filling it. If he is interested in the re- 
sults and how the company is doing, and 
tries to get a general idea of the business 
and to help the company in every way 
possible, if he has fair ability, good char- 
acter and good health, he is certain to 
get along. He must not expect too rapid 
promotion, but the insurance business is 
a growing business and the indications 
are that it will keep on growing. The 
promotions therefore will naturally be 
faster than in a business that is more 
static. It is not a case of few die and 
none resign, because the work in the 
home office will all the time be growing 
and the management will all the time be 
locking for young men upon whom they 
can place responsibility. 


The Actuarial Department 


_ There are of course many departments 
in the home office. To rise high in the 
actuarial department will require a good 
deal of outside study and a good knowl- 
edge of mathematics, combined with com- 
mon sense. There are various sub- 
divisions into which all clerical work of 
the company is divided, and the first step 
toward promotion to an official position 
may be an appointment as the head of 
one of these departments. Once there, 
the young man has a chance to show his 
ability to handle things on a larger scale, 
to get the best out of those under him, 
and to make his department as efficient 
a unit as possible. 


Depend Upon Himself 
Insurance men must have a high degree 
of executive ability if they are to help 
direct a great company. In a measure 
the insurance business is in competition 


with every other business in the country 
for the services of such men. They can- 
not get them unless the rewards of such 
service are sufficient to attract. 

No young man entering an insurance 
home office need have the feeling that if 
his work is good, it will not attract at- 
tention and receive recognition. ‘The 
managements are too anxious for just 
such young men to let them slip by un- 
noticed. How fast and how far ihe 
young man will get along in an insurance 
office depends upon himself. On the one 
hand, he can lose his job. On the other 
hand, if he has sufficient character, abil- 
ity, patience and health, his promotion 
will be sure. 


FRANKLIN LIFE CHANGES 








New Rate Book Shows Reduced Rates 
on Preferred Risks and Higher 
Disability Premiums 
The Franklin Life of Springfield, Ill, 
has brought out a new rate book with 
a number of changes. There is a re- 
duction in premium rates on policies is- 
sued without disability benefits on the 
preferred risk ordinary life plan for 
ages thirty-six to fifty-eight inclusive. 
The premium rates for policies issued 
with disability providing waiver of pre- 
mium and monthly income, have been 

increased. 

The minimum policy issued by the 
company on various plans follows: pre- 
ferred risk ordinary life, $5,000; ordi- 
nary life graded premium, $3,000; joint 
life, $2,000; term, $2,000; and all other 
plans, $1,000. 

Among new policies issued by the 
Franklin Life are an ordinary life 
graded premium and a juvenile form. 





MacARTHUR HEADS CENT. LIFE 

Alfred MacArthur, who recently pur- 
chased control of the Central Life of 
Chicago, has been elected vice-president 
and will. be executive head of the com- 
pany. 
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This Expert Handles Your Brokerage Business: 


James T. Hodgskin started as a superviser for the Penn Mutual Life 
Insurance Company in August of 1922. In May, 1926, he was 


made Manager of the Brokerage Department, which position he 


Mr. Hodgskin is an expert in Income Insurance, and is thoroughly 
t experienced in programming life insurance. 


Through conscientious effort and pleasing personality he has built a 
department that in the year of 1928 paid for 1114 millions of busi- 


ness, obtained from general insurance brokers throughout the city. 


ELLIOTT HALL AGENCY 


THE PENN MUTUAL LIFE INSURANCE CO. 
50 Church Street, New York 
What Mr. Hodgskin has accomplished under our 


training, men of similar qualities can accomplish. 


See our advertisement in the New York 
Evening Post Thursday. 





JAMES T. HODGSKIN' 
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P. L. Girault, Chicago, 
Dies From Influenza 


AN EQUITABLE AGENCY SUP’T 





His Amazing Display of Courage Follow- 
ing Spinal Attack; Had Agency 
With 75 Under Contract 





Peter L. Girault, Jr.. one of the lead- 
ing agency managers of the Equitable 
Life Assurance Society in Chicago, and 
who is also one of the six superintend- 
ents of agencies of the Equitable, died 
suddenly in Chicago following an attack 
of influenza and the funeral was on Tues- 
day of this week. He was thirty-eight 
years old and leaves a widow and two 
daughters. 

Mr. Girault was not only one of the 
most interesting, but one of the most 
courageous figures in life insurance. In 
the middle of his career he was suddenly 














PETER L. GIRAULT 


stricken with an illness which crippled 
him, and which would have driven most 
men into some other line of work where 
so much physical energy was not needed, 
and would have tremendously depressed 
if not ruined anyone except a man of 
most exceptional nerve, character and 
temperament. This was a spinal attack. 
For instance, Mr. Girault could not sit 
in a chair in a natural position. His 
favorite adage was, “When your hand 
is in the lion’s mouth, don’t kick him— 
pet him.” 
Began With Courteney Barber 
_ In 1908 Mr. Girault entered the office 
in Chicago of Courtney Barber, an out- 
standing underwriter for the Equitable 
Society, in the capacity of an office boy. 
Chic ago gave him his first real oppor- 
tunity to go into the field as a personal 
solicitor, where Mr. Barber’s splendid 
sales methods served him well. For the 
next seven years he was a personal pro- 
duccr and became one of the Society’s 
uarter Million men, 

In 1917 he was appointed agency man- 
ager. The agency closed its first full 
year with ten agents producing $900,000 
of paid for business. Five years later, 
in 1922, when his health began to fail 
he closed his books with $4,800,000 of 
business and thirty-five active men under 
Contract. In September, 1923, he was 
forced to retire, due to his infirmity, and 
od absent from his desk until April, 


A portion of that period was spent 
awry from Chicago, but during his con- 
nement at home he carried on what pos- 
‘ible business he could bv telephone. The 
usiness of his agency increased from 
$500,000 in 1923 to $9,500,000 in 1925, 
then Mr. Girault was able to return to 
Ms office. Each year since then has 
Shown a steady increase. About seventy- 


ve men are under contract in the 
agency, 

















16 Court Street . . 








ALTNA AIDS 


THRIFT 





Have you seen 
The ATNA’'S 
New saving plan 


Which GUARANTEES 
To the insured 

In CASH 

20 to 75% MORE 

Than the FACE VALUE 
Of the Policy— 

Life Insurance 

PLUS compound interest 


Send for pamphlets. 


ATNA-IZE Thru GRAHAM 


Call Triangle 7560 


“A POLICY FOR EVERY NEED” 


JAMES P. GRAHAM, Jr. 


General Agent 
TNA LIFE INSURANCE CO. 


Brooklyn, N. Y. 

















Prudential Advances 
Twenty At Home Office 


G. E. MERIGOLD NOW GEN’L ATTY. 


F. P. Norris and P. J. Flatley, Assistant 
Comptrollers; E. B. Gould Now Su- 
pervisor, Ordinary Policy Loans 





Twenty men figure in promotions 
which have been made by The Pruden- 
tial at the home office, one of the best 
known of those advanced being George 
E. Merigold, former associate general 
solicitor, who becomes general attorney. 
Mr. Merigold was born in Taunton, 
Mass., and was a resident of Buffalo, 
N. Y., for many years. Upon leaving 
school he was appointed secretary to 
Erastus C. Knight, comptroller of Buf- 
falo. In 1912 he was graduated from the 
law school of the University of Buffalo 
and practiced law in that city for a num- 
ber of years. He came to New York 
City and was appointed secretary to Jus- 
tice Frank C. Laughlin of the Appellate 
Division. He held that position until 
William H. Hotchkiss was appointed 
New York State superintendent of insur- 
ance. Then Mr. Merigold was appointcd 
third deputy superintendent in which po- 
sition he remained until 1923 when he 
became associate general solicitor for 
The Prudential. 

F. P. Norris, who has been with the 
company nearly forty-two years, has 
been advanced to assistant comptroller. 
He entered the services of the company 
on September 5, 1887, as clerk in the 
bookkeeping department. He was mad: 
assistant manager of the department on 
April 22, 1914. About three years later, 
March 5, 1918, he was advanced to as- 
sistant supervisor, and on January 5, 
1925, he was appointed supervisor. 

Another advanced to the same posi- 
tion as Mr. Norris is P. J. Flatley, for- 
mer assistant supervisor. It was on Feb- 
ruary 20, 1899, that he joined the com- 
pany in the mail department. On Janu- 
ary 19, 1903, he was transferred to the 
auditor’s department. Fourteen years 
later, on January 1, 1917, he was made 
a special clerk. He was appointed assist- 
ant auditor on February 4, 1918, which 
position he held until January 9, 1928, 
when he was made assistant supervisor, 
advancing to his present position on the 
first of the year. 

With Company Over 30 Years 

E. B. Gould, who has been with the 
company a little more than thirty years, 
and who is now supervisor of the ordi- 
nary policy loans, entered the service of 
the company on September 5, 1893, as a 
clerk in the Ordinary policy department. 
This position he held until June 8, 1896, 
when he was transferred to the actuarial 
ordinary department. On December 24, 
1908, he was made junior assistant man- 
ager of the ordinary actuarial depart- 
ment, holding this position until January 
1, 1915, when he became manager of the 
ordinary policy loan department. 

It was on July 1, 1927, that A. M. 
Seitz was appointed manager of the Es- 
sex County branch of the real estate loan 
department. On the first of the year he 
was advanced to assistant supervisor of 
the department. 

J. H. Glover, who has been promoted 
to assistant supervisor, came to the com- 
pany on March 8, 1895, as a clerk in Di- 
vision B. Ten years later he was junior 
assistant manager. On June 3, 1917, he 
was made assistant manager of Division 
N and on April 3, 1911, was transferred 
to Division A, holding a similar position. 
He was appointed assistant manager of 
the industrial claims department on No- 
vember 13, 1911, and on July 1, 1924, was 
made manager of industrial claims. 

New Assistant Group Manager 

After nearly twenty-five years of serv- 
ice T. D. Miller has been made assistant 
manager of the group insurance depart- 
ment. His first position with the com- 
pany was that of a mail clerk, having 
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been appointed to the position on June 4, 
1903. On August 24, of the same year, 
he was transferred to the industrial ac- 
tuarial department. On November 18, 
1903, he was transferred to the ordinary 
actuarial department. He remained in 
that department until January 25, ‘1915, 
when he was transferred to the ordinary 
loan department. On August 4, 1919, he 
was made a special clerk. He left the 
company on January 3, 1920, but re-en- 
tered the service on March 1, 1922, and 
he was assigned to the ordinary policy 
department. Two years later, February 
11, 1924, he was transferred to the group 
insurance department. He left the home 
office on May 27, 1924, and took up work 
in the company’s agency at 46 Cedar 
street, New York City. He remained 
there until June 30, 1924, when he re- 
turned to the group insurance depart- 
ment in the home office. On August 30, 
1927, he was advanced to assistant man- 
ager of region D of the group insurance 
department, holding that position until 
his promotion of January 1. ; 

V. F. Pennell, also made an assistant 
manager of the group insurance depart- 
ment, in July, 1915, went with the mail 
department. He resigned on September 
4, of the same year, to return to school. 
On July 3, 1916, he re-entered the em- 
ploy of the company, assigned to the 
ordinary actuarial department. He was 
transferred to the ordinary policy loan 
department on July 10 of the same year. 
He resigned to enter the World War in 
the Navy. After serving through the 
War, he returned to the company’s em- 
ploy on March 5, 1919, and was assigned 
to the ordinary policy department. Five 
years later, March 3, 1924, he was trans- 
ferred to the group insurance department 
and was made assistant manager of re- 
gion E in the group insurance depart- 
ment. 

In Medical Department 14 Years 


Dr. W. G. Exton entered the service 
of the company on April 3, 1914, in the 
medical department. On April 25, 1918, 
he was made assistant medical director 
and on June 10, 1921, was appointed di- 
rector of The Prudential Laboratory. On 
January 1, 1929, he was made director 
of The Prudential Laboratory and Lon- 
gevity Service. 

A. R. Boylan, who has been connected 
with the company for thirty years, joined 
it on April 3, 1899, as a clerk in the 
mail department. Two months later he 
was made supervisor of the department. 
In August of the same year he was trans- 
ferred to the ordinary actuarial depart- 
ment where he remained until January 
29, 1914, when he was appointed assistant 
manager of the department. Two years 
later, January 10, 1916, he was made as- 
sistant manager of the ordinary policy 
loan department. On August 28, 1926, 
he was made regional appraisor of the 
real estate loan department. On Sep- 
tember 13 of the same year he was ap- 
pointed assistant manager of the ordi- 


nary loan department, which position he | 


held until his recent advancement. 

C. T. Sears, who is now manager of the 
ordinary policy loan records, having been 
with the company for forty-three years, 
entered its employ as supervisor of Di- 
vision B. Ten years later he was trans- 
ferred to the industrial actuarial depart- 
ment; then to the ordinary actuarial de- 
partment, ordinary loan department, and 
on July 22, 1918, was made assistant man- 
ager of the ordinary policy loan depart- 
ment. 

Dr. L. S. Yilvisaker, just appointed as- 
sistant medical director, came to the 
company as medical supervisor in the 
medical department on June 1, 1928. Pre- 
vious to his coming to the home office he 
was an examiner in the St. Paul, Minn., 
office for the company. Dr. F. L. Ganot, 
also made assistant medical director, has 
been in the medical department of the 
company since March 16, 1921. 

W. C. Claflin, appointed assistant su- 
pervisor, went with the company No- 
vember 1, 1927, serving in the real estate 
loan department. Before that he was 
superintendent of construction for Cass 
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FRIENDS EVERYWHERE 


Long established and consistently progressive, providing perfect protection at a 
net cost which is notably low, and rendering prompt and efficient service, the 
Massachusetts Mutual stands out as an ideal company to represent. 
of square dealing are back of every one of our agents. 


Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and * 


Many years 
They find enthusiastic 
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Gilbert, architect, who has designed and 
constructed many insurance buildings in 
Newark, including The Prudential, and 
who was architect of the new building 
in New York of the New York Life. 

W. C. Van Duyne went with the real 
estate department on May 1, 1928, as an 
appraisor. On January 1 he was made 
assistant supervisor of real estate loans. 
R. T. Heller entered the employ of the 
company on January 16, 1918, as a clerk 
in the mail department. Several months 
later he was transferred to the bookkeep- 
ing department. He remained there un- 
til March 13, 1922, when he was trans- 
ferred to the ordinary claim department. 
Four years later, January 7, 1926, he was 
made assistant manager of the depart- 
ment. This position he held until he was 
promoted on January 1, to manager of 
the ordinary disability claims. 

It was April 7, 1902, that C. E. Ruffner 
entered the service of the company as a 
clerk in the mail department. On Janu- 


ary 19, 1903, he was transferred to the 
claim department. He was made assist- 
ant manager of industrial claims on 
March 2, 1914, holding this position until 
January 1, 1929, when he was advanced 
to manager of industrial claims. 


H. Vernet Made Ass’t Supervisor 


Harry Vernet, with the company twen- 
ty-eight years, was at first a clerk in the 
industrial actuarial department. Soon he 
was transferred to the ordinary actuarial 
department where he remained until he 
was promoted on January 1, 1929, to as- 
sistant supervisor. 

T. D. Morgan started as a clerk in the 
mail department March 23, 1905. In April 
of same year he was transferred to the 
bookkeeping department. On October 29, 
1917, he was assigned to the comptrol- 
ler’s office, remaining there five years 
when he was made a special clerk, On 
January 1, 1924, he entered the statis- 


(Continued on Page 42) 
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eCMAKING GOOD 


CF OR sixty-one years the Equitable 
Life of Iowa has been making good. 


During this period this company has 
been built to greatness through the policy 
of giving the best in life insurance to its policyholders 
and the utmost in cooperation to its field force. 
representing the Equitable Life of Iowa enjoy the ad- 
vantage of friendly cooperation from satisfied policyholders 
and unusual sales assistance from the Home Office. 


The Equitable Life of Iowa is a good company to buy 
from and a good company to represent. 
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Massachusetts Mutual 
Sets New High Mark 


PRES. SARGEANT REVIEWS YEAR 





New Paid For Business in 1928 of $304, 
030,095; Excellent Mortality and In- 
terest Return 





The Massachusetts Mutual Life set a 
new record for itself last year in new 
paid for life insurance as well as mak- 
ing a striking showing in other depart- 
ments of its business. The new paid for 


insurance totaled $304,030,095, making the 
total insurance in force at the close of 
the year $1,804,256,531. 

The company enjoyed a very favor- 
able mortality, having only 4914% of the 
expected. The total payments to policy- 
holders during the year was more than 
$33,000,000. All expenses for the year 
were 17.4% of premium receipts, which 
was 1.3% less than the previous year. 

In spite of a decreasing investment re- 
turn due to current high prices of in- 
vestment securities, the Massachusetts 
Mutual was able to get an average gross 
yield on all invested assets of 5.67%. 
On mortgage loan investments the yield 
was 5.6%. 


Reflects Prosperous Year 


In a message to policyholders, Presi- 
dent Wlliam H. Sargeant says: “The 
general prosperity of the country as a 
whole is reflected in the 77th annual re- 
port of the directors of your company, 
which is herewith presented to you. As 
has been the case for many years past, 
the amount of new business secured has 
bee larger than ever before. During 
the year 1928, the number of new poli- 
cies issued and paid for was 47,899. These 
policies provided insurance, which at the 
maturity of the contracts will ‘have a 
capital value of $304,030,095. 

“It is a satisfaction to be able to report 
that of this amount a considerable pro- 
portion will be paid to the beneficiaries 
under the income settlement plan, rath- 
er than in a lump sum payment. While 
there are many cases in which the pay- 
ment of a lump sum is desirable, we 
know that the proceeds of life insurance 
pelicies are, in the majority of cases, 
much better distributed through these 
income plans, thus relieving the bene: 
ficiaries of the problems of investment 
and re-investment and making the most 
efficient use of the funds that the in 
sured has provided for those he desired 
to protect. 

“It is important that new business 
should be of good quality and be ob 
tained at a reasonable rate of expense, 
The experience of the year 1928 furnish: 
es evidence that our business hithert0 
secured has come up to these standard 
and there is every indication that the 
large volume of business obtained during 
the current year is of corresponding 
quality. 

“The year 1928 was also a year 
successful accomplishment in the matte 
of economical operation, the rate of ex 
pense being once more lower than eve 
before. 

“Prosperity is indicated not only bj 
the amount of money available for in 
vestment in life insurance, but also } 
2 favorable rate of mortality. In_ thi 
prosperity the Massachusetts Mutual haj 
participated. The actual rate of mortal 
ity experienced by the company in 192 
was but 4914% of that provided by tht 
mortality table upon which the premium! 
of the company are based.” 





STUDIES ON MALARIA 
Dr. Frederick L. Hoffman, consulting 
Statistician for The Prudential, ha 
brought out under one cover all thi 
papers he has prepared on malaria during 
the years he has been interested in tht 
subject. The book offers a convenietl 
source of trustworthy information on thi 
subject of particular interest to the lif 
companies entered in the southern state 
Copies may be had from The Prudent 
Insurance Co., Newark, N. J. 
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New Home Of Aetna Life 


Company To Start Building Immediately Upon Twenty-two Acre Site 
on Farmington Avenue; James Gamble Rogers, Architect 
And George A. Fuller Co., Builder 
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Aetna Life’s New Home Office 


The Aetna Life is to start immediate 
construction of its new home office struc- 
ture to be erected on a plot of twenty- 


two acres owned by the company at 
Farmington avenue and Sigourney street, 
Hartford. The building will cost $8,000,- 
000. James Gamble Rogers of New 
York, who designed the Harkness Me- 
morial Quadrangle at Yale, is architect. 

The building will be set back 230 feet 
from the Farmington avenue street line. 
It will be 650 feet by 262. The working 
space will be 400,000 square feet. The 
exterior facing will be red hand made 
brick and white stone trim and base of 
brown stone. The architectural treat- 
ment is New England Colonial. George 
A. Fuller Co. of New York are the con- 
tractors. 

To House Four Companies 

When completed the building will 
house the four companies in the Aetna 
Life group: Aetna Life, Aetna Casualty 
& Surety, Automobile Insurance Co. and 
Standard Fire. At the present time of- 
fices of those companies are in eight dis- 
tinct buildings in the Hartford down- 
town business area. : 

The general executive offices and di- 
rectors’ room will occupy the entire floor 
immediately under the cupola. The build- 


ing committee and architect have given 
considerable thought to the comfort and 
convenience of company employes. As a 
consequence, the plans include a spacious, 
thoroughly equipped cafeteria and club 
rooms for men and women employes. 
There will also be bowling alleys and 
an auditorium, suitable for meetings, 
basketball and dancing. 

The building will be equipped with one 
modern time-saving device that is abso- 
lutely new to Hartford. That is the ver- 
tical automatic tray conveyor. Four of 
these will be centrally located and will 
be used for the efficient handling of mail 
trafic to and from all floors. 

In preparing the tract for construction, 
the builder will save whatever trees he 
can without interfering with his plans. 
Trees that must come down will not be 
destroyed, but will be removed to other 
parts of the property. Abundance of 
trees will be located in front of the 
building, save for the area to be occu- 
pied by esplanades, which will give a 
clear view from the street of the cen- 
tral section and entrance. 

The site of the building was acquired 
by the company in three separate parcels. 
Two of these were purchased October 8, 
1921, from the heirs of Frances A. C. 
Beach and Clementine L. D. Welling, 





CONN. GENERAL SCHOOL 

A field school under the direction of 
the Wilkes-Barre Agency of the Con- 
necticut General Life is now in session 
in Allentown, Pa. L. B. Hendershot, 
educational director of the Connecticut 
General, is giving the lectures, assisted 
by C. M. Gardiner and Roger Risley 
of the Home Office and by G. B. Mc- 
Collom of the Wilkes-Barre Agency’s 
Allentown office. Special instruction in 
group insurance is to be given by J. Lee 
Ritch and L. E. Case of the home office. 


BANKERS LIFE GETS DECISION 
A decision of the Supreme Court of 
Iowa has been handed down in favor of 
the Bankers Life Co., of Des Moines, in 
connection with the suit instituted by as« 
Sessment policyholders of that company. 
he decision confirms the decision of 
the lower court of that state. 


GEORGE E. LACKEY LEADS 
George E. Lackey, general agent, Mas- 
sachusetts Life, was leading producer of 
that company last year. He paid for 
$019,243. His average policy was $30,- 











MADE PENN MUTUAL MANAGER 

Henry F. O'Reilly, who has been gen- 
eral agent in Philadelphia for the Jef- 
€rson Standard Life, has been made 
Manager of a Philadelphia branch agency 
or the Penn Mutual Life. 





LIFE INSURANCE 
RESULTS FOR 1928 


The Association of Life Insurance 
Presidents has compiled figures 
showing that the new paid for life 
imsurance last year amounted to 
$18,500,000,000, an increase of 8% 
over 1927. By divisions the results 
were: 


Gain 
Ordinary $11,990,000,000 5.1% 
Industrial 4,595,000,000 2.9% 
Group life 1,915,000,000 51.3% 


The total insurance in force in le- 
gal reserve companies amounts to 
$95,000,000,000. This is an average 
of $1,462 for each of the 65,000,000 
policyholders, or $787 per capita for 
the entire population. 

















PITTSBURGH DINNER 
Hillsman Taylor, H. G. Scott, Commis- 
sioner Taggart, John J. Moriarity and 
Others to Attend Annual Affair 

The annual dinner of the Insurance 
Club of Pittsburgh will be held Janu- 
ary 28. Commissioner Taggart, Presi- 
dent Taylor and Vice-President Mori- 
arity, of the Missouri State; H. G. Scott, 
of the Reliance Life; Joseph W. Ward, 
president of the Pennsylvania Surety; 
A. Duncan Reid, president of the Globe 
Indemnity; J. G. Derby, secretary of the 
Continental; C. C. Hannah, Fireman’s 
Fund; C. A. Nottingham, Liverpool & 
London & Globe; Walter H. Bennett, 
National Association of Insurance Agents 
and other well known insurance men will 
attend. : 





TO EXTEND GROUP DEFINITION 


The New York Insurance Department 
will recommend to the legislature some 
extensions of the definition of group life 
insurance. It will probably advocate 
‘that the following classes can be covered 
by group; associations of government 
employes; certain members of labor 
unions; borrowers from financial insti- 
tutions and employes of subsidiary cor- 
porations. 








these original purchases totaling seven- 
teen acres. More recently, an adjoin- 
ing five acres to the east were obtained 
from Charles P. Cooley. It is this last- 
named plot that the company plans to 
hold in reserve. 





will instill confidence. 


dence. 


110 Fulton Street, 





Agency Supervisor Wanted 


MAN is needed in a large old established 
Life Insurance General Agency who is 
experienced in training, developing and super- 
vising agents. The right man will be capable 
of doing successful field work himself, will have 
ability to grasp quickly the problems of the 
agent and be possessed of a personality which 


All communications will be treated in confi- 
In replying state age, previous training, 
nationality, years in business, nature of present 
work, and salary desired. 


Address 
Agency Supervisor 
THE EASTERN UNDERWRITER 


New York City — 























ACACIA MUTUAL’S BUSINESS 


In an article in The Eastern Under- 
writer of January 18 telling of the opera- 
tions of the Acacia Mutual Life last year 
there appeared the following paragraph: 
“The Acacia Mutual paid for more than 
$56,000,000 new business last year, mak- 
ing the association’s insurance in force 
in excess of $300,000. The association 
also added $5,500,000 to its assets.” Ob- 
viously the “$300,000” was a typographi- 
cal error and should read $300,000,000. 


PETERS SUCCEEDS BUCKNER 


R. E. Peters, supervisor for the New 
York Life at Minneapolis, has been made 
inspector of agencies of the northwest- 
ern department succeeding Samuel O. 
Buckner who has retired from active 
business. Mr. Peters has spent all his 
business life in the service of “Nylic.” 
He will make his headquarters at Minne- 
apolis. 








ROCHESTER Y. M. C. A. COURSE 

Under the direction of Theodore 
Childs, Rochester underwriter, the Y. M. 
C. A. of that up-state city will conduct 
an insurance evening course, the first 
— of which will be held on Febru- 
ary 6. 





LLOYD D. POWELL DEAD 


Lloyd D. Powell, vice-president of the 
Security Life of Maryland, died on Mon- 
day from a heart attack. Mr. Powell 
was 52 years old and was one of the or- 
ganizers of the company. ° 





W. J. GRAHAM ON RADIO 


A featuré of the National Thrift Week 
program last week was a talk broadcast 
over the radio by William J. Graham, 
vice-president of the Equitable Life As- 
surance Society. 
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Policyholders Bought 
32.02% of Insurance 


STATE MUTUAL LIFE FIGURES 





Annual Report of President Bullock; 
Coverage on Women Increases; 
Gain in Interest Rate 





The first company to send its 1929 an- 
nual report in booklet form to The East- 
ern Underwriter is the State Mutual of 
Worcester, Mass. President Chandler 
Bullock reports the largest gain in paid 
new business the company has had dur- 
ing the last four years. The new in- 
surance was $71,199,395, consisting of 15,- 
089 policies. On the life plan 83.37% was 
written. The average sized policy was 
$4,719. The average of all its insurance 
policies in force is $2,586. The total in 
force is $589,902,372. Premiums for the 
year were $18,000,000. Net income over 
disbursements for the year were $9,105,- 
403. During the year the disbursements 
were as follows: 

Death claims with additions....... $4,790,640.50 


Endowments with additions........ 1,027,017.22 
ae a. ay ee 41,592.61 
UEOEN 5s Vodicciinschnausaccsacr 4,844,850.74 


Policies surrendered with additions. 2,156,060.36 
Payments on annuities, etc ........ 107,074.97 

The company’s assets are $127,500,000. 
The mortality was 53.8%. The average 
age of the decedents at death was 56 
years. The average duration on the books 
of the company’s policies was sixteen 
years. Diseases of heart caused 15.6% 
of the deaths. 

Investments 

Discussing investments, Mr. Bullock 
said: 

“The investments made during the 
year (exclusive of policy loans), with the 
effective rate of interest return, were as 
follows: 








Amount Average Rate 
Invested of Return 
Municipal bonds.... $311,159.89 4.895% 
Railroad bonds..... 1,201,900.37 5.019 
Other Bonds ...... 2,213,666.25 4.996 
Total bond invest- 

MON wissen $3,726,726.51 4.996 
ee er ere 5,000.00 8.000 
Mortgage loans ....11,720,861.47 5.432% 
Total investments.$15,452,588.47 5.432% 


“The net increase in bond investments 
was $1,829,725.81.. The net increase in 
mortgage investments was $5,848,886.96. 
We are continuing to diversify our hold- 
ings in investments of the soundest char- 
acter. At the end of the year, our as- 
sets were invested in 1,726 different se- 
curities—in different issues of bonds and 
real estate first mortgages. The average 
rate of interest realized on our entire 
book assets for the year was 5.58%. The 
average interest return for investments 

,made during the year of 5.432% was an 
increase, the return the previous year be- 
ing 5.316%. 

Some other points made by Mr. Bul- 
lock follow: 

“Your directors have continued for 
1929 the liberal scale of dividends adopt- 
ed for last year. Thus this company will 
continue to remain among the lower net 
cost companies for those carrying our 
policies. 

“It is interesting to note that our cov- 
erage on the lives of women is increas- 
ing. With women entering more than 


ever into economic and industrial life—-~ 


this is but natural. Of the number of 
lives underwritten in 1928, 10.12% were 
women. 

“32.02% in number of those purchasing 
insurance last year were old policyhold- 
ers seeking further protection. This is 
evidence that our old policyholders are 
well satisfied with their previous -con- 
tracts with us. 

“Another noteworthy development in 
recent years is the increasing tendency 
to take out insurance at the earlier ages 
—when coverage is the cheapest and the 
physical condition best passes all medical 
tests. Of the lives underwritten during 


“public life of Worcester. 


the year 26.7% in number—over a fourth 
of all—were under 25 years of age (most- 
ly between 21 and 25). This is an en- 
couraging sign that the youth of today, 
and their advisers, have far more fore- 
sight and wisdom than their detractors 
and the pessimists concede to them.” 
Promote Stephen Ireland 

Stephen Ireland, for the past twelve 
years superintendent of agencies of the 
State Mutual Life, has been elected vice- 
president of the company. Mr. Ireland 
has been connected with the company for 
twenty-six years—first in the Boston of- 
fice as clerk, cashier and in a supervisory 
agency capacity, for five years. In 1908 
he was transferred to the home office 
and had experience in various depart- 
ments during which time he was travel- 
ing auditor and later was appointed head 
of the policy and conservation depart- 
ments. . 

“Mr. Ireland has been active in the 
Among other 
activities he has served as president of 
the Worcester Economic Club. In addi- 
tion to membership in this club he is a 
member of the Worcester Country Club, 
Rotary Club, and the Worcester Cham- 
ber of Commerce. 





CENTRAL LIFE CHANGES 


At the recent meeting of the directors 
of the Central Life of Des Moines, a 
number of executive changes were made. 
George N. Ayres, vice-president in 
charge of investments, had the office of 
treasurer added to his duties as vice- 
president through the retirement of 
Homer A. Miller. Dante Pierce, pub- 
lisher of “The Iowa Homestead,” suc- 
ceeds Mr. Miller as director. 

Mayor E. H. Mulock of Des Moines 
has resigned as secretary of the com- 
pany owing to pressure of political du- 
ties but remains as director and F. G. 
Wolfinger, assistant secretary, becomes 
secretary. Roy C. Campbell, agency sec- 
retary, becomes assistant secretary in 
addition to his other duties. 














The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


| ked b: f th strongest companies in the country, having ample 
Policies bac’ ¥, = ES e ay Me 7 


ghest standard of 


Exceptional opportunsty 
character and ability. 


is offered to salesmen of 
Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 











Conn. Mutual Gained 
In All Departments 


PRESIDENT LOOMIS’ COMMENTS 





Pays Tribute to Agency Organization; 
Good Mortality Experience; Invest- 
ment Yields 





The Massachusetts Mutual Life’s new 
paid for business in 1928 amounted to 
$122,827,000, which was a gain of $8,398,- 
000 over the previous year. This brings 
the company’s insurance in force to $818,- 


748,000. The company showed gains in 
all departments, premium income reach- 


ing $26,874,000, an increase of more than 
$3,141,000; admitted assets now amount 
to $172,792,000, which increased $16,418,- 
000. 

President James Lee Loomis in his re- 
port to policyholders said that the com- 
pany had the very favorable mortality ex- 
perience of 46.2% of the expected. The 
company made a considerable investment 
during the year in city mortgages which 
gave an average return of 5.54%. Farm 











Reasons 








LEADERS! 


For the Third Consecutive Year 
ROBBINS & SIMONS 


Have been the general agency leaders of the Home Life of 
New York throughout the country in both volume of paid- 
for insurance and in volume of paid premiums. 


A Liberal and Progressive Co. 
4 New Preferred Whole Life Policy 
New Personal Income Policy 


Robbins-Simons Agency Service 


People just naturally like to do business with 
a successful office giving personal service 


ROBBINS & SIMONS 
HOME OFFICE AGENCY 
256 Broadway, New York 


Phone — Barclay 6860-1-2-3-4 














mortgages yielded an average of 5.18% 
and the foreclosures in connection with 
the farm mortgages amounted to only 
2% of the total in this class. 


Skill of Agents Lauded 

President Loomis paid a tribute in his 
report to the agency organization say- 
ing: “While the possession of life in- 
surance undoubtedly increases the earn- 
ing power of every buyer by more than 
the premiums paid and is one of the 
positive factors that make for happiness, 


it is still sold only by virtue of the in- 
dustry, the patience and the skill of the 
field representatality for-any year re- 
corded. 

““Neither person nor family nor busi- 
ness concern can prosper without some 
accumulation of resource for use at a 
future time and no means for the certain 
accomplishment of such a purpose has 
ever been more perfectly devised than 
life insurance. 

“Nevertheless, the extension of this most 
valuable and excellent service meets the 
keenest competition at every point. Ev- 
eryone appreciates the persistent and at- 
— appeals for each available dol- 
ie 


Aviation Hazard Grows 


Concerning mortality experience and 
special hazards including aviation, Presi- 
dent Loomis said: “While the expectancy 
of life as affecting all ages has in the 
past generation shown improvement, not 
much can be shown for the person who 
is now in middle life. Increased deaths 
from circulatory diseases, from cancer 
and from automobile accidents seem al- 
most to have balanced the lessened death 
rate from other causes. Automobile ac- 
cidents numbering 42 during the year 
caused claims of $366,329 and 50 other 
accidents caused claims of $258,188. Heart 
disease resulted in 257 deaths for a to- 
tal of $1,338,700 of claims. Tuberculosis, 
formerly a large factor in mortality, 
caused 42 deaths out of 1,389, only 44 
having died from this disease the pre- 
ceding year. The many means of safety 
with which the auto hazard is every- 
where being attacked may have resulted 
in lessening the accidents per million of 
motor miles. However, a continued in- 
crease in the registration of cars and a 
continued increase in the yearly mileage 
per car seem sure for a period at least 
to keep the deaths from this cause run- 
ning at the present level of over 2,000 
per month for the United States as a 
whole. . 

“Included in the other accidents noted 
above are two losses from aviation. Great 
impetus has been given to this method 
of transportation and travel. Established 
airways already form a network over a 
considerable portion of the Untied States. 
Two great railway systems have united 
in establishing a combined rail and air 
route from coast to coast. In 1928, 4,000 
airplanes were built and sold at a cost 
of $75,000,000 and the outlook is that be- 
tween two and three times this number 
will be built in 1929. The hazard of death 
or accident from this means of trans- 
portation and recreation is apparent in 
an ever-increasing percentage of appli- 
cations submitted. In dealing with this 


hazard, the company is constantly in pos- 
session of the best and most reliable in- 
formation and statistics.” 
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VERY Etna representa- 
tive can plan his future 
with confidence. ‘® Possessed 
of a business that is all his 
own, backed by a service that 
is Outstanding in its helpful- 
ness, hecan count ona steadily 
increasing income year after 
year. ®@ No one can take it 
away. ® No one but himself 
can say how large it will be. 
3 If his wants multiply with 
It Pays To Be the years, he has but to press 
Mie Mis Tia a little harder on his business 

accelerator and he is soon 
looking back to where he was. 


AETNA LIFE INSURANCE COMPANY 
and affiliated companies — 


THE AUTOMOBILE INSURANCE COMPANY 
of Hartford, Connecticut _ 











ZETNA CASUALTY & SURETY CO. THE STANDARD FIRE INSURANCE CO. 
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300 At Newark Dinner 
Of Big Trust Company 


FIDELITY 





UNION’S AFFAIR 





Fourth Annual Dimner to Life Under- 
writers of City; Uzal H. McCarter and 
Stuart B. Rote Among the Speakers 





Be human, be yourself, co-operate. 
That is the way for agents to sell more 
life insurance than ever before, said Dr. 
John L. Davis, pastor of the Grace 
Methodist Episcopal Church of New 
‘York, at the fourth annual dinner of 
the Fidelity Union Trust Co. which was 
tendered to the Life Underwriters of 
Newark at the Robert Treat Hotel, New- 
ark, Mondav. Broad-minded men are 
going ahead because they see into the 
minds of others, he said. Many people 
say that the reason that they do not get 
ahead is because they think the world 
against them. That is not so, said Dr. 
Davis. The avenues of success are open 
to every man and woman who has char- 
acter and ability. No wall of success’is 
too high, if anyone wants to gain their 
ambition. Being poor, some people seem 
to think is the reason that they have no 
chance to succeed. That is a wrong im- 
pression, because there are many ways 
of self-education if one takes advantage 
of them. 

S. B. Rote Praises Fidelity Union 


Stuart B. Rote, president of the New- 
ark Life Underwriters Association, 
praised the officials of the Fidelity Union 
Trust Co. for their activities and co- 
operation with the life insurance compa- 
nies and had much to do with establish- 
ing life insurance trusts. 

President Uzal H. McCarter of the 
Fidelity Union Trust, told of the success- 
ful co-operation of ‘life insurance com- 
panies and trust companies. He praised 
Leslie G. McDouall, assistant trust of- 
ficer of the Fidelity Union Trust Co., 
for his excellent co-operation between 
the trust company and the life under- 
writers and in recognition of his splendid 
work the trust company officials had seen 
fit to make him associate trust officer. 
This announcement brought forth a tre- 
mendous outburst of applause. Mr. Mc- 
Carter in closing his talk asked the 
guests to rise and stand in silence for 
one minute in memory of Felix Fuld, 
founder of Bamberger’s department store 
in Newark, who had passed away on 
Monday. 

A telegram was read from President 
Clark of the National Association wish- 
ing the Fidelity Union Trust Co. and the 
life underwriters continued success. 
There were about 300 guests present. 

It was announced that the next meet- 
ing of the Newark Life Underwriters As- 
sociation would be held at the Newark 
Athletic Club on Monday, February 11, 
at which time William H. Beers would 
address the members of the organization. 





ESTATE FOR CHILDREN 

Judge Mahlon E. Bash, in probate 
court in Indianapolis, gave to the four 
children of the first wife of William S. 
Taylor, who at the time of his death was 
vice-president of the Empire Life Insur- 
ance and Accident Co., the bulk of his 
estate. Mr. Taylor, a former Governor 
of Kentucky, died at his home in Indi- 
anapolis last August 2. Neither the first 
nor the second wife will share in the 
estate, according to the decision. The 
Indianapolis home of the former Gover- 
nor and real estate valued at $25,000, 
gifts of Mr. Taylor to his second wife 
a short time before his death, were not 
affected by the ruling. 





SUPERVISOR IN VIRGINIA 
The Life Insurance Co. of Virginia has 
appointed Herbert R. Hill supervisor of 
ordinary agencies for northern Virginia 
with headquarters at Richmond. Mr. Hill 
has been connected with the home office 
for the past two years. 


J. A. MASON PAID $1,066,000 


Hoey & Ellison Man Leading Producer 
of Equitable of Iowa; Sold Many 
Old Policyholders 
J A. Mason of the Hoey & Ellison 
Agency of the Equitable Life of lowa 
had a total paid-for production during 
the past year amounting to $1,066,000. 
That Mr. Mason is a believer in the cul- 
tivation of old policyholders is manifest- 
ed in the fact that of his paid-for pro- 
duction, a total of $287,000 or 26.9% was 

secured from that source. 

During the year 1928 Mr. Mason won 
personal: production honors in March, 
June and November. He was consistent- 
ly among the leaders during the other 
months of the year and qualified for 
membership in the President’s Club of 
the company in 1929, making the seventh 
year which he has qualified for the com- 
pany’s premier club. 





APPEARS IN NEW DRESS 


“Field Service,” the official publication 
of the State Mutual Life, appears in a 
new dress effective with the January 
number. The magazine has been en- 
larged in size and its appearance is alto- 
gether more attractive than the old pub- 
lication. 


ADDS ACCIDENT BENEFITS 





The Prudential Gives to Industrial Pol- 
icyholders New Accidental Death 
Payments 
The Prudential has added accidental 
death benefits to its industrial policies. 
Under this provision additional amounts 
are paid when death results from an acci- 
dent, the amount being equal to the face 
value of the policy, or one-half the 
amount of the policy for certain occupa- 
tions, less the amount of any disability 
benefit which has become payable under 
the policy on account of the same bodily 

injury. 





BALTIMORE GENERAL AGENT 


The Connecticut Mutual Life has ap- 
pointed Warren K. Magruder general 
agent in charge of a new general agency 
in Baltimore for the State of Maryland. 
Mr. Magruder has had more than thir- 
teen years’ experience with the com- 
pany’s present Baltimore agency under 
Franklin G. Allen and his promotion is 
in recognition of. successful organization 
work. 





The Fidelity-Philadelphia Trust Co., 
Philadelphia, is doing some good adver- 
tising boosting insurance. 








GAINS FOR 1928 


Increase in Paid - for Business | 


over 1927 . § 20.38% 


Increase in Gain in Insurance 
in Force over 1927 42.21% 


Gain in Total Insurance in 


FORGING AHEAD 


7.8% 








Manhattan Life Insurance Company 
Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 


Thomas E. Lovejoy, President 





Force . ‘ A 
k ANOTHER BIG YEAR AHEAD 








AROUSED BY TAX SUGGESTION 
Michigan life men are aroused by a 
report that Emerson R. Boyles, deputy 
attorney-general, has a plan to tax life 
insurance estates of $30,000 or more. 











An Outstanding 


Year’s Record— 


HE year 1928 just closed marks an 
epochal period in the history of the 
Missouri State Life Insurance Company. 
It has been a year of outstanding growth 
and expansion, placing the company in the 





New Business Paid For 








WM oo hm en $329,854,390.00 
os ee OEE 204,763,512.00 
Gain for Year ..... $125,090,878.00 


Policies Issued 


ee ee ee ee ee ee a a 


Insurance in Force 
December 31 1928 $1,195,675,940.00 


United States. 

















industry. 


This splendid record of achievement 
constitutes a firm foundation for the com- 
pany’s present position and is both an 
inspiration and a guarantee for its future 
It is truly The Progressive 


development. 
Company. 


Missouri State Life Insurance Company 
HILLSMAN TAYLOR, President 


front rank among the leading life insurance 
companies of America. 


With nearly One Billion, Two Hundred 
Million Dollars of life insurance in force, 
covering more than 600,000 lives, 
Missouri State Life is today the largest life 
insurance company West of the Mississippi 
River and ranks 14th among the more than 
350 Legal Reserve Life companies of the 


HOME OFFICE: St. Louis 


the 








This rapid growth and expansion of the 
Missouri State Life is the result of definite 
and calculated forces. 
to intrinsic rightness of policy and practice, 
and as well as the deep personal interest 
and untiring efforts of its Board of Direc- 
tors, composed of some of the country’s 
greatest leaders in commerce, finance and 


It is due primarily 
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Gdd Suit Involves 
Incontestable Clause 
COMPANY HELD POLICY LAPSED 


Insured Disappeared Within Year After 
Issue With No Subsequent Premiums 
Paid 





, An insured paid the first year’s pre- 
mium on a policy and then disappeared 
within the year. Eight years after, the 
beneficiary, his wife, brought suit for 
payment of the policy for $2,000 on the 
ground that the insured was dead. The 
case is that of Yates v. New England 
Mutual Life, 220 N. W. 285, and the fol- 
lowing summary of the decision is made 
by Leo T. Parker of Cincinnati. 

The insurance company contended that 
the policy had lapsed for non-payment 
of premiums before the man died, and 
also that he had.committed suicide. This 
contention was based upon the fact that 
the man had disappeared less than one 
year after the policy was issued and that 
the premiums had not been paid since 
the man disappeared. 

The lower court held the insurance 
company not required to pay the insur- 
ance and the beneficiary appealed the 
case to the higher court which reversed 
the lower court’s verdict, saying: 

“The suicide and incontestable clauses 
in the policy must be construed together. 
The suicide clause is limited to one year. 
The incontestable clause is so plain that 
it is not open to construction. It pre- 
sents a matter of simple arithmetic. Take 
the date of the issuance of the policy 
from the date of the time the company 
enters a contest, and the difference will 
show whether it is one, more or less than 
one year. 

Higher Court Interprets Clause 

“The company wrote the contract and 
sold the insurance on its own terms.. It 
was free to limit or eliminate time for 
contesting the policy. . The pro- 
vision plainly is that the policy shall be 
incontestable upon the simple condition 
that one year shall have elapsed from 
its date of issue; not that it shall be in- 
contestable after one year if the insured 
shall live, but incontestable without 
qualification and in any event.” 

Also, in another case in Standard Life 
Ins. Co. v. Robbs, 6 S. W. (2nd) 520, de- 
cided during the past few weeks, it was 
disclosed that an insurance comp7ny re- 
fused to pay the sum of $5,000 to a 
beneficiary of a life policy because the 
insured had committed suicide within 
one year from the date of the policy, 
which contained the following provision: 

“Suicide—self-destruction, sane or in- 
sane, within one year from the date of 
the policy, is a risk not assumed by the 
company under this policy. In such 
event the company will return the pre- 
Miums actually received.” 

The policy also contained an incon- 
testable clause, which read in part as 
follows: 

“This policy shall .be incontestable 
after one year from its date for the 
amount ” 

The insurance company attempted to 
avoid payment. contending that no proof 
of death of the insured was made within 
ayear from the date of the policy. How- 
tver, the court held the beneficiary en- 
titled to’ recover the amount sued for, 
Saying: 

“Ti -follows, therefore, that, inasmuch 








A Magnificent Field 
Hardly Touched 


Only 1,500,090 employees have group 
sickness and accident insurance, while over 
5,000,000 are protected against death. 


Yet the need for sickness insurance was 
one of the earliest and strongest motives 


prompting employees to organize. 


Now 


that it can be secured at wholesale rates, 
they are glad to pay the cost. 


Of the fifty-seven companies insuring 
against death, only eight insure against sick- 
ness and accident. For prospectus call our 
local office or write to the 


Connecticut General © 


Life Insurance Company 
Hartford, Conn. 





DETROIT CONVENTION 





Northwestern Mutual Representatives 
To Have Two Days’ Sessions; Vice- 
President M. J. Cleary to Attend 

On Monday and Tuesday, February 4 
and 5, the Detroit agency of the North- 
western Mutual Life will hold its annual 
gathering. Among those from the home 
office who will attend are M. J. Cleary, 
William Ray Chapman and Ralph Perry. 
The’ annual banquet on. Tuesday night 
will be held at the Detroit Athletic Club. 

Up until'two years ago the Detroit 
agency had as its territory thirty-six 
counties. It now has six counties, and 
although in a smaller territory enjoyed 
the largest business in its history, pay- 
ing for $14,100,000 last year, all placed 
in the agency by Northwestern men 
under contract, as the agency does not 
accept brokerage or surplus business of 
any kind. December was the largest 
month in the history of the agency, its 
paid-for business being $2,060,000. Mil- 
ton L. Woodward is the general agent. 








as the policy here sued on did not specify 
suicide as one of the defenses in the 
incontestable clause which might be as- 
serted as a defénse against a claim of 
liability, it cannot be asserted after the 
year when the policy became incontest- 
able except as against the matters ex- 
cepted in the incontestable clause.” 


LINCOLN NATIONAL MEETING 
Managers From All Sections Gather at 
Home Office and Hear Sales 
Talks 


General agents and managers of the 
Lincoln National Life of Fort Wayne, 
gathered at the home office January 9 
to 11 for their second annual conference 
and sales meeting. Representatives 
from both coasts attended. 

There were addresses by President Ar- 
thur F. Hall, Vice-President Walter T. 
Shepard, Manager of Agencies A. L. 
Dern and others both of the home office 
and field. John Marshall Holcombe, Jr., 
was a guest speaker and occupied most 
of one session discussing the manager 
and his job. Among those present for 
the first time were a number of leaders 
of the Merchants National organization, 
the company which was reinsured in the 
Lincoln National last year. Vice-Presi- 
dent Shepard was chairman of all ses- 
sions. 

The Canadian Pacific and Wabash 
railroads joined in showing moving pic- 
tures of the trip to Quebec which is 
planned for this year in connection with 
the agents’ convention. 





PRESIDENT R. H. LEE ABROAD 

Judge Richard H. Lee, president of the 
Bankers’ National Life, is making a 
special study of the insurance conditions 
in some of the larger life insurance com- 
panies of Europe. 


_ same offices in some cities. 


Am. Service Bureau 
Managers Convention 


EXTENDS SERVICE BRANCHES 





Broadens Investigations and Expands 
Field; Meets Jointly With Hooper- 


Holmes Bureau 





Branch managers of the American 
Service Bureau gathered at the Hotel 
Coronado, St. Louis, last week for their 
annual meeting which was participated 
in also by the Hooper-Holmes Bureau, 
the two reporting organizations using the 
The Amer- 
ican Service Bureau had its largest year 
in 1928 both in volume of business and 
profits, according to the report of Vice- 
President Lee N. Parker. 

_ In addition to the general: headquarters 
in St. Louis, the Bureau maintains twen- 
ty-three branch offices, 300 reporting sta- 
tions and 25,000 correspondents in the 
United States and Canada. Organized 
primarily to make inspections for life 
companies, it is now furnishing many 
other forms of service. The work has 
been expanded to include revision or re- 


. inspection of risks during the contestible 


period and in some instances companies 
have been able to withdraw from unde- 
sirable risks. 

Features of the program were ad- 
dresses by Claris Adams, secretary and 
general counsel of the American Life 
Convention; Lee N. Parker, vice-presi- 
dent of the Bureau; and John J. King, 
vice-president of the Hooper-Holmes 
Bureau. There was a banquet on Sat- 


urday evening at which Mr. Adams was 
toastmaster. 





O. S. CUMMINGS TEXAS MANAGER 





In Charge of State for Kansas City Life 
Succeeding Late Orville 
Thorp 

The Kansas City Life has appointed 
O. Sam Cummings as general agent for 
lexas succeeding the late Orville 
Thorp. Mr. Cummings has been assis- 
tant superintendent of agencies of the 
company since 1927. 

Mr. Cummings entered the life insur- 
ance business in 1922 when he became 
assistant manager of the Orville Thorp 
agency so that he is familiar with the 
agency and the territory. He was taken 
into partnership in the agency the fol- 
lowing year. When Mr. Thorp died sud- 
denly last year Mr. Cummings immedi- 
ately took charge of the agency for the 
company. Mr. Cummings is interna- 
tional president of the Kiwanis Clubs, 


the first life insurance man to serve in 
that capacity. 





GOES WITH YORK AGENCY 


The Leslie C. York agency of the 
Equitable Society in New York has ap- 
pointed Warren H. Preble, formerly in 
charge of the brokerage department of 
the Aetna Life in the New York agency, 
as assistant branch manager. Mr. Preble 
entered the business five years ago in the 
group department of the Aetna Life. 
previously he was with R. G. Dun & Co. 


PAYS FOR $140,858,600 
The paid-for production of the Bank- 


ers Life Co. of Iowa for the year 1928 
was $140,858,600. 








GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


a 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. 


OF 
-AMERICA 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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Book Increase His Income and General Efficiency 


Provident Notes, 

Is Word official organ of the 
“Endowment” Provident Mutual 
Understood? Life, publishes an in- 
teresting item in 


which reference is made to President- 
elect Hoover’s comment on the desig- 
nation “Endowment” as applied to life 
insurance. Mr. Hoover in a conversa- 
tion with Mr. Linton about seven years 
ago said he thought the word a mis- 
nomer; that it does not convey the true 
meaning of this type of insurance. The 
article in part follows: 

“Noting that Mr. Linton was to speak 
on endowment insurance, Mr. Hoover 
told him that he had been protected by 
an endowment policy for many years. 
He also expressed the opinion that the 
development of the long endowment idea 
among the people was being retarde1 by 
the retention of the technical designa- 
tion ‘Endowment’ in presenting the pol- 
icy to prospective policyholders. The 
word ‘Endowment’ did not properly ex- 
plain the function of the long endow- 
ment which affords protection both to 
the insured’s family and to him (and to 
his wife) in old age. Mr. Hoover seemed 
to think that would be followed by a 
marked increase in popularity. 

“Mr. Linton explained to Mr. Hoover 
that the objection which he had cited to 
the use of the word ‘Endowment’ had 
seemed well founded to a large number 
of Provident agents’ who were selling 
this form, and that in their canvass they 
had found it more effective to describe 
the policy rather than to take for grant- 
ed that the prospect understood the 
technical term ‘Endowment’ in all its 
connotations. Some of these agents had 
found the use of the name ‘Maturing 
Policy’ particularly satisfactory.” 

e *£ 


The practical form 


Why Sell of family protection 
Income is income insurance, 
Insurance? according to F. A. G. 


Merrill, general agent 
for the State Mutual Life at Buffalo. On 
this subject Mr. Merrill says in.the State 
Mutual “Field Service”: 

When the head of a family passes 
away, there is usually a heavy economic 
loss, and it is important and necessary 
that as much of this loss as possible be 
replaced in a practical way. 

What is the greatest loss (in a mate- 
rial way) to the family? Isn’t it loss of 
income? Lump sum insurance in itself 
is no guarantee that the family will re- 
ceive the income the insured desires to 
provide, whereas through income insur- 
ance one can plan for a definite income 
to be paid yearly, semi-annually, quar- 
terly or monthly for a definite period of 
time. 

Lump sum insurance may do this, but 
it is not likely to. Income insurance will 
do this. 

_ Notwithstanding the greater value of 
income insurance for family protection, 
a comparatively small proportion of fam- 


ily insurance is upon an income plan. 
Why is this? In my opinion, it is be- 
cause it is not fully understood by the 
insuring public; and neither is its im- 
portance fully appreciated by many 
agents. 

Many resist the idea of an income in 
place of a lump sum. Is this strange? 
I do not think so. What would you do 
today if someone offered you cash or a 
guaranteed income for as long as you 
live and for a definite number of years 
in any event? Are you sure you would 
not take the lump sum? Many would 
take the cash because they like the feel 
of the money, and believe they can make 
the money produce just as much of an in- 
come (if not more) and still have the 
principal in their control. 

Another reason is that lump sum seems 
more than income. Spread ten thousand 
dollars in currency of ordinary denomi- 
nations on top of an ordinary desk and 
it will look to be more than it is—it 
would look like a “million dollars.” Re- 
move the then thousand from the desk 
and place in the center of it a dollar bill 
and sixty-five cents in change, and that 
looks to be less than it is; and yet that 
is the equivalent of 6% net income for 
one day on ten thousand dollars. 





C. J. BARNETT BUYS INTEREST 


C. J. Barnett, advertising manager of 
“The Insurance Journal,” Los Angeles, 
has purchased a half interest in his pub- 
lication. 





HAIcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 

INDIANAPOLIS 


Omaha Kansas City 
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PARTICIPATING INSURANCE 
ON ALL FORMS 


First year dividends (con- 
tingent on payment of second 
year premium.) 


Low Net Cost 
For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 























Forty-four Per Cent on Policy Holders 


The Bankers Life Company established two records in 
October, 1928, “Policy Holders’ Month.” 

The paid-for production of $17,708,649 was the greatest 
October total, and the second greatest total for any 
month, in the Company’s history. 

More than 44 per cent. of the October production was 
written on Bankers Life policy holders—another 
Onward March record. 





BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 


Gerard S. Nollen, President DES MOINES, IOWA 
Established 1879 















H. W. JONES, Mgr. 
110 William Street 
New York City 
Beekman 5058—6691 





A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


$5,000 
ALL IN ONE POLICY 


Py URS OWE oo oo sin oi 3 hk SUSE Os 
Any accidental death....... si sis bares bb sere ae ota wewlerle 
Certain accidental deaths........... Cinees div sae eurs 


Accident Benefits $50. per WEEK for fifty- two weeks 


$25. per WEEK thereafter 
JNon-cancellable) 


Disability Income, Waiver of Premiums, etc. 


Also $5,000 ‘‘Preferred Risk’’ Policy—high value— low premiums; age 35, $19.91 


per $1,000. Endowment age 85—Juveniles age 10 years and upward—Monthly 
Income—Non-Medical. 


Insures and assures your client’s future and yours 


Are you Interested in an agency? Our Vice-President, Eugene E. Reed, will tell 
you all about it. Write him direct—and directly. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 
Concord, New Hampshire INQUIRE 


Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1848, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 

in America then and there. 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 
are invited to apply to 


The Mutual 


DAVID F. HOUSTON 
President 


Life Insurance Company 
of New York. 


GEORGE K. SARGENT 
2nd Vice- President and Manager ef Agencies 


34 Nassau Street New York, N. Y. 
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Suit Hinged On Date 
Policy Was Issued 

GRACE PERIOD ALSO FACTOR 

Continental Life Contended Policy Had 


Lapsed As Second Premium 
Was Unpaid 








The Continental Life of St. Louis won 
qa suit in the United States Circuit Court 
of Appeals affirming a judgment of the 
district court at Greenville, S. C., holding 
that Julia A. Sellars was not entitled to 
recover under a policy on the life of her 
husband. The defense was that the 
policy had lapsed. At the conclusion of 
the testimony a verdict was directed for 
the company. From this appeal was 
taken. The policy sued on was dated 























August 7, 1924. The insured refused to 
accept it for some time and it was not 
delivered to him until November 19, 1924. 


The second annual premium was never 
paid, and the policy contained no pro- 
vision for extended insurance at the end 
of the first year except for the thirty- 
one days of grace allowed in the pay- 
ment of premiums. The insured died 
Deecmber 12, 1925. In its opinion affiirm- 
ing the lower court, the appeal court 
said: “If the second premium was not 
payable until twelve months after deliv- 
ery of the policy, the thirty-one days of 
grace had not expired. If it was pay- 
able August 7, 1925, the policy had lapsed. 
The case therefore turns upon the ques- 
tion as to when the second premium was 
payable. Insured made application for 
the policy July 18, 1924. He did not’ pay 
the premium at the time of the applica- 
tion, and the policy as issued differed 
from the policy applied for in that the 
application was for a policy to be issued 
November 1, 1924, with preliminary term 
insurance on that date, whereas the pol- 
icly as issued was dated August 7, 1924, 
and no term insurance was issued. This 
change was made because it was seen 
that prior to November 1 the age of the 
insured would change so that he would 
be sixty-six years of age on his nearest 
birthday and for that reason uninsur- 
able under the rules of the company ex- 
cept by special contract. : 

“Courts cannot make contracts which 
the parties themselves have made. And 
in this case, the parties clearly contract- 
ed that the second premium should be- 
come due and payable August 7, 1925, and 
that in default of payment the policy 
sshould lapse after the expiration of thir- 
ty-one days of grace.” 






















STARTS OLD AGE SURVEY 





Governor Roosevelt Says No Greater 
Tragedy Exists Than the Plight of 
Worthy Aged Citizens 
Governor Roosevelt this week an- 
Nounced that definite action would be 
taken through administrative and legis- 
lative agencies to put into effect a plan 
for ol age protection. He declared that 
an administrative study would be made 
y Dr. Charles H. Johnson, director of 
the State Board of Charities, based on a 
Course of procedure that has been 
Mapped out resembling the action al- 
Teady taken in the case of farm relief. 
This study will be linked with the inves- 
tigation of a legislative committee. Dr. 
ohnson, according to the Governor, will 
C0-Operate in a meeting with representa- 
tives of social agencies with a view to 
studying some sort of a contributory 
System or some form of insurance for the 
aged. Mr. Roosevelt emphasized that 
there jis nothing socialistic in such a pro- 
8ram. He said the plight of some of our 
Citizens who find themselves unable to 
Maintain themselves decently after years 
ot activity and usefulness is nothing 

Short of tragical. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 


Nylic Friends 


National advertising grows because retail 
merchants have learned that it is much easier 
to sell goods that are well known to the public. 
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:. gq Nylic Agents do not find it necessary to : 
= “introduce” their Company, which now has | 
S| Two Million Policyholders insured for nearly 7 $ 
S| Billion Dollars. E 
= S 
g Since organization, Nylic has paid to living $ 
S Policyholders and to beneficiaries over 2 c 
Billion 600 Million Dollars. It isnow distribut- | 

ing over 50 Millions a year in dividends. ¢ 
Through 84 years of investing, New York Life e 


has been of incalculable service to the nation, 
to business and to individuals. Today its assets 
of over | Billion 400 Million Dollars are largely 
used to finance public works, railroads, public 
utilities, business buildings, homes and farms. 
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So, wherever the Nylic agent 








goes, he finds Nylic friends ¢ 
—policyholders, benefici- s 

‘ aries and borrowers S 
2. —who are grateful = 
2 to the Company S 
~ for its service S 
2 to them. S 
5 e 
a : 'S 
iS! NEW YORK ¢ 
~ > 
S| LIFE. INSURANCE 5 
= COMPANY : 
= MADISON SQUARE, NEW YORK = 
= : au 
@| DARWIN P. KINGSLEY Nex Home os Batang, | 
< President Madison Square Garden. 
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Virginia Case Won 
On Misrepresentation 


INVOLVED POSSIBLE SUICIDE 
Northwestern Mutual Resisted Claim 
When Policyholder Was Found 
Shot While Hunting 





The Northwestern Mutual Life has 
won a decision in the Virginia Supreme 
Court of Appeals affirming judgment of 
the Circuit Court of Richmond in a case 
in which Roy C. Flannagan, administra- 
tor of the estate of William Launcelot 
Jones, former executive of the American 
Can Co., sued for recovery on two $5,000 
policies issued on the life of Jones in 
December, 1924. Jones was found dead 
November 26, 1925, of gunshot wounds. 
Investigating authorities came to the 
conclusion that he accidentally shot him- 
self through the abdomen while hunting 
and that he then blew out his brains 
with the other barrel to end his suffer- 





ing. 

Although both policies had been in 
force less than a year and were there- 
fore contestable under the one-year 
suicide clause, the company did not rely 
upon this to contest the case. Instead it 
resisted payment on the grounds that the 
insured made material misrepresentations 
as to the previous condition of his health 
in his applications for the policies, con- 
cealing the fact that he had suffered a 
severe nervous breakdewn while in 
charge of the American Can Co.’s plant 
at Kansas City, Mo. The policies were 
issued while Jones was manager of the 
company’s plant at Maywood, Ill. A jury 
in the trial court returned a verdict in fa- 
vor of the plaintiff for the full amount 
of the two policies but Judge Scott set 
aside the verdict. From this appeal was 
taken to the supreme court. 





$40,000 NON-MEDICAL LIMIT 





Connecticut General Agents Must Be 
Especially Licensed To 
? Write It 

Extension of their non-medical pro- 
gram has been made by the Connecticut 
General Life, it was announced at a con- 
ference of general agents and branch 
managers at the home office last week. 

After favorable experience with non- 
medical policies issued under group and 
salary savings plans and to policyholders 
recently examined, the company now of- 
fers non-medical insurance to the gen- 
eral public up to age 45 in amounts to 
$10,000. Another application for $10,000 
may be considered after a lapse of two 
years. Applications will be received only 
from experienced agents especially li- 
censed for the privilege. 

Speaking of the new program, Vice- 
President George E. Bulkley said that 
certain factors in production cost had 
probably not received the same attention 
from insurance companies that they had 
received in manufacturing and other lines 
of business. Questions of lessening the 
insurance turnover, costs of collecting 
small premium units and where profit 
ceases and loss begins, all must be solved 
if insurance companies are going to keep 
pace with their competitors in other lines. 
Non-medical insurance is one effort to- 
ward greater distribution and lessened 
cost, he said. 





EAGLE NATIONAL LIFE BEGUN 


The Eagle National Life of Decatur, 
Ill., has been organized with L. C. Smith, 
former banker of Kansas City, as presi- 
derit. Mr. Smith was a large stockholder 
in the Kansas City Life. Other officers 
are George Kabureck, secretary and 
treasurer¢ William K. Kabureck, vice- 
president, and Donald F. Campbell, ac- 
tuary. 
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Questions Gor C. L. CU. Degree 


American Gollege Gxamination 


In response to many requests for information concerning the ground 
covered and questions asked in the examination conducted by the American 
College of Life Underwriters for the C. L. U. degree, Ernest J. Clark, Bal- 
timore, president of the college, has released for publication the examination 
questions used in the tests held in eighteen educational centers in December. 


The examinations covered the following subjects: 


Life insurance funda- 


mentals; life insurance salesmanship; commercial law and insurance law; 


finance ; and general education. 


Reproduced below are the questions in full 


on all subjects except those of finance and general education which are of a 


general nature. 


I. Life Insurance Fundamentals 
(a) Economics of Life Insurance. 
(Answer all questions.) 

1. A prospect whom you are soliciting 
states that he does not regard life insur- 
ance as a good investment, so has adopt- 
ed the policy of buying term insurance 
and investing his other savings in stocks 
and bonds. What arguments would you 
advance to demonstrate the fallacy of 
his attitude towards life insurance as an 
investment ? 

2. Explain how life insurance may be 
used to influence the credit of a manu- 
facturer—(a) with producers from whom 
he buys raw materials; (b) with invest- 
ment bankers through whose aid he floats 
a bond issue; (c) with the commercial 
banker from whom he secures working 
capital. 

3. How would you appraise the value 
of a man’s life to his family? 

4. Show how the business principles 
of depreciation, capitalization, and sink- 
ing funds may be adapted to the hu- 
man life value through the agency of 
life insurance. 

5. A life insurance policy may be re- 
garded as a will which passes the life 
value of the insured to his beneficiaries. 
What advantages does such a will pos- 
sess over the usual type of property 
will ? 

(b) Principles and Practices. 
(Answer all questions.) 

1. (a) Franklin, a bond ,salesman, 
age 35, with an income of approximate- 
ly $6,000 per year, is married and has 
two children, ages 2 and 5. He owns 
a $14,000 home with a $7,000 mortgage 
on it and has $10,000 worth of stocks 
and bonds, but no life insurance. As- 
suming you represent a non-participating 
company whose rates at his age per $1,- 
000 are $19.91 for ordinary life, $22.28 
for 30-payment life, $27.40 for 20-pay- 
ment life, $41.38 for 20-year endowment, 
$26.50 for 30-year endowment, and $9.13 
for 5-year convertible term insurance, 
suggest a program of insurance which 
you believe would best fit his needs. 

(b) Assuming the contract pur- 
chased by Franklin contain the usual 
optional settlement provisions, advise him 
as to what you would regard as the most 
satisfactory method for having the pro- 
ceeds paid to his wife and children. 

2. (a) Contrast the basic principles 
underlying the operation of the old as- 
sessable fraternals with those of a legal 
reserve “old line” life insurance company. 
Why have these differences resulted in a 
rapid growth of “old line” companies and 
in failures of the fraternal assessment 
plan? 

(b) Show how the nature of the 
life insurance business affects the prin- 


ciples that govern a company in mak- 
ing its investments. 

3. (a) Explain (a) the legal and (b) 
the economic significance of the incon- 
testable clause as used in life insurance 
policies. 

(b) Andrews took out a $100,000 
participating ordinary life insurance pol- 
icy when ‘he was 38 years of age. The 
gross annual premium on it was $2,895. 
At the end of 20 years the cash value 
is $36,072. He has been taking his divi- 
dends, which are quite substantial, in 
cash. The last he received (the twenti- 
eth) was $1,255. As his health has failed 
and the cost of supporting his dependents 
is high, he wants to curtail expenses, so 
a friend advises that he surrender the 
policy for cash. Do you consider this 
advice good? If not, what would you 
suggest? State your reasons. 

4. (a) Outline the principal features 
you would expect to find in a progressive 
total and permanent disability clause as 
used in conjunction with a life insurance 
policy. State the reason for each fea- 
ture. 

(b) What does an insurance com- 
pany agree to do when it writes 


MADE CONN. MUTUAL DIRECTOR 

Philip B. Stanley has been elected to 
the board of the Connecticut Mutual 
Life, Mr. Stanley is vice-president of 
the Stanley Works of which he is also 
a director and he is a member of the 
directorate of the American Hosiery Co., 
the New Britain Machine Co. and the 
Stanley Securities Co. 











INDUSTRIAL LEADERS 

The industrial leaders of Division E, 
The Prudential, for 1928, are as follows: 
Superintendents Emmett P. Carroll, 
Erie; James W. Loynd, Tarentum, and 
William J. Rogers, Pittsburgh No. 2. 
They are the first three leaders in actual 
increase. 
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New Insurance. . 
Increase over 1927 . . . 
Insurance in Force. $1,113,810,563 


An Increase of .. . 
Representing over 63% of the New Business 


New England Mutual Life Insurance Co. 


BUSINESS OF 1928 


$143,573, 589 
6,083,386 


. 90,547,161 


BOSTON, MASS. 








(1) a deferred annuity, and 
(2) a last survivor annuity? 

5. Select from the following data the 
necessary figures and compute the re- 
serve at the end of 3 years on an ordi- 
nary life insurance policy issued at age 
35, using the American Experience Ta- 
ble of Mortality and 3% interest. (Either 
one of the two customary methods will 
be acceptable.) 

SECTION OF MORTALITY TABLE 


No. Living at No. Dying 
Beginning of During Des- 
Age Designated Yr. ignated Yr. 
Me Ger eka x aces 82,551 729 
ee eniweeseeaws 81,822 732 
BO a rdeak aks 81,090 737 
SD hv step sciaie clon 80,353 742 
Ee et Fae 79,611 749 
ee ee eee re 78,862 756 
RD sash ces henine> 78,106 765 


Present Values—Life Annuity Due of $1 per 
Year for the Whole of Life—American 
Experience Table,’ 3%. 


Age 34.....055 $20.17 Age 38. 6.65. $19.13 
95 «0.010 oreo *.. 19.92 BD si cd cvee 18.85 
36. wccccce 19.66 MW veccoes 18.56 
rs re 19.40 


Net Single Premiums 
American Experience, 3% 


$412.63 
+» 419.88 





Net Level Premiums—Ord. Life 
American Experience, 3% 





II. Life Insurance Salesmanship 
¢a) Principles of Salesmanship. 
(Answer all 5 questions.) 


Men of The Lincoln National lite 


have policies to offer that open the door to an} fathers heart 
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“ 
Contracts 


Indiana . 


1. Discuss the best methods of meet- 
ing the prospect’s objections. 

2. Give an example by dialogue of 
one of your favorite sales presentations. 

3. Discuss difficulties in obtaining a 
hearing. 

4. Discuss 
prospecting. 

5. Discuss the close. 

(b) Psychology of Life Insurance Sales- 
manship. 
(Answer any 5 questions.) 

1. Why is it just as important for 
the salesman to consider his own behav- 
ior as it is for him to study the responses 
of his prospect? Make a list of all of 
the personality items that you think you 
should watch in yourself: mannerisms, 
speech, voice, etc. 

2. Distinguish between personality and 
character. Why are personality attri- 
butes so important to the life underwrit- 
er? Why is personality not so impor- 
tant to the bookkeeper, carpenter, or civ- 
il engineer? 

3. Give a psychological explanation of 
Jones. He has just bought a car but 
honestly feels he cannot afford life in- 
surance. (The car is not used in a busi- 
ncss way.) 

4, List the emotions you might hope 
to arouse in relation to life insurance. 

5. Make a list of all of the suggestive 
attributes of personality that you wish 
to possess as an underwriter. _ 

6. List five habits, possessed by nearly 
everyone, that you could take advantage 
of in appealing to a life insurance pros- 
pect. 

7. How could life insurance companies 
create a social desire (a habit) for life 
insurance at all comparable to the so 
cial desire for the automobile? What 
disadvantage by way of sensory appeal 


the favorite method of 
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BERKSHIRE LIFE INSURANCE COMPANY 


In establishing connections with a life insurance company, the personal 
equation of its official famiiy is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


happiness of its representatives. 


“Ask any Berkshire Agent” 
BERKSHIRE LIFE. etcten pg COMPANY 
Incorporated 1 


Pittsfield, Massachusetts 





FRED. H. RHODES, President 














The Colonial Life Insurance Company of America 


Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong! and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 
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does life insurance have as a handicap 

over radios or automobiles ? 

IV. Commercial Law and Insurance Law 
(Answer any 10 questions.) 

1. Myers is under contract to work 
three years for Simpson. Warren, a 
competitor, realizes Myers would:be a 
valuable man to have in his employ, so 
offers him $1,500 to break his contract 
and work for him. Myers does this. 
Can he recover the money promised him? 
Give your reasons. 

2. Maynard wrote Smith: “I will sell 
you 200 tables at $5 each. Advise by 
return mail.” Smith immediately wrote 
Maynard that he accepted his proposition 
and sent the letter by return mail, but 
it never reached Maynard. Maynard 
therefore sold the tables to another party 
and claimed there was no contract. De- 
cide, with reasons. 


3. What acts or misconduct on the 
part of life insurance agents are spe- 
cifically prohibited by state legislation? 
Why is there not similar legislation ap- 
plying to real estate or automobile sales- 
men ? 

4. (a) Distinguish between the legal 
status of an agent and a broker. 

(b) What does the life insurance 
contract usually state with respect to the 
right of an agent to modify its terms? 
Why is such a provision necessary? 

5. (a) Explain the conditions which 
may affect the rights of creditors to at- 
tach the cash value of a debtor’s life 
insurance contracts. 

(b) What would you advise a pol- 
icyholder to do who wishes to safeguard 
his family from the possibility of credi- 
tors seizing life insurance carried for 
family protection ?, 

6. {a) What do you mean by the 
rules against perpetuities and accumula- 
tions fr 
! (b) Of what significance are they 
in connection with the payment of life 
insurance proceeds under the usual op- 
ticnal settlement plans? 

7. Smith designates his wife as bene- 
ficiary of his life insurance contract, re- 
serving, however, the right to change. 
Subsequently, he assigns the policy to a 
banker without changing the beneficiary 
designation. What effect will this have 
upon Mrs. Smith’s rights? Indicate the 
different 
state which has the preponderance of 
legal opinion in its favor. 

8. On October 5, 1926, Richards ap- 
plied for a $10,000 life insurance policy. 
In spite of the fact that he had previ- 
ously spent a year in Denver to ward 
off a threatened attack of tuberculosis, 
he stated in his application that he had 
never had any lung trouble or been 
forced to make a change of climate on 
account of his health. The medcal ex- 
aminer did not discover the deception, 
and the policy was issued. It contained 
a One-year incontestable clause. On No- 
vember 8, 1926, Richards assigned the 
policy to the First National Bank as se- 
curity for a loan. Two months later 
he was killed in an automobile accident 
and the bank endeavored to collect. 
Learning of Richards’ medical history, 
the insurance company refused to pay. 
What are the rights of the bank? State 
your reasons. 

(a) List the requirements for a 
promissory note or bill of exchange to 
be negotiable. 

(b) Would you classify a life in- 
surance policy as a negotiable instru- 
ment? Why or why not? 

10. Green was a stockholder in the 
Balank Dye Corporation. The company 
was enjoying a splendid business but had 
declared no dividends in 11 years. Green 
asked permission to examine the books 
of the company, and on being refused, 
applied to the court for an order allow- 
ing hifm that privilege. What are his 
rights? 

11. (a) What are the usual formal 
requisites in the making of a will? 

(b) If a trust estate is created 
under the terms of a will, what are the 
duties, powers and liabilities of the trus- 


12. (a) What formal requisites are es- 


lines of court decisions and: 


sential to the validity of a deed to real 
estate? 

(b) If you receive a deed to land 
which has been drawn up in compliance 
with these requisites, are you fully pro- 
tected against other claimants or should 
you safeguard yourself in some other 
way? Explain. 

13. Daniels, a salesman, hires an auto- 
mobile by the day from a “Drive-it- 
Yourself” concern to use in visiting his 
customers. While driving through a city, 
he runs down and seriously injures Mar- 
tin. The injured party sues the com- 
pany owning the automobile. Decide, 
with reasons. 





Farm Mortgages 
Continued from page 1) 


October 20, 1919. By the terms of this 
agreement the interest rate to The Pru- 
dential was to be 644%, although the 
mortgages were drawn at various rates 
up to and including 10%. The company 
agrecd to remit all interest collected in 
excess of 6%4% and up to the time of 
completing this examination the amount 
so remitted was $151,642.02. The agree- 
ment further provided that if, upon ap- 
praisal, any of these loans were found 
to amount to more than 50% of the ap- 
praised value, the vendors would pur- 
chase as a subordinate interest in the 
loan, the excess over that amount, up to 
an aggregate sum of $200,000 Upon ap- 
praisals being made by the company’s 
inspectors, the vendors were requested 
to purchase subordinate interest of $90,- 
898 in 238 loans, having an aggregate 
principal of $529,331 In lieu of this 
purchase of interest the vendors pro- 
posed to provide a fund, not to exceed 
$150,000 for the purpose of saving the 
company from any loss by foreclosure 
in connection with these particular loans. 
This proposition was accepted by the 
company on November 8, 1922. 

“The 1,783 loans of the American Free- 





Provident Mutual 


Life Insurance Company of Philadelphia 


Pennsylvania 





Write for Information 
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Agents entering the business find Provident “tools” 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit—New Retirememt Life Income 
Features—Special Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 
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hold Land Mortgage Company amount- 
ing to $5,003,820.21, were sold to the com- 
pany by a syndicate composed of Bank- 
ers Trust Company, Foreign Finance 
Corporation, Old Dominion, Trust Com- 
pany and Clark, Dodge & Co. These 
loans were sold to ‘yield the company 
8% and interest collected in excess of 
that amount aggregating $12,159.99 has 
been returned to the vendors. The agree- 
ment provided for the establishment of a 
guarantee fund of $250,000 for the pur- 
pose of protecting the company from 
losses arising out of foreclosures of any 
of these mortgages. It also provided that 
the sale of such properties should be su- 
pervised by the guarantors who would 
also receive any profits resulting from 
such sales 
Form Co. to Carry Out Agreement 


“For the purpose of carrying out the 
terms of these agreements, the vendors 
formed a new corporation, under the 




















100% in 6 Years | 


For the sixth consecutive year, The 
Guardian has just closed another ‘‘biggest 
year in the history of the Company.” 


The close of 1928 saw our total new 
paid -for- business, and total business in 
force, at more than double the corves- 
ponding figures for 1922. 


100% growth in six years—such prog- 


ress possesses real significance for,|the 


observant underwriter. 
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“The Company that Guards and Serves” 


50 UNION SQUARE 





NEW YORK CITY 


laws of the State of New York, known 
as the Anglo American Farm Mortgage 
Corporation Originally the capital of this 
corporation was to be $1,000,000 but the 
company was later advised that the cap- 
italization had been reduced to $250,000, 
the amount of the guaranty fund This 
corporation acquired a subordinate in- 
terest in some of the loans where the 
ratio of loan to appraised value was 
greater than the company would accept. 

“As these transactions progressed some 
doubt arose regarding the charges which 
should be made against the guaranty 
fund and on March 10, 1927, the two par- 
ties entered into a written agreement de- 
fining the the guaranty liability of the 
Anglo American Farm Mortgage Cor- 
poration, and setting forth the losses 
charged to the fund up to that time at 
$52,056.23. 

“From an examination of the severa! 
items making up this amount it was ap- 
parent that the charges against the guar- 
anty fund included, in addition to the 
losses sustained by The Prudential In- 
surance Company of America arising out 
of the loans purchased, the losses sus- 
tained by the Anglo American Farm 
Mortgage Corporation arising from fore- 
closure of mortgages in which it held a 
subordinate interest. 

“The propriety of charging these latter 
losses against the guaranty fund was 
questioned by the examiners because it 
appeared to them that this procedure 
was not contemplated in the original 
agreement. In response to these ques- 
tions the company officials opened nego- 
tiations with the Anglo American Farm 
Mortgage Corporation with a view to ob- 
taining an increase in the amount of the 
guaranty fund to offset these charges. 
The negotiations were successful and on 
August 29, 1928, a written agreement was 
entered into by both parties re-estab- 
lishing the guaranty fund at an amount 
which did not include charges for losses 
arising from participations or subordinate 
interest in mortgages acquired by the 
Anglo American Farm Mortgage Cor- 
poration.” 





TAINTOR HEADS HARTFORD ASS’N 


Nelson C. Taintor of Thompson & 
Taintor, general agents for the Connec- 
ticut Mutual in Hartford, is the nev 
president of the Hartford Life Under- 
writers Association. Other officers ar* 
vice-presidents, U. Hayden Brockway c‘ 
the Travelers and Hugh T. Bass of th: 
Connecticut General; national councillo’, 
George L. Hunt, general agent, Nev 
England Mutual;  secretary-treasure, 
Ralph M. Lowry, Connecticut Mutual. 





PHILA. EXECUTIVE SECRETAR”’ 

The Philadelphia Association of Li‘e 
Underwriters has appointed C. S. Bo:- 
ton, Jr., executive secretary. Clayton }. 
Hunsicker of the Fidelity Mutual hes 
been elected to the board of directors ‘> 
replace F. L. Bettger, resigned. 
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Problems in Greater 
Group Life Extension 


NELSON B. HADLEY’S COMMENTS 





insurance Department Examiner Touches 
On Possible Results of Further 
Group Development 





In an article contributed to the annual 
insurance review number of the “Jour- 
nal of Commerce” this week Nelson B. 
Hadley, chief examiner of life compa- 
nies for the New York Department, 
makes some pertinent comments on the 
development of group life insurance and 
touches on some of the possible prob- 
lems involved in the extension of this 
business to new fields, there being con- 
stant pressure in that direction. Mr. 
Hadley says: 

“This class of business which is almost 
wholly temporary insurance and as a 
rule carries indemnity simply during the 
active working lives of employes of cor- 
porations, is making a substantial *con- 
tribution to the life insurance business 
and its effect more especially on the 
working classes of the United States and 
Canada. By reason of the act that it is 
temporary insurance during active lives 
and the business is done in mass, it has 
been conducted on a remarkably cheap 
and economical basis. ‘ 

“The constant pressure to carry this 
business into other fields is a matter 
which is being given very serious con- 
sideration both by the supervising au- 
thorities and by the responsible men 
controlling the business. Whether the 
benefits to be derived by this cheaper 
form of insurance will more than effect 
the setbacks which the business -may re- 
ceive by reason of attempts to make it 
more of a permanent insurance and con- 
sequently increase its cost in general, 
must be given very careful considera- 
tion. 

“An illustration of this may be cited 
in the case of a large corporation which 
is at the present time considering vari- 
ous phases of insurance and pensions 
and is carrying at present a group policy 
under which its retired employes are per- 
mitted to continue to carry a certain 
amount under the group policy. With 
only 2% of the group business of the 
company covering these retired employes, 
10% of the cost of that particular group 
comes from the retired employes. 
Whether group insurance, if it extends in 
this direction, will lose some of its popu- 
larity and effectiveness experience only 
will show as there will undoubtedly be, 
because of pressure, a growing expan- 
sion of the business of the field already 
occupied.” 





C. B. KNIGHT IN FLORIDA 


Charles B. Knight, New York general 
agent for the Union Central Life, left 
last week for a two months’ vacation in 
Fiorida. Mr. Knight’s staff is now 
housed in handsome new quarters in the 
Transportation building, occupying two 
floors. The new offices are much more 
accessible than were the old ones in the 
Woolworth building so that service to 
a should be greatly facili- 
tated, 
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LOWER DUES IN HARTFORD 

Hartford Life agents will pay $8 a 
ycar as dues instead of $12 in the Life 
Underwriters Association of that city if 
the new plan recommended by the board 
of directors is passed by the association 
at its next meeting. Dues of general 
agents and managers will remain at the 
same figure—$25. 


TAKE SALARY GROUP POLICY 

The Equitable Society has insured the 
employes of the Underwriters Salvage 
0. of New York City, under a group 
line for $400,000 was put through the 
insurance, which was placed through the 
office of John S. Ogilvie, Inc. brokers, 
285 Madison avenue, New York, and 
Everett G. Schaefer, 120 Broadway. 








Building & Loan Life 
Now Getting Under Way 


HEAD OFFICE WHEELING, W. VA. 





To Write Diminishing Term Life Insur- 
ance for Members of Building and 
Loan Ass’ns.; W. B. Hilton, Pres. 





Backed by banking, real estate and 
building and loan interests of Wheeling, 
W. Va., the Building & Loan Life In- 
surance Co. has been formed with a capi- 
tal of $100,000 and a surplus of $50,000. 
The object of the new company is to 
place diminishing term life insurance 
with borrowers in the building and loan 
associations; to equal the amount of their 
loans, and to be reduced as the loans 
are reduced, so that there will always 
be a sum due to pay off the balance of 
the loan in the event of the death of 
the borrower, and the widow inherit a 
home, free of debt, instead of a mort- 
gage. 

The new company will not go into the 
general life insurance field, as such, as 
the by-laws restrict it to this one type 
of policy, and limit the maximum amount 


of any policy to $5,000. The scope of 
the organization will be nation wide. 
There will be no promotion stock and 
no commission will be paid for the sale 
of the stock. The management of the 
company will be in the hands of those 
who become shareholders. 

At a meeting of the shareholders held 
last week at Wheeling, W. Va., the fol- 
lowing officers were elected: President, 
Walter B. Hilton, Robert A. Douglas, 
vice-president; James R. Flynn, secre- 
tary and treasurer. The board of direc- 
tors is composed of the following: J. T. 
Grose, Jr., B. Hilton; Alexander 
Bolton, Joseph H. Reass, Jr., Robert A. 
Douglas, H. L. Kirk, James R. Flynn, 
Roy B. Naylor, Otto Schenk, W. H. 
Klieves, F. G. Stroehmann, T. F. Bayha, 
Alexander Reichblum and Seaton Alex- 
ander. : 





INCREASES NON-MEDICAL 


The Kansas City Life will hereafter 
accept $5,000 on the non-medical plan. 
Where an applicant has been examined 
within a year, and at least $10,000 issued 
under the last application, an additional 
$10,000 may be issued without a new 
examination. 


“LIFE LINES” STARTS 


Newsy Paper of Allen & Schmidt Is 
Edited by C. E. Spaulding; Will 
Appear Monthly 
The Allen & Schmidt Agency of the 
New England Mutual in New York has 
started an agency paper called “Life 
Lines,” edited by Carl E. Spaulding, 
agency supervisor. This paper is a 
newsy affair which will go out monthly 
to the friends of Allen & Schmidt. It 
is printed in two colors. Foremost 
among the articles in the January issue 
is an’article referring to the progress 
made by the brokerage department of 
the agency which handled a greater vol- 
ume of business in 1928 than in any pre- 
vious year. Wheeler H. King is man- 

ager of this department. 





AGENT’S LICENSE REINSTATED 

Federal Judge A. M. Cochran on Wed- 
nesday ruled in Frankfort, Ky., that In- 
surance Commissioner S. M. Saufley, of 
Kentucky, did not have authority to sus- 
pend the agent’s license of E. N. Cald- 
well, of Glasgow, Ky., agent for a life 
insurance company, on the charge of 
“twisting.” 
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Published by the NATIONAL BANK or COMMERCE NewYork 











$25,000 more insurance 
—premium payments 
guaranteed 








Case No. 53—A New York underwriter 
brought up the case of a client with $100,000 
worth of insurance. Although the under- 
writer did not think this client could be 
approached and asked to increase his line 
for two or three years, he felt that the client 
needed a trust for the proper protection of 
his four daughters and an adopted son. 
Our representative drew up’a tentative 
program for such a case providing an in- 
come for the daughters and also an income 
for the son until he reached 25 with pro- 
vision for payment of principal at certain 
intervais if the son should need money to 
invest in a business or for other approved use. 
With this memorandum our representa- 
tive went with the underwriter to the in- 
sured who quickly recognized the necessity 
for the trust. Viewed in terms of income, 
however, the amount of his insurance looked 
pretty small. He increased it immediately 








to $125,000, and expects to make further 
increases from time to time. 
When the matter was practically closed, 


our representative asked the insured if he 


had any securities he would like to include 
in the trust. This was a new idea to the 
client and the advantages of the funded 
insurance trust were explained to him. As 
a result, he funded the trust with $55,000 
worth of securities, the income from which 
was to pay part of the insurance premium. 

Thus the underwriter received his com- 
mission on $25,000 additional insurance with 
all the premium payments practically guar- 
anteed by the funding of the trust and the 
bank received a trust of $180,000. 





Send for p copy of our book, ‘The Insur- 


ance Trust as a Business Proposition.” It 


contains a practical constructive presentation 
of the ways this bank can help the life under- 
writer close important business with far less 
effort than is ordinarily necessary, and without 
obligation. A copy of this booklet will be sent 
to any life underwriter on request by the Trust 
Department, National Bank of Commerce in 
New York, 31 Nassau Street, New York 
City ; 








Page 18 





) 
REG BRE LIS RPS IT 5 BS er 


January 25, 1929 

















THE EASTERN UNDERWRITER 





Owmed and published every Friday by The Eastern Underwriter Co., a New York 


Corporation. 


Office and place of business, The Eastern Underwriter Building, 110 


Fulton Street, New York, N. Y. Telephone Beekman 2076. 


CLARENCE AXMAN, President 


W. L. Haptey, Secretary 





Editorial Division 


CLARENCE AxMAN, Editor 
Epwin N. Eacer, Associate Editor 


A. L. Gior, W. H. Coxtins, Assistant Editors 


JEROME Puiip, Managing Editor 
W. L. Crapp, Associate Editor 
C. V.-Linptey, Editorial Assistant 


A. V. Gross, Editorial Secretary 





Business Division 
W. L. Hapiey, General Manager 
G. P. Reap, Office Secretary 





ipti ice $3.00 a year. Single copies 25 cents. Canadian subscriptions, $1.00 
or sanat vould be ahd. Other countries outside of Canada, $1.50 for postage 


sh be added. 


Entered as second-class matter April 1, 1907, at the post office of New York City under the act 


of March 3, 1879. 








AN ANNUAL REVIEW 

The annual insurance review of the 
New York “Journal of Commerce,” 
printed this week, is a superior produc- 
tion, not only because of the type of 
executives who wrote the articles but 
also because of their news importance. 

Undoubtedly one of the most interest- 
ing articles is that of A. Duncan Reid, 
chairman of the Association of Casualty 
& Surety Executives. This is an asso- 
ciation that has eventually become the 
spokesman of the casualty division, one 
of the great divisions of the insurance 
business which has been in need of real 
top organization administrative direction. 
The general impression in the business 
has been that the Association of Casualty 
& Surety Executives has been rather 
negative because it has been unable to 
date to find a general manager. It is 
true that the association has not yet suc- 
cessfully corralled a general manager of 
public relations, but Mr. Reid’s article 
demonstrates that the organization is 
really effectively functioning. The as- 
sociation has a membership of forty chief 
executives, representing forty-four cas- 
It has al- 
ready brought under one roof, No. 1 
Park avenue, and on one floor, ten na- 
tional casualty and 
surety insurance. It has co-ordinat- 
ed the various organiza- 
tions; has done geod work in public re- 
lations; has handled rulings of the In- 
surance Department; has acted in mat- 
ters of inter-company casualty relations, 
and has been the medium by which im- 
portant adjustments have been made 
with fire insurance companies on the 
question of commission rates on automo- 
bile property damage and collision insur- 
ance. 

The association is headed by a chair- 
man who is likewise chairman of the 
executive committee of seven chief ex- 
ecutives. It will thus be seen that this 
association is paving the way for much 
larger tasks and has been anything but 
negative. 

In his article Mr. Reid sounds a slo- 
gan which correctly describes the func- 
tion of insurance. He says: “The As- 
sociation’s prime purpose is to see that 
the public is well served and properly 
and fairly treated because we know if 
this is done our business will receive 
similar treatment from the public.” 

An interesting feature in this special 
annual number has been the casualty 


ualty and surety companies. 


organizations of 


activities of 


situation sized up by Frederick Richard- 
son, United States manager of the Gen- 
eral Accident. He says the growth of 
casualty lines has been slowing down for 
the past two years artfd it is probable 
that the increase in business in 1928 has 
not been much more than 50% of what 
it was in 1926 and this in spite of the 
considerable number of new companies 
now operating. 


Charles H. Holland, president of the 
Independence Companies, discusses avia- 
tion insurance, calling attention to the 
growing interest in the subject and the 
increase in underwriting experience 
which will put this business on a stable 
and intelligently conducted basis. 

In fire insurance W. S. Crawford writes 
the leading article, describing 1928 as a 
year containing many insurance thrills. 
The big feature of the year was the tre- 
mendous investment of new funds. He 
believes that there have been about 
$200,000,000 invested in insurance com- 
pany stocks by the public. The fire loss- 
es for the year were low but hurricane 
losses stood out and it was a bad season 
in hail insurance. 

It was a very important fire insurance 
year in the matter of court decisions, 
one of the most striking being that of 
the Supreme Court of the United States 
in declining to review the Missouri rate 
case. West Virginia enjoined affiliated 
companies from making their commission 
programs effective. The Louisiana rating 
law was declared unconstitutional. A vic- 
tory for the companies was the action 
of the Supreme Court of Ohio declaring 
void the 1927 law increasing taxes. An 
important tax victory was also won in 
the Supreme Court of Illinois. Mr. 
Crawford also gives an interesting re- 
view of the Eastern Underwriters’ Asso- 
ciation’s activities. 

An instructive rate article is written 
by Gayle T. Forbush, United States 
manager of the Royal Exchange. 

Practically all of the stories in the edi- 
tion are of more than usual interest. 





ANNIVERSARY NUMBER 

The sixty-sixth anniversary number of 
“The Insurance Record,” London, con- 
sists of sixty-four pages, brimful of in- 
teresting articles and messages of appre- 
ciation from presidents of insurance in- 
stitutions. An announcement is also 
made that the publication will hereafter 
pay close attention to educational affairs, 
the latter to form a prominent feature 
of each issue during 1929, 


Head of Illinois Dep’t, 
Often Criticized, Out 


RESIGNATION OF H. U. BAILEY 





Governor Small Appoints Leo H. Lowe, 
Former Newspaper Publisher of Ke- 
wanee, to Run Department 





The insurance companies in Illinois 
were given a new deal in supervision 
Monday when Governor Emerson ap- 
pointed Leo H. Lowe, of Kewanee, di- 
rector of the department of trade and 
commerce. He will have supervision over 
insurance and the Illinois Commerce 
Commission, succeeding H. U. Bailey, 
the henchman of former Governor Len 
Small. A series of attacks on Bailey’s 
administration was run in the Chicago 
“Daily News” last week. The principal 
criticism of him had to do with the way 
the Department spent money of com- 
panies in liquidation. 

Mr. Lowe, a former newspaper pub- 
lisher of Kewanee, is a personal friend 
of the Governor. However, the insur- 
ance companies are hopeful for the best; 
at least, much better supervision than 
that which they had during the past few 
years. 

The Governor also caused a complete 
reorganization in the state fire preven- 
tion bureau when he had State Fire Mar- 
shal Legried discharge forty-three per- 
sons employed in the bureau and to close 
the Chicago office. This drastic cut left 
only five persons, the marshal, one as- 
sistant, one inspector and two stenog- 
raphers. The bureau has been receiving 
approximately $138,000 annually from the 
fire insurance companies, but it was de- 
clared not much was left in the fund. 
When Legried took over his duties sev- 
eral months ago there was a deficit, it 
was alleged. Governor Emerson declared 
that the fact that the bureau is main- 
tained by taxation did not justify “vice, 
wastefulness and inefficiency,” and point- 
ed out that the burden must be borne 
by the insuring public. 





GROUP IN GERMANY 


Following the American example Ger- 
man companies are now going to take up 
group insurance. The “Allianz und Stutt- 
garter” Life Insurance Co., the largest 
life insurance company in Germany, is 
going to try this form which was so far 
unknown in Germany. There will be no 
examination, and yearly new fixation of 
premium. 





Insurance Commissioner S. M. Saufley 
of Kentucky states that he will enter 
suits to recover $1,000,000 insurance taxes 
on property insured by companies doing 
business in that state without a license. 
He has enlisted the aid of Attorney Gen- 
eral J. W. Cammack and an investigation 
of the conditions will begin at once. 
Saufley will seek 4% of the annual pre- 
miums paid the companies, whereas only 
2% is paid by the regularly licensed com- 
panies. 

7 * * 


Robert G. Clarke has been placed in 
charge of the special department of the 
Boston and Old Colony having to do 
with general cover forms of policies. He 
is at &4 William street. 


* * * 


Capt. Samuel J. Reynard, formerly 
with the Standard Oil Co., and at pres- 
ent manager of the Jamaica office of the 
Union Central Life, has been elected a 
trustee of the Neptune Association. 

ee ee 

Courtenay Barber of Chicago ad- 
dressed the Binghamton Life Underwrit- 
ers Association last week. 

* * ox 

Judge Richard H. Lee, president of the 
Bankers National Life of Jersey City, 
has left for an extensive trip abroad. He 
will visit a number of life insurance of- 
fices during his trip. 





The Human Side 


Photo by Blank & Stoller 
W. R. C. CORSON 








W. R. C. Corson, president of the 
Hartford Steam Boiler Inspection and 
Insurance Co., is an amateur motion pic- 
ture photographer. While in Holland. on 
a recent trip he obtained several reels 
of film which were shown at the Chil- 
dren’s Museum in Hartford last week. 

* 


M. E. Singleton, who resigned as pres- 
ident of the Missouri State Life after 
selling his interests to Rogers Caldwell, 
may be the next mayor. of St. Louis, as 
the Democrats are said to look favorably 
on him if he wished to make the race. 
W. Frank Carter, former vice-president 
of the company and now a prominent 
lawyer and chairman of the Citizens Su- 
pervisory Bond Issue Committee, has 
formally declined to run, but it is the 
hopes of the Democrats that he will 
change his decision or that Mr. Single- 
ton will. consent to run. 

2: i> 


T. V. Humphreys, general agent in 
Los Angeles of the Public Underwriters, 
a running mate of the Public Fire, was 
in Newark last week visiting the home 
office. He has been in the Pacific Coast 
fire field for years and has been suc- 
cessful. 

* * * 


David A. Freedman, the leading pro- 
ducer of the Equitable Life Assurance 
Society for the New York metropolitan 
district last year, joined the Louis Lane 
‘Agency of that company while studying 
law at the Brooklyn Law School and 
during his period of studying and ex- 
aminations, wrote a satisfactory volume 
of business. Being admitted to the bar, 
he went into full time life insurance pro- 
duction and paid for more than $1,000,(0 
his first year. He increased this produc- 
tion to $1,500,000 the following year and 
in 1928 rolled up a volume of more than 
$2,000,000. Mr. Freedman has a flair for 
interviewing strangers and more thin 
85% of his business is secured by the 
“cold canvass” method. Due to his legal 
training he is well equipped for arranz- 
ing settlements under the policies ic 
writes and in a recent case he was a/le 
to save the beneficiary in a large policy, 
a considerable amount which might have 
been involved-in a serious business ¢n- 
tanglement. He carries $350,000 of /'fe 
insurance on his own life. 


Horatio Barber, president of Barber & 
Baldwin, New York, noted’ aviation un- 
derwriters, is now in Europe. He will 
return about the middle of February. 
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A Visit To Newark 


l.went over to Newark the other day 
in an attempt to call on all the insur- 
ance companies—except the life compa- 
nies—before 5 o'clock, but Newark is 
the headquarters of so many companies 
now that it is impossible to see people 
in all the companies in one day. “Newark 
is convinced that it is the third largest 
insurance city in the country when it 
comes to adding up capital, surplus and 
assets features. It claims that Hartford 
is fourth. With the exception of the 
Mutual Benefit the companies have their 
home office in the business center. 

One of the first calls 1 made was on 
Fred Hoadley, secretary of the Ameri- 
can Insurance Co. of Newark, asking 
him if it were true that he had made a 
speech at a meeting last week of the 
companies writing automobile insurance, 
saying that the American and Columbia 
were ready to join the Automobile Un- 
derwriters Conference. He said the 
statement was correct; that the situation 
has been so greatly improved that it was 
most encouraging. 

At the office of the Public Fire I had 
a talk with Presidcnt James T. Dargan 
about the financial set-up of the Public 
Indemnity. He corroborated the rumor 
that this will be a set-up of millions of 
dollars and all the money has been raised 
without financial commitments as was 
the case with the Public Fire. The capi- 
tal of the Public Indemnity will be 
$1,000,000; the surplus, $4,000,000. The 
facts about the Public Indemnity stock 
will be communicated to stockholders of 
the Public Fire when the annual state- 
.Ment is sent out. The Public Fire, by 
the way, had a loss ratio between 12% 
and 15%. Its expense ratio was 41.5%. 
Many agents of the Public Fire want to 
buy stock in the Public Indemnity. 


Over at the Commercial Casualty I 
found Winant Van Winkle receiving con- 
gratulations on his new appointment as 
vice-president and general manager. He 
has been with the Commercial Casualty 
for many years and had his first experi- 
ence’ in the industrial accident end in 
Philadelphia. He has seen the Commer- 
cizi Casualty add one division after an- 
other to its writings and familiarized 
himself with each as the company grew. 
The two last coverages added by the 
Company were fidelity and surety and 
burglary. I asked other officers of the 
Commercial Casualty if Mr. Van Winkle 
had any hobbies and was told he was 
a man who enjoyed doing everything 
even though not an expert in doing any- 
thing well except insurance. Mr. Van 
_Winkle himself said he played a poor 
game of golf, of bridge, of tennis and 
So on, but liked to play all of them. 

Over at the Newark Fire I found 

resident Thomas L. Farquhar and Vice- 
President Clarence E. Titsworth. This 
is a happy office where the utmost of 
€sprit de corps prevails. The Newark 
. Fire, by the way, is one of the oldest 























companies hereabouts. 
ated in 1811. 


I caught A. Duncan Reid, president of 
the Globe Indemnity, just as he was 
starting for New York to attend a meet- 
ing of some sort having to do with the 
Manufacturers’ Liability. The creditors 
of the old Manufacturers’ Liability have 
made appeals for help and Mr. Reid is 
one of the men called upon to try to 
work out some sort of plan of relief. 
When I was in his office I asked him if 
it were true that the casualty chief ex- 
cutives’ association has given up hope of 
trying to find a “Judge Landis” as man- 
ager. “They have got by the ‘Judge 
Landis’ stage,” he said, “and have come 
to a decision as to the exact type of 
man we want and we think we will have 
him before long. He is not going to 
be a ‘Landis’ or ‘Will Hayes’ overlord.” 


When I went into the building of the 
Firemen’s of Newark I wondered what 
would be the mental attitude of Neal 
Bassett who is being so vigorously at- 
tacked all along the line. If I expected 
to find a despondent spirit I was disap- 
pointed because Mr. Bassett seemed just 
as cheerful and confident of routing his 
enemies as he has always been. Asked 
if he were losing agents by the whole- 
sale, as reported, his response was that 
the Firemen’s business for October, No- 
vember and December had shown an in- 
crease over previous years. 


I called upon the two Mayflower com- 
panies, fire and casualty, which have 
been operating for a few months, and 
asked if it were true that the May- 
flower had bought the Independence 
Fire. Since then I have seen a state- 
ment by Charles H. Holland, president 
of the Independence Fire, saying that 
rumor-mongers have been busy selling 
the company. Discussing offers to buy 
the Independence Fire Mr. Holland said 
that propositions of that kind should be 
made in writing to receive any consider- 
ation. On January 21 he said that so 
far he had not received any written 
offer. 


There is also a rumor in Newark that 
the Lippman & Lowy outfit have been 
negotiating the purchase of a fire com- 
pany. My information was that it was 
the Jefferson Fire, but I note that has 
been purchased by the Corroon & Reyn- 
olds group. 

Incidentally the police of Newark are 
having hard work enforcing the jay- 
walkers’ ordinance. It seems to work 
all right at the busy Broad and Market 
corner where there are five policemen 
but in other sections of the city it is 
not so effective. 


* * * 


It was incorpor- 


Olympic Coach Addresses Syracuse 
Field Club 
Fire insurance special agents have 
found that at their luncheons members 
welcome outsiders who have interesting 
stories to tell or who have striking per- 


sonalities, such luncheons often being 
much more successful than when insur- 
ance, loss or engineering topics are dis- 
cussed. At the Syracuse Field Club’s 
meeting January 19 the star speaker was 
Thomas F. Keane, Syracuse University 
track coach, who was also a coach for 
the Olympic Games. 

Coach Keane began his address by 
first explaining how money was raised 
to finance the Olympic Games. From 
this point he took the audience to New 
York, and explained how the ship they 
had chartered had been transformed into 
a stadium. He then told of the training 
given the contestants on the way across, 
and their landing on the other side. He 
also gave a brief description of the ter- 
ritory in and around Amsterdam, and 
their preparation for the big week of 
events, and then brought the audience 
up to the day of days when a Syracuse 
University student, Ray Barbuti, 
“brought home the bacon.” The vivid 
and realistic descriptive powers at Coach 
Keane’s command had every one of his 
listeners on the edge of his chair, almost 
as tense as though he were in the sta- 
dium watching the events himself. Bar- 
buti, by the way, is in the John C. Mc- 
Namara agency of the Guardian Life, 
New York City. 

ee & 


Three Companies Use Ships 
Sailing ships as insignia are used by 
three companies at least They are the 
Hudson Insurance Co., Hudson Casualty 
and Constitution Indemnity. 
* oe * 


Phillips On Joyce 
Recently, The Eastern Underwriter 
wired some prominent people in Los An- 
geles asking them what they thought of 
the great boost which William B. Joyce 
of the National Surety gave to Los An- 
geles and California in his advertisement 


‘advising ambitious young insurance men 


of the East to go to Los Angeles and 
grow up with the town. Lee A. Phillips, 
vice-president of the Pacific Mutual, and 
president of the Pacific Indemnity, was 
out of the city at the time but I am 
informed that when he returned he sent 
The Eastern Underwriter the following 
characteristic wire: 

“Continuous residence in Los Angeles 
gives me confidence in its future, but I 
think Mr. Joyce is better able to judge 
by reason of his being away from our 
activities a good portion of the year. He 
is always right and must be right in this 
instance.” 

* oe * 
Major Giddings In Who’s Who 

In glancing again through the pages 
of Who’s Who, latest edition, I note that 
Major H. A. Giddings of the Travelers 
is in the volume, making the fourth Trav- 
elers man to be included. He is in, not 
as an insurance man but as a writer. 

* * * 
More Money Going Into The Equitable 
Casualty & Surety 

I called on my friend John L. Mee, 
who recently joined the Equitable Cas- 
ualty & Surety, and found lots of ac- 
tivity there. This company has its of- 
fices in Lafayette street on the edge 
of a group of municipal buildings and 
just north of City Hall Park. The com- 
pany is growing, agency plant is extend- 
ing, and I would not be surprised if there 
were further additions to the personnel 
talent. Affiliated with the Equitable is 
a $3,000,000 finance company and I am 
informed that some more money will be 
put into the Equitable and additional 
prominent persons will be added to the 
board of directors. 

Coe woe 

A Visitor From Saranac Lake, N. Y. 

Clinton J. Ayres, one of the most en- 
terprising agents up state, and whose 
home is in Saranac Lake, N. Y., was in 
town this week with Floyd H. Greene, 
who has been with him for fourteen 
years and who has been assigned to cul- 
tivate New York production concerns 
which have business in the Adirondacks. 


Mr. Ayres was happy over the prospec- 
tive success which his proposition of 
having the city manager form of govern- 
ment established in Saranac Lake. A 
self-appointed citizens’ committee has 
been appointed to make an extensive 
study of the city manager form of gov- 
ernment and the voters will act on it 
March 19. 

Mr. Ayres was also enthusiastic about 
the new finance corporation which will 
be started under the wing of the New 
York State Association of Local 
Agents for the purpose of financing auto- 
mobile insurance premiums. The asso- 
Ciation’s executive committee met at 
Syracuse recently and adopted this reso- 
lution : 

“Resolved that we take such immediate 
steps as are deemed necessary to form 
and put into effect a finance plan for the 
payment of insurance premiums to pro- 
vide a service to the local agents’ as- 
sociation.” 

2 oe & 


The Majestic Fire 


Some months ago the Majestic Fire of 
New York started business. Its offices 
are at 100 William street and its presi- 
dent is F. H. Ross, Jr., well-known in 
the local field. In talking with Edward 
Robinson, vice-president of the company, 
the other day as to how it was getting 
along he said that the losses for the six 
months in which it had done business 
amounted to $250; that the company re- 
cently took a $500,000 line, but reinsured 
a large part of it; and that it is planted 
in Trenton, Buffalo, Boston, Philadelphia 
and some other cities. The agency in 
Trenton, by the way, is in the office of 
the Standard Fire. President O. J. Prior 
of the Standard is also a director in the 
Majestic. The agency in Buffalo is also 
in the office of another insurance com- 
pany. The Majestic’s capital stock is 
$500,000. 


« * * 


Join 100 Year Club 


A number of American firms who have 
been in business in this city 100 years 
have formed The Hundred Year Club of 
New York. Last night this club had a 
dinner at the Savoy-Plaza Hotel. Invi- 
tations were extended to nearly 200 busi- 
ness firms in this city which were estab- 
lished 100 years ago or earlier. Among 
the governors of this club is James Wy- 
per, vice-president of the Hartford Fire. 
Among those invited to the dinner were 
the Fire Association of Philadelphia, 
Phoenix Assurance of London and the 
North River Insurance Co. 

A number of other insurance compa- 
nies which are eligible to membership in 
this club include the Sun Insurance Of- 
fice, Royal Exchange. the Insurance 
Company of North America and the 
Aetna Fire. 

The oldest established business firm in 
New York City is Taylor-Wharton Iron 
& Steel Co., which was formed in 1742. 

Pitient— 


Movable Lethargy 


Philosopher John McGinley was asked 
this week to give his opinion of a cer- 
tain firm of extremely lethargic brokers. 

“Those fellows remind me,” he said, “of 
a comment I have just read in = new 
biography of Horace Greeley, founder of 
the New York ‘Tribune.’ A tourist be- 
ing asked what he thought of the people, 
in a certain Near East country replied 
that the only person he saw moving while 
there was a man who fell off the roof 
of a house.” 

et ane 
Kurth Director of Bank 

Wilfred Kurth, vice-president of the 
Home of New York, and affiliated com- 
panies, has been elected a director of 
the recetitly organized Commercial Na- 
tional Bank of New York. 

* * * 


Livestock Insurance Now Profitable 
Livestock insurance, for some years 


unprofitable, is now in the: underwriting 
profit class. 
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N. Y. State Agents 
Are Organizing A 
Finance Company 


——— 


PREMIUMS ON’ INSTALMENTS 





State Association Service, Inc., Name of 
Corporation; Dodge Gives De- 
tails of the Plan 





Complete details of the new finance 
association of the New York State As- 
sociation of Local Agents, Jnc., to pro- 
mote the instalment payment of insur- 
ance premiums were given by President 
Albert Dodge before the regional meet- 
ing of the Association for Long Island 
and Hudson River Valley agents held 
yesterday at the Hotel Astor in New 
York City. Action of the Travelers in 





ALBERT DODGE 


announcing its instalment plan has 
brought this problem to a head among 
local agents who are fighting the branch 
office type of company, and the agents 
feel they can best meet the challenge to 
their position by launching a company 
of their own to finance premium pay- 
ments. 

Mr. Dodge said that the State Asso- 
ciation’s executive committee carried on 
an exhaustive investigation and re- 
reported the findings to a recent meet- 
ing of the board of directors who in 
turn adopted the following resolution: 

“Whereas, the situation confronting lo- 
cal agents of this state association rela- 
tive to the instalment payments of in- 
surance premium, is a matter affecting 
the insurance agents of the entire na- 
tion, and believing it to be for the best 
interests of all the local agents of this 
nation, and our loyal American Agency 
companies; therefore be it 

“Resolved, That 1. We favor the for- 
mation of a corporation for financing the 
instalment payments of insurance pre- 
miums by assureds. 

“2. That the control of such corpora- 
tion should be vested in a voting stock 
trusteed with the successive administra- 
tion of the New York State Association 
of Local Agents, Inc., or siich:persons as 
the board of directors may designate. 

“3. That the ownership of stock in 
such corporation should be confined and 
its service available only to members of 
the New York State Association of Local 
Agents, Inc. 

“4. That the formation of such cor- 

(Continued on Page 24) 


COMMITTEE ON AIRPORTS 





S. D. McComb Heads N. F. P. A. Body 
To Study Fire Hazards Of 
Aviation in the U. S. 

The national fire loss in 1928 was $19,- 
000,000 less than in 1927, according to the 
annual report of the executive committee 
of the National Fire Protection Asso- 
ciation read at the committee’s meeting 

in Atlantic City Wednesday. 

The executive committee appointed a 
committee to survey airports and study 
methods of handling fuels and oils, and 
of servicing planes with the smallest 
amount of fire danger. S. D. McComb 
of New York city, head of the Marine 
Office of America, who recently com- 
pleted an inspection tour of airports in 
Europe, was named chairman of the com- 
mittee. : 

Officers were elected by the executive 
committee as follows: President, Frank 
Jordan, of Indianapolis; first vice-presi- 
dent, F. C. Moses, of Providence, and 
second vice-president, Sumner Rhoades 
of New York city. 





TRAVELERS FIRE CHANGES 





J. A. Hall, Ass’t. Secretary; Anderson 
Promoted in Eastern Dep’t. and 
Quimby in Western Dep't. 

James A. Hall has been elected assist- 
ant secretary of the Travelers Fire, P. 
G. W. Anderson has become assistant 
secretary of the Eastern department and, 
Harry H. Quimby assistant secretary of 
the Western department. Mr. Hall was 
formerly in the Travelers office in At- 
lanta. beginning his insurance career with 
the Georgia Home in 1913. Mr. Ander- 
son joined the company as special agent 
in New England and came to the home 
office in Hartford a year ago as super- 
visor of agency field service. Mr. Ouim- 
by has been in fire insurance for eighteen 
years and joined the Travelers Fire in 

Chicago. 





E. U. A. MEETING HELD 





Restores Pittsburgh Commissions To 
Basis In Effect Prior To Last July; 
Changes Contingent 
The Eastern Underwriters’ Association 
at its meeting Wednesday voted to re- 
store the commissions in Allegheny 
County, Pa., to the basis in effect prior 
to July 1, 1928, except that the contin- 
gent commission on profits will be 714%, 
computed by the E. U. A. formula. This 
action in regard to Pittsburgh is similar 
to that taken on Philadelphia, where the 
association restored the old graded com- 
missions but changed the contingent and 
the method of computing it. The meet- 

ing was well attended. 


Rochester Agents’ 
Instalment System 


HAVE OWN FINANCE COMPANY 





Ads. in Local Newspapers. Saying No 
Autoist Should Now Be Uninsured; 
James H. Farrell President 





The Underwriters Board of Rochester, 
N. Y., the local board of that large up- 
state city, is running prominently placed 
advertisements in the local newspapers 


about the facilities for paying for auto- 
mobile insurance on the instalment plan. 
‘The plan has been in operation for sev- 
eral months and appears to be successful 
even though nationwide there is general 
opposition on the part of agents to the 
sale of insurance on the partial payment 
basis. 

‘the Rochester plan operates through 
a finance company known as the Pre- 
mium Discount Company, of which the 
otticers are local agents. James H. Far- 
rell is president; Follett L. Greene, vice- 
president, and Ernest A. Paviour, treas- 
urer. Mr. Farrell and Mr. Paviour are 
otticers of the fitty-eight year old in- 
surance agency of kK. S, Paviour & Son, 
inc., and Mr. Greene is a local insurance 
agent, president of the Underwriters’ 
board ot Rochester and a member ot'the 
executive committee of the New York 
State Association of Local Agents, Inc. 

No Collection Trouble for Agents 

According to officers of the Premium 
Discount Company, the plan relieves the 
agent of all collection troubles and, at the 
same time permits the agent to get his 
full annual commission in advance. It 
the policy, which is held by the discount 
company as collateral, is canceled for the 
non-payment of a monthly instalment, 
the agent simply returns the unearned 
premium, including the unearned com- 
mission, to the finance company. 

The plan has been in operation in 
Rochester and vicinity for seven months. 
Officers of the Premium Discount Com- 
pany claim to have financed more than 
$30,000 in premiums already, with the 
business growing every day. It is seldom 
that a policy has to be canceled, so thor- 
oughly established is the instalment sell- 
ing idea. 

The business was established in May, 
1928, as the Insurance Finance Company. 
lt was later incorporated as the Premium 
Discount Corporation, the first incor- 
poration in this state for the purpose of 
financing insurance premiums. One of 
the ads recently addressed to the public 
has this title, “The Uninsured Autoist.” 
It reads in part as follows: 

“The fact that millions of autoists do 
not enjoy the benefits of insurance is 
not understandable by many. It consti- 
tutes one of the most amazing phases 
of the automobile situation. Why do 
these countless auto owners hazard their 
homes, bank balances and business proj- 
ests to save a $50-$100 insurance pre- 
mium ? 

“It is explained in some cases by the 
inherent gambling element in the make- 
up of the autoist. Others feel that they 
are well able to afford to pay a $10,000 











Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 





U. S.—Statement December 31, 1927 
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judgment. Many, however, simply can’t 
produce the annual insurance premium 
necessary to get the policy. 

“This advertisement is written for this 

last class of autoists—for those who feel 
that they can’t pay the full yearly pre- 
mium in advance. 
. “The members of the Underwriters 
Board of Rochester now offer, as a so- 
lution to this serious problem: Monthly 
instalment auto insurance. 

“Arrangements have been made with 
the Premium Discount Corporation to 
finance insurance premiums. The autoist 
pays 20% of the annual premium as a 
down payment. The balance is paid to 
the discount company in eleven monthly 
instalments, including a small monthly 
finance charge. 

“This plan puts the beneficent protec- 
tion of insurance within the reach of 
almost every motorist. No longer can 
the uninsured autoist offer the excuse 
‘I can’t afford it.” 





BROKERS ON COMMISSIONS 


General Brokers Also Condemn N. Y. 
Fire Exchange For Not Making A 
15% Minimum Rate Here 
The executive committee of the Gen- 
eral Brokers Association of Metropolitan 
District this week adopted a set of reso- 
lutions expressing disappointment at the 
action of the New York Fire Insurance 
Exchange in not eliminating altogether 
the 10% brokerage area in New York 
city. The Exchange said that the res- 
toration of the 15% minimum rate might 
act as a bad precedent elsewhere and 
that it would be impossible to secure the 
required unanimous consent of all Ex- 
change members present at a meeting to 

a change in the brokerage rules. 

_In their resolutions the brokers’ asso- 
ciation Says: 

“Be it resolved, that it is the unani- 
mous sense of the executive committee 
of the General Brokers Association of 
the Metropolitan District, Inc., expressed 
at a special meeting on January 21, 1929, 
that the action of the New York Fire 
Insurance Exchange in the matter at 
issue, is a keen disappointment to the 
brokers because it fails to meet squarely 
their just and reasonable demands, estab- 
lished as such by an official and impartial 
investigation, and 

“Furthermore that the two _ reasons 
given by the special committee of the 
New York Fire Insurance Exchange as 
above quoted are in themselves proof 
that said committee knew of no good 
reason why the brokers’ demands should 
not be met in full, and 

“Furthermore be it resolved that this 
Association, through its accredited com- 
mittee shall continue with increased de- 
termination to press its demands for the 
complete elimination of the 10% territory 
not alone by renewing its appeals to the 
New York Fire Insurance Exchange, but 


also in any other way it may deem neces- 
sary.” 








URGES STRONG LOCAL BOARDS 
James L. Brownlee, of Flushing, L. I, 
president of the Queens County Asso- 
ciation of Local Agents, made a-strong 
nlea for increased membership in local 
boards in a talk given yesterday at the 
Hotel Astor in New York before the 
regional meetine of the New York State 
Association of Local Agents. ‘The 
strength of a local board is needed in 
everv community today he said because 
of the general speeding up of life and 
business which creates added dangers 
added need for insurance protection. 
“If vou keep abreast of changes,” «aid 
Mr. Brownlee, “you are aware that 4 
number of, problems are maturing that 
will require eithér our earnest aid be- 
fore they can be made into laws or ouf 
opposition to prevent legalizing certain 
propositions that may throw open close 
doors and permit practices unfair to the 
public and to insurance agents.” 


NO SPEECHES : 

There were no speeches at the big 

dinner Sumner Ballard gave in honot 
of James A. Beha a few nights ago. 
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CU. S. Australian Business Grows 


Home, National And Phoenix Represented By Albert Herron Who 
Moves To Larger Offices In Sydney; South Australia 
Business Of American Companies Also Active 


To provide space for the growth of 
business the American companies oper- 
ating in New South Wales and Queens- 
land have removed their control office to 
the Herald building at 66 Pitt street, 
Sydney. 

The Home, the National Fire and the 
Phoenix of Hartford are represented in 
this office which is under the manage- 
ment of Albert Herron, who has spent 
his entire life in the insurance business 
as an employe and manager of compa- 


the New Zealand .Insurance Co. and 
whose father had represented the New 
Zealand during his entire business ca- 
reer as general agent for New South 
Wales for the National Fire. 

The new quarters of Mr. Herron are 
in one of the largest office buildings ‘in 
Australia. The Herald building is eleven 
stories tall and has a tower. 

The Home, the National Fire and the 
Hartford Fire operate in South Australia 
under the management of W. H. Burn- 
ham, who maintains an office at 31 Queen 





ALBERT HERRON 


nies. Previous to his employment with 
the American companies in 1919 he 
worked for the Queensland Insurance 
Co. and later acted as Australian man- 
ager for the Dutch companies operating 
in Australia. Mr. Herron is not only 
prominent in insurance circles but is also 
one of the best golfers in Australia. 
Mr. Herron is assisted by Bernell H. 
McKinney who was for some time in 
the office of the American Foreign In- 
urance Association in New York, and 
who has been in Mr. Herron’s office for 
the past three years. Some three years 
go Mr. Herron appointed Jules Lipp- 
mann who, for many years, was with 


W. H. BURNHAM 


street. Mr. Burnham has been in the 
insurance business in South Australia 
for many years. Prior to his joining the 
American companies in 1919 he was with 
the Union of Canton. Mr. Burnham has 
under his supervision a branch office in 
Adelaide under the management of E. J. 
Moore, and also maintains a_ general 
agency for the Hartford in Melbourne 
under the management of John R. Urqu- 
hart, who is also a general manager of 
the Australian States Insurance Co., Ltd., 
and a general agency in Perth under the 
management of W. H. Evans. Mr. Evans 
is one of the best known insurance men 
in western Australia. 








CONCORDIA LOSES APPEAL 


Under a decision of the United States 
ireuit court for the fourth circuit, Mrs. 
iessie Tench Booth of Greenville, S. C., 
s entitled to recover on a $4,000 fire pol- 
cy issued by the Concordia covering her 
1ome which burned after being struck by 
ightning. The company contended that 
he policy was voided because of a pro- 
vision barring additional insurance. It 
ippears that the Hartford had issued 
‘n additional policy but Mrs. Booth de- 
nied that she ever accepted it, although 
it was left at her home by the Hartford 
agent. There were three trials of the 
suit. Two resulted in mistrials. At the 
third, a verdict for the defendant com- 
pany was directed. The decision of the 
-ppeal court reverses judgment of the 
lower court. 

The annual election of the board of 
directors of the American of Newark will 
take place at the office of the company 
in Newark on Monday, February 4. 





HANOVER FIRE ASSETS GAIN 
The Hanover Fire in its seventy-sixth 
annual report shows total assets of $19,- 
059,610 at the end of 1928. This is a 
gain of over $5,000,000. Net surplus after 
all liabilities is $10,021,458, an increase of 
$4,000,000. In 1922 the assets were $6- 
889,000 and the net surplus $1,036,800. The 
present capital of the Hanover is $3,- 
000, an increase of $1,000,000 during 
1928 thus giving a policyholders surplus 
now of $13,021,485, compared with $8,025,- 
998 a year ago. In connection with the 
capital increase last year $1,250,000 addi- 
tional surplus was paid in. 





DIVIDEND IS INCREASED 


The Insurance Co. of the State of 
Pennsylvania has declared a semi-annual 
dividend of 8%, thereby placing the stock 
upon a 16% basis yearly. H. Edward 
Bilkey, vice-president of the Stuyvesant, 
has been elected a director of the State 
of Pennsylvania. 


Bonded Fire Of Newark 
To Start About March 1 


NO SALARIES FOR OFFICERS YET 





Affiliated With Building And Loan As- 
sociations; W. A. Eichhorn, An 
Insurance Man, Heads New Outfit 





March 1 has been the date set for the 
writing of business by the Bonded Fire 
of Newark, which was organized last 
June, with a capital of $100,000 and a 
surplus of $150,000, which has been raised 
by selling 20,000 shares of common stock 
at $12. 


It is proposed that the officers and the 
board of directors will work without 
compensation until such time as the 
earnings of the company will warrant 
payment for their services. The com- 
pany will be non-affiliated. 

While the greater part of the business 
will come from the building and loan as- 
sociations, as many of the officers and 
board of directors are affiliated with the 
associations, the company will write a 
general fire business obtained from 
agents who will be appointed as soon as 
the company starts operations. 

The officers of the company are as 
follows: 

President, 


William A. Eichhorn, general in- 


surance and secretary of the American, Power- ° 


ful and the Caledonia B. & L. Ass’n; vice-presi- 
dent of the I. N. L. B. & L. Ass’n. 

First vice-president, Michael Giuliano, director 
Brilliant B. & L. Ass’n. Morris Whitfield, sec- 
ond vice-president, president, Peace B. & L. 
Ass’n and director, Lincoln Highway B. & L. 
Ass’n. 

Treasurer, Joseph Rauchbach, treasurer, Peace 

8 Ass’n; treasurer, Bonded Finance Co.; 
director, Foresters B. & L. Ass’n. 

Assistant treasurer, Hugo Lowenstein, per- 
fume importer and treasurer, Brilliant B. & L. 
Ass’n; assistant treasurer, Samuel Gross, 
realtor, président, Rankin Holding Co. and Bea- 
con Realty Corp; secretary, Leo. E. Leichter, 
vice-president, Brilliant B. & L. Ass’n; and sec- 
retary of the Bonded Finance Co. 

Assistant secretary, Dr. Louis J. Fischbein, 
director, Peace and North American B. & L. 
Ass’n. 

Assistant. secretary, Dr. Walter A. Hoffman, 
president, Popular B. & L. Ass’n. 


Board of. Directors 


Besides the officers the board of directors are 
as follows: Aaron Levinstone, chairman, attor- 
ney at law and counselor of the Popular B. & 
L. Ass’n; Max Altshuler, builder, and director, 
Arrow and Dependable B. & L. Ass’n; Judge 
Louis R. Freund, second district court, New- 
ark; Albert T. Guenther, Essex county auditor; 
Samuel Goldstein, president, Bonded Finance 
Co.; Max Gray, director, Popular B. & L. Ass’n; 
Samuel Horwitz, treasuger, East Side Coal Co., 
director, Peace and Powerful B. & L. Ass’n; 
Joseph Kruvant, builder, president, Plaza Hotel 
Co. director, Workers B. & L. Ass’n, and the 
Commerce Mortgage Co.; Joseph Kahan, presi- 
dent, Pivot B. & L. Ass’n; president, Chancellor 
Union Land Co., University Land Co.; Lin- 
coln Manor Realty -Co.; secretary, Ellwood 
Realty Co. and treasurer, Springfield Develop- 
ment Cg.; Louis Kuskin, president, Arrow B. & 
L. and director, Crosstown B. & L. Ass’n; Ju- 
lius Reiter, president, Phoenix Factors Corp. 

Also Aaron Rauchbach, manufacturer; Hyman 
Rauchbach, manufacturer; Paul R. Silberman, 
solicitor, Peace, Powerful and Brilliant B. & (a 
Ass’n; Robert P. Silberman, vice-president, 
Bonded Finance Co. and solicitor, Peace, Pow- 
erful and Brilliant B. & L. Ass’n; Samuel W. 
Thompson, treasurer, First National Bank of 
East Rutherford; Aaron Weiss, director, Pow- 
erful B. & L. Ass’n, and Bonded Finance Co.; 
Charles Simon, general insurance; Dr. Jacob 
Polevski; Mortimer W. Meyer, vice-president, 
Anti-Hydro Waterproofing Co. and president, 
Lincoln Highway B. & L. Ass’n; Hyman Mend- 
len, president, Standard Iron Works; David 
Levy, president, and Isidore Levy, treasurer, 
Levy Bros. Door & Sash Co.; Hyman Breen, 
president, Breen Iron Works. 


The temporary headquarters of the 
company are located in the office of the 
president, William A. Eichhorn, 31 Clin- 
ton street, Newark, but suitable quarters 
will be opened in the insurance district 
within the next few weeks. The com- 
pany will confine its writing to the state 
of New Jersey for the present, but will 
eventually make application to do busi- 
ness in other states. 





LARGER HAMBURG-BREMEN 


Making use of the now released funds 
held by the Alien Property Custodian 
in the United States, the Hamburg-Bre- 
men Fire Insurance Co. is going to in- 
crease its capital from three - million 


marks to 9,000,000. 


BOSTON FIRE LOSS INQUIRY 





Committee At Work for Several Months 
Will Submit Report Soon, It Is 
Understood There 


There will soon be issued in Boston 
a report of a committee which has been 
for the last year investigating the fire 
loss situation with an end to reducing 
these losses and thus bring lower fire 
insurance rates to the Hub City. The 
committee, known as the “Mayor’s com- 
mitteee on fire insurance rates” was 
formed originally to get after the fire 
companies for alleged excessive rates. It 
developed into a quiet research campaign 
to dig into the fundamental causes of 
fire losses. 

Dr. Miller McClintock, director of the 
Erskine Bureau of Harvard University, 
is in charge of analyzing the data and 
figures secured by his assistant. The lat- 
ter are headed by H. L. Bond of the 
National Fire Protection Association and 
K. S. Akers of a Boston engineering 
concern. In addition there are twenty 
others engaged in this work which has 
consumed several months. 





BROOKLYN FIRE STOCK 





Directors Declare $1.25 Dividend and 
Ask Cut in Par Value of Shares 
From $25 to $5 Each 
Directors of the Brooklyn Fire of the 
Corroon & Reynolds group last week de- 
clared a dividend of $1.25 a share, pay- 
able April 1 to stock of record March 
30, and also recommended that the num- 
ber of shares be increased from 40,000 
to 200,000 and that the par value be de- 
creased from $25 a share to $5. The 
original stock was sold for $100 a share, 
with $75 going into the surplus fund. 
The stockholders will meet April 11 to 
vote on this change. President William 
M. Tomlins, Jr., said that this would not 
increase the capital assets of the com- 
pany but would secure wider distribu- 

tion of the stock. 

The Brooklyn Fire was organized in 
October, 1927, with a proposed capital of 
$250,000, and paid in surplus of $750,000, 
but before the organization was complet- 
ed the stock had been oversubscribed to 
the extent of $1,400,000, and it became 
necessary to amend the charter, so that 
the company commenced business on 
January 1, 1928, with a capital of $600,000 
and a paid in surplus of $1,800,000. In 
April, 1928, the stock was again increased, 
giving the company a capital of $1, 000,000 
and a paid in surplus of $3,000,000. 





FRED S. JAMES PROMOTIONS 
Chicago Corporation Makes G. W. Blos- 
som, Jr., President; Other Officers 
Are Advanced 

George W. Blossom, Jr., has been ad- 
vanced from vice-president to president 
of Fred J. James & Co., of Chicago. The 
other officers are: George W. Blossom, 
chairman of the board; W. E. Higbee, 
vice-chairman of the board; Elmer J. 
Schafer and Francis R. Blossom, vice- 
presidents; Charles Buresh, secretary- 
treasurer, and Karl D. King, assistant 
secretary. Mr. Blossom, Jr., has been 
with the organization for about ten 
years, joining not long after his gradua- 
tion from Yale University. Mr. Scha- 
fer specializes in casualty lines and has 
been with the office most of his busi- 
ness Career. 

Mr. Buresh’s entire business career has 
been with this organization, where he is 
principally engaged in local underwrit- 
ing. Mr. King, long a member of the 
firm, has charge of the department of 
aviation insurance in which he has spe- 
cialized, as well as in casualty insurance. 
Francis R. Blossom devotes his entire 
efforts to production of new business. 





BALT. AMERICAN DIVIDEND 
The Baltimore-American has declared 
its regular semi-annual dividend of 30 
cents and an extra dividend of 60 cents 
a share, payable February 1 to stock of 
record January 21. 
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Samuel Deutschberger, 
N. Y. Rating Chief, Dies 


WAS ILL FOR ONLY FOUR DAYS 








At Height of His Career, in the New 
York Insurance Dep’t; Veteran of 
Many Fire Rate Fights 





Samuel Deutschberger, head supervi- 
sor of fire insurance rating in New York 
State, keen student in many lines of re- 
search, vigorous fighter and colorful per- 
sonality, is dead at the age of 57 years. 
He passed away last Friday night after 
a four days’ cerebral meningitis illness, 
and his death came as a shock to all 
those who knew him as chief of the rat- 
ing bureau of the New York State In- 
surance Department. 

Mr. Deutschberger was in his office on 
the twenty-eighth floor of 165 Broadway 
apparently in the best of health on the 
Monday before he died. A representa- 
tive of The Eastern Underwriter was 
conversing with him that afternoon on 
the United States Supreme Court deci- 
sion upholding the New York Insurance 
Department in its litigation with the 
Firemen’s of Newark, and he was in a 
happy mood. That night he_ suffered 
pains in one ear that prevented his sleep- 
ing, but on Tuesday returned to his of- 
fice, believing his trouble to be wholly 
temporary. Tuesday evening the pains 
grew worse and it was then that the 
serious nature of the illness was revealed. 
Late Wednesday Mr. Deutschberger 
went into a coma from which he never 
emerged up to the hour of his death 
Friday night. 

Rabbi Wise Conducts Services 


Funeral services were held Monday 
morning at Mecca Temple in New York 
City. They were attended by a large 
number of insurance company executives, 
fire rating organization heads, the staff 
of the New York Insurance Department 
and others in the insurance business. 
Former Manager Willis O. Robb of the 
New York Fire Insurance Exchange was 
among those who were present to pay 
final respects to a friend of long stand- 
ing. When Mr. Robb was running the 
Exchange he probably fought as many 
verbal duels as anyone with Mr. 
Deutschberger over fire rate questions, 
but personally each admired the other. 
Rabbi Stephen S. Wise conducted the 
funeral service and eulogized Mr. 
Deutschberger, speaking of his high 
character and tireless industry. 

It will be no easy task for the New 
York State Insurance Department to se- 
cure a successor to Mr. Deutschberger 
who possesss the same deep knowledge 
of the subject of fire insurance rating 
in all its ramifications. For many years 
the late chief made a specialty of rate 
making, conducted exhaustive researches 
in that field, analyzed the New York 
State insurance laws on fire insurance 
and was instrumental in bringing the rat- 
ing laws up to date. Although most fire 
insurance executives and rating organi- 
zation managers in this state have at 
cne time or another been in opposition 
to Mr. Deutschberger’s ideas on what 
constitutes proper and reasonable rates, 
they all recognized and appreciated his 
ability, integrity and his firm and thor- 
ough grasp on the problem. 

Fought for Public Rights 


Mr. Deutschberger never took his po- 
sition with the Insurance Department 
lightly. He accepted the responsibilities 
of the job as his own and with all his 
personal energy fought for the protection 
of the public. He had a canny knack 
with figures and few ever questioned his 
data, although the conclusions he and a 
fire rate manager might draw from the 
same statistics were often diametrically 
opposed to one another. Mr. Deutsch- 
berger enjoyed a good battle over fire 
insurance rates and yet he possessed a 
kindly and attractive personality. He 
made friends with those in fire insurance 


and yet watched with eagle eye and a 
ready pencil for attempts by stock fire 
companies to make too much money out 
of the business. 

In the New York State Insurance De- 
partment Mr. Deutschberger’s power was 
rarely underestimated. More than two 
decades of service there gave him a deep 
background of experience. His influence 
with the different insurance superintend- 
ents was marked. In outside contacts in 
the shape of interviews and hearings at 
the department offices Mr. Deutschber- 
ger never gave ground in an argument 
unless it was very clearly shown that his 
original premises were incorrect. He was 
not easily led by others and was the 
tool of no one. Nevertheless he made 
far more friends than enemies as was at- 
tested by the appearance at his funeral 
of many of those whom he had called 
upon the carpet. 

Three years ago Mr. Deutschberger 
took up the study of law. He wanted to 
equip himself with this knowledge be- 
cause his duties required legal as well 
as actuarial information. After a long 
and hard preparation he passed the bar 
examinations only a short time ago. This 
conquest of a difficult task was symbolic 
of the manner in which Mr. Deutsch- 
berger approached all his work. 

Mr. Deutschberger joined the New 
York Insurance Department in August, 
1908, as an assistant examiner. Previ- 
ously he had been in the Federal cus- 
toms service. He was promoted to the 
position of examiner in June, 1911, and 
in December, 1913, was made chief exam- 
iner of the Underwriters’ Association 
Bureau. He became chief examiner of 
fire insurance companies in November, 
1920, and in August, 1925, was appoint- 
ed actuary of the department. His pro- 
motion to the post of chief of the rating 
bureau came in July, 1927. 





BENNETT ON FINANCING 





In Letter to State Leaders He Says 
Agents Should Form Own Companies 
For Instalment Premiums 
_Collections of insurance premiums, 
either on a cash basis or the instalment 
plan, is the function of the local agent 
and not the insurance company, Walter 
H. Bennett, secretary-coun$el of the Na- 
tional Association of Insurance Agents, 
declared in a letter he sent out from 
national headquarters in New York City 
this week to all state association lead- 
ers. He said that it can be of no ad- 
vantage to an insurance agent to have 
any company dealing directly with the 
insured. Mr. Bennett calls it contrary 
to the American agency system and will 
inject into the business a relationship 
not desired by the agent nor by the 

agency company. 

“Hand in hand with instalment pay- 
ments goes the question of financing. By 
and large this problem would appear bet- 
ter to lend itself to a proper solution 
through mass operation rather than as 
an individual agency adventure. Hence 
the question of a finance company. And 
if such a company, then one controlled 
by agents rather than one operated by 
those having no interest in the business 
of insurance or knowledge of the agent’s 
problem. 

“Therefore, it seems in order for 
agents now to begin to study this instal- 
ment payment question, in all its vari- 
ous ramifications and relationships, in 
order to be prepared to meet whatever 
legitimate demand arises in the future, 
brought about by rapidly shifting and 
changing conditions.” . 

A widow survives the deceased. He 
had no children. 





LICENSED IN COLORADO 

The following companies have been li- 
censed in Colorado: Rochester American, 
Underwriters Re-Insurance Co. of Atlan- 
tic City, Universal Casualty of Dallas, 
Sylvania of Philadelphia, Southern 
Surety of Pittsburgh, Cosmopolitan Fire 
of New York, John Hancock, Great Am- 
erican Indemnity. 

















RELIABILITY 

based on a record of 
satisfactory service to agents 
and policyholders 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. JACKSON, President 


In NORWICH UNION there is strength 


COMPANIES 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President LS T. BASSETT, Vice- President 
JANUARY IST, 1928, STATEMENTS 
ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY 
OF PHILADELPHIA, PA. 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 
ORGANIZED 1866 : 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,600.00 $1,350,505.03 $2,350,505.03 
ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,0600.00 $1,315,051.79 $2,315,051.79 
ORGANIZED 187@ 
CONCORDIA FIRE INSURANCE CO. 
OF MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. 
$760,298.04 $375.00 $300, 000. 00 $459,923.04 $759,923.04 
TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 
| $27,594,166.15 - EASTERNDEPARTMENT = — $5,684, 495,78 
} WESTERN DEPARTMENT Newark, New Jersey PACIFIC DEPARTMENT 
| perianal CANADIAN DEPARTMENT 60 Sansome Street 
} Chicago, Illinois 461-467 Bay Street Sen? e Californi 
H. A. CLARK, Manager Toronto, Canada an Francisco, ornia 
t { a Managers MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, | 
JAMES SMITH JOHN R. COONEY Managers “anagers 
LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
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N. Y. State Agents’. 


Finance Company 
(Continued from page 20) 
poration be referred to the executive 

committee with full power. 

“This resolution was adopted only af- 
ter very thorough discussion before the 
board, there being a full attendance with 
only two absentees,” said President 
Dodge. “Your executive committee met 
immediately after and appointed a sub- 
committee consisting of Krank L. Gard- 
ner of Poughkeepsie; J. W. Rose of Buf- 
falo and your president to proceed im- 
mediately to carry out the provisions of 
the resolutions. 

‘ Details of New Plan: 

“Briefly, the plan as far as it is devel- 
oped, is as follows: 

“1, The corporation to be called ‘State 
Association Service, Inc.,’ and to be 
owned, controlled and operated by mem- 
bers of the New York State Association 
of Local Agents, Inc. 

“2, An assured desiring to pay pre- 
miums by the month pays the first in- 
stalment to the agent, solicitor or broker 
and signs an agreement or instalment 
note agreeing to pay subsequent instal- 


ments including a small service charge ~ 


when due. : 

“3, The first instalment and instal- 
ment note together with the policy or 
policies as collateral is sent to the Serv- 
ice Corporation, the insured being given 
some form of certificate as evidence that 
the insurance is issued and in force. 8 

“4. Subsequent instalments, including 
monthly service charge, to be paid by the 
assured direct to the Service Corpora- 
tion, thus relieving the agent, solicitor 
or broker of the work and responsibility 
of making collections. : 

“S, Sixty days after date of policy 
the Service Corporation pays the full 
premium to the agent. The agent there- 
by receives the full premium in ample 
time to make settlement with his com- 
pany and he and his solicitor or broker 
receive their full commission without be- 
ing required to wait for payment of sub- 
sequent instalments. 

“6. If any subsequent instalment is 
not paid when due, the Service Corpora- 
tion after giving due notice to the as- 
sured will, of course, return policy to 
agent for short rate cancellation. 

Many Advantages Claimed 

“Some of the many advantages of this 
plan are obvious: 

“1. The assured is given the opportu- 
nity to pay premiums in instalments but 
member agents receive full premiums in 
cash sixty days after date of policy. 

“2. The plan will eliminate our wor- 
ries in the collection of our slow-paying 
accounts. 

“3. No +.company branch office’ is 
brought into direct contact with your cli- 
ent, instalment premiums being paid di- 
rect to your own Service Corporation, 
owned and operated by members of this 
association. 

“4. Member agents will be in a posi- 
tion to pay full commissions to solicitors 
and brokers sixty days after date of 
policy. 

Agents to Buy’ Stock 

“The work of incorporating the finance 
corporation is proceeding as rapidly as 
possible and it is hoped to have the plan 
‘in full working order by the middle of 
February so as to be available to those 
members of our association who will re- 
quire it to handle their spring automo- 
bile business. 

“Your officers and directors feel that 
this will be the greatest service to its 
members that the New York State As- 
sociation has ever undertaken. How- 
ever, if the plan is to succeed it must 
have members’ full co-operation. Those 
of us who can do so must purchase a 
lirnited amount of stock in the Service 
Corporation to provide working capital. 
It has been suggested that the’ amount 
of stock that any one member may buy 
be limited to $500 in order to have it 
widely distributed. Some members will 


W. Y. YOUNG MAKES CHANGE 





Appointed Executive Special Agent. fo: 
the Peoples Fire With Headquar- 
ters in Newark 
William Y. Young, formerly secretary 
and manager of the Fire Insurance So- 
ciety of Newark, has been appointed ex- 
ecutive special agent for the Peoples 
Fire of Maryland, with headquarters in 
Newark. Mr. Young will have entire 
charge of the eastern territory and will 

do considerable traveling. 

Mr. Young is well known in insurance 
circles in Newark and previous to his 
becoming associated with the society in 
Newark, with which concern he was con- 
nected for nearly four years, was special 
agent in the eastern field for twenty 
years. 

He was special agent for the Fire As- 
sociation-of Philadelphia, and at one time 
was president of the Underwriters’ As- 
sociation of the middle department. 

The People’s Fire was organized in 
1908 and has a capital of $200,000 and is 
entered in a number of the eastern 
states. Emory L. Coblentz is president; 
R. Rush Lewis and Leslie N. Coblentz, 
vice-presidents; William L. Deter, secre- 
tary; Virgil W. Doub, treasurer. 





HASSELN WITH PUBLIC FIRE 
Chief Adjuster of Norwich Union Placed 
in Charge of Loss Department 
of Newark Company 


Edmund von Hasseln, chief adjuster 
of the Norwich Union Fire, has been 
elected assistant secretary of the Public 
Fire of Newark in charge of the loss 
department. He will join the company 
in about four weeks. Mr. von Hasseln 
has had a long experience in fire insur- 
ance, much of which has been in the 
South. He is a graduate of the Uni- 
versity of Georgia and worked in his 
father’s local agency at Anderson, S. C. 
He joined the South Eastern Under- 
writers’ Association as assistant stamp- 
ing clerk at Charlotte, N. C., and later 
became stamping clerk at Pensacola and 
Jacksonvilie, Fla. 

For five years Mr. von Hasseln was 
staff adjuster of the Southern Adjust- 
ment Bureau at Jacksonville, Fla. In 
1918 he entered the loss department of 
the Home and in 1926 was made chief 
adjuster of the Norwich Union. 





N. Y. C. 1928 LOSSES DOWN 

Fire losses in New York City terri- 
tory during 1928 totaled $18,381,822 ac- 
cording to figures submitted by the com- 
mittee on losses and adjustments of the 
New York Board of Fire Underwriters. 
This is a decrease of $2,220,000 or nearly 
11%. The committee handles about two- 
thirds of the entire losses of the city and 
its report on incurred losses for the 
twelve months of 1928 compare as fol- 
lows: 1927—$13,736,849; 1928—$12,254,548. 
The two big fires on Fifth avenue and 
Riverside drive in December cut heavily 
into the favorable loss ratio for New 
York City which had been established 
for the first eleven months. 





L. W. TUCKER FARM SPECIAL 

The Aetna (Fire) has appointed L. W. 
Tucker as farm special agent for North 
Carolina. He will be associated with 
State Agent Robert H. Breese, with 
headquarters at Raleigh. Mr. Tucker has 
been in the farm insurance business for 
many years, and in notifying North 
Carolina agents of his appointment the 
company said that it would insure that 
territory the continuance of a complete- 
ly equipped field force. 








want no more than $100, others perhaps 
only $200, but all of us should subscribe 
for some amount when thé time comes. 
We shall endeavor, of course, to make 
certain that those who purchase stock 
in the corporation will receive a fair re- 
turn upon their investment. But the ser- 
vice will be available to all members of 
the association whether they take stock 
or: not,” .. 
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Specialists in the Securities of the 


FIRE INSURANCE’ COMPANIES 


under the management of 


CORROON & REYNOLDS, INC. 





We recommend for investment and price 
enhancement the stocks of this progressive 
group of companies at present market levels: 


American Equitable Assurance Company 
of NEW YORK 
Capital - $2,000,000 


Brooklyn Fire Insurance Company 
Capital - $1,000,000 





Bronx Fire Insurance Company 
of the CITY OF NEW YORK 
Capital - $1,000,000 





Knickerbocker Insurance Company 
of NEW YORK 
Capital - $1,000,000 





Merchants & Manufacturers Fire Insurance Company 
of NEWARK (1849) 
Capital - $1,000,000 





New York Fire Insurance Company (1832) 
Capital - $1,000,000 





Sylvania Insurance Company, 
PHILADEPHIA, PA. 
Capital - $1,500,000 





Republic Fire Insurance Company, 
PITTSBURGH, PA. (1871) 
Capital - $600,000 





BOUGHT—SOLD—QUOTED © 


Information and Circulars Upon Request 


AMERICAN INSURANSTOCKS CORPORATION 
W. WALLACE LYON, Presiden: 
51 East 42d Sereet i 


New York 
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6A thrilling spectacle 
to them... 


A tragedy to me! When | saw my 
building in flames I knew I was 
under-insured. I knew then that I 
should have insured my rental in- 
come upon which I was wholly de- 
pendent. Why didn’t I think of 


~ these things before the fire? 
S | QO RI i : ty “If a man could picture his property 
in flames he would never be caught 


without sufficient insurance to meet 
his loss.” 


Visualize for your client the loss he 
will suffer if his property is destroy- 
ed and you will have little difficulty 
in selling him the insurance pro- 
tection you know he should have. 


FIDELIT Y~PHENIX. 
FIRE INSURANCE COMPANY 
‘IGHTY MAIDEN LANE, NEW YORK,N.Y. 


ERNEST STURM, Chairman of the Board = 
PAUL L. HAID, President Ms 





CASH CAPITAL~ 38 ys | NEW YORK CHICAGO DALLAS 
TEN MILLION DOLLARS A” “a SAN FRANCISCO MONTREAL 
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Mutuals Lose Again 
In Erie School Case 


SCHOOLS CAN’T LOAN CREDIT 





Pennsylvania Constitution Forbids Dis- 
tricts Acting as Insurers or En- 
gaging in a Business 





Fire insurance local agents are pleased 
to learn that the Court of Common 
Pleas of Erie County, Pa., has handed 
down a decision, reaffrming a former rul- 


ing to the effect that school property 
in Pennsylvania cannot be insured in a 
mutual fire company for the reason that 
the municipality is not permitted to loan 
its credit. The Erie school case has 
been paraded before many local agency 
meetings and conventions this last year 
as an example of a way of meeting mu- 
tual competition. The fact that the pre- 
vious legal stand has been sustained will 
be welcomed by all stock company local 
agents. 

The Erie court last week held that a 
school district by insuring in a mutual 
becomes a part owner, an insurer and 
loans its credit, all of which is prohibit- 
ed by the Pennsylvania constitution. 
Justice Hirt in his opinion says in part: 

“The legal obstacle confronting the 
school district in such contract is the 
fact that by the acceptance of the policy, 
insured becomes a member of a mutual 
company, and therefore also becomes an 
insurer at least to the limit of its liabil- 
ity fixed by the policy. On this ground 
the Act of Assembly as applied to the 
insurance in question offends against the 
constitutional provision in that the in- 
sured by becoming a member in reality 
becomes a stockholder and by that fact 
and the terms of the policy loans its 
credit to the mutual company. 

“It is not a question of limited or 
unlimited liability nor the reasonableness 


of the amount which a municipality may ~ 


pay nor the probability that it will be 
asked to pay. What the constitution 
forbids is loaning of credit in any 
amount conditionally or otherwise. It 
may be questioned also whether under 
its charter this insurance company has 
authority to insure school buildings. But 
whether or not such contracts are ultra 
vires need not be decided here. 

“And now, to wit, January 9, 1929, the 
prothonotary is directed to enter a de- 
cree nisi in accordance with this opin- 
ion to become absolute unless exceptions 
are filed thereto sec. leg.” 





QUEENSLAND CHANGES 


W. J. Comans, United States manager 
of the Queensland of Australia, has re- 
ceived advice from the head office board 
of the company of his appointment as in- 
spector for North America with jurisdic- 
tion over both the United States and 
Canada. Mr. Comans will continue as 
United States manager in addition to his 
new position. He states that H. J. Rob- 
inson, who has been fire manager at the 
New York branch since 1924, has been 
promoted to the position of assistant 
manager. 





NEEDS,NEW BUILDING CODE 


Engineers of the National Fire Protec- 
tion Association, following a visit to New 
Brunswick, N. J., say that this city is in 
great need of a new buiiding code. The 
code now in use was written in 1902 and 
amended in 1909, 


CHARGES POLICY PIRATING 





Kentucky Commissioner Warns Bank 
Agencies Not to Grab Off Expira- 
tions of Local Agents 

Insurance Commissioner S M. Saufley 
has sent a warning to the fire insurance 
companies transacting business in Ken- 
tucky. It follows: 


“Attention of the Kentucky Insurance 
Department has been called to the fact 
that policy expirations are being pirated 
by certain mortgagees of property who 
are holding insurance policies in connec- 
tion with their collateral. Such practice 
is wholly unethical and against all prin- 
ciples of right and justice. It is the in- 
variable custom and practice of the in- 
surance business that expirations belong 
to the agency writing the business and 
it is the policy of this department that 
any agent guilty of pirating upon such 
would certainly not be a ‘proper person’ 
within the meaning of the law to hold 
an agezt’s license. Whenever such cases 
are brought to the attention of this de- 
partment they will receive immediate 
and decisive action. Please call this rul- 
ing to the attention of’ all your agents 
in Kentucky and instruct them that it 
must be obeyed to the latter.” 

This warning was sent to insurance 
companies doing business in Kentucky as 
a result of certain alleged acts of trust 
companies and banks doing an insurance 
business. 








+ 


JOHN HANCOCK SERIES 
YOU HAVEN’T MENTIONED 


GROUP INSURANCE 
. TO THIS.MAN . 


NE of your clients may be getting to the point of 
wanting Group Insurance and would be ‘glad to have 
you handle it for him, but “You haven’t mentioned 

Group insurance to him.’’ 


Group Insurance is a “specialty” with some companies, 
and the John Hancock is one of them. 


f Consult with the Home Office of this Company, or any of 
its Agencies, for advice or assistance in regard to all forms 
of Group, Wholesale and Salary Deduction Insurance. 


_The John Hancock Mutual Life Insurance Company is in 
a position to handle your surplus brokerage business, and ex- 
tends to you every possible opportunity to use its facilities. 


LIFE INSURANCE COMPANY 


oF BOSTON. MASSACHUSETTS 


HARRY C. CORNWALL DIES 





Prominent Insurance Broker of Cornwall 

& Stevens Passes Away at 68 After 

a Long Illness 

Harry C. Cornwall, of the insurance 
brokerage firm of Cornwall & Stevens, 
died last Saturday at his home in Short 
Hills, "N. J., at the age of sixty-eight. 
He had been in ill health for the last 
two years. Funeral services. were held 
Tuesday afternoon from his late home. 

Mr. Cornwall had a long’and distin- 
guished career in insurance. He began 
with the old firm of Thompson & Bel- 
lows and was later with the Liberty In- 
surance Co. of New York, becoming its 
secretary. After the Home reinsured 
the Liberty Mr. Cornwall acted | for 
awhile as secretary of the Home. He 
resigned that position about thirty years 
ago to form the insurance brokerage 
firm of Samuels, Cornwall & Stevens, 
later changed to Cornwall & Stevens. 
Mr. Cornwall is survived by his widow 
and. three sons, two of whom, Cliff and 
Harry Cornwall, are now with the brok- 
erage firm. 


LOUISVILLE JUBILEE 


Plans for the observation of the forth- 
coming. diamond jubilee celebration of 
the Louisville Board of Fire Underwrit- 
ers, were discussed at the annual meet- 
ing of the body held recently. 








He may go elsewhere. 





NAME 


Inguiry Bureau:—JOHN HANCOCK MUTUAL 
LIFE INSURANCE COMPANY 
197 Clarendon Street, Boston, Mass. 


Please send copy of “Management, Men and Motives,” 
and other information pertaining to Group Insurance. 





ADDRESS 








————OVER SIXTY-FIVE YEARS IN BUSINESS a 








*“moré new laws. 


Dunham Says New Laws 
Won’t Solve Problems 


MORE THOUGHT IS NEEDED 





Connecticut Commissioner Tells. Bridge- 
port Agents That Credit Exten- 
+ sion Is Dangerous é 





Scoring the modern tendency to look 
to new laws to solve all problems, In- 
surance Commissioner Howard P. Dun- 
ham, of Connecticut, told the Bridgeport 
Association of Insurance Agents, at their 
annual banquet held at the Hotel Strat- 
field, Wednesday evening, that not more 
legislation but more thought should be 
brought to bear toward. the solution of 
the problems in the insurance business. 

“If you will apply. some of the energy 
and reSourcefulness in coping with your 
problems that you do to the selling of 
insurance you will not need the addition- 
al help of legislators,” he said. “Many 
people try to solve problems by demand- 
ing new laws. ‘There ought to be a law,’ 
they insist. We humans have a sublime 
faith in the wonders which the mere pas- 
sage of a law will accomplish. They be- 
lieve that if only a law were passed, 
everything would be all right. As a rep- 
resentative in the. Connecticiit legislature 
for two terms, I watched with dismay 
this constant demand for new. laws and 
I It is the path of least 
resistance. Instead of thinking of ways 
of solving their problems, many people 
rush to a legislature or to congress for 
assistance. 

“Instead of going to the state capitols 
for new legislation, the agents’ through 
their associations should first try to meet 
their problems in their own way. They 
may be able to accomplish more through 
what my friend James L.’Case calls ‘co- 
operation, conference and’ conciliation,’ 
than by more legislation. 

“There is one thing which is hurting 
the American agency systeni and that is 
the matter of credit extension. There 
is a danger in this practice which some 
agents do not realize, and if the collec- 
tion problem is not solved by the agents 
themselves in the near future, it may 
mean the breaking up of the American 
Agency system.” 





GREAT LAKES SPECIALS 

Louis C. Pederson, former special 
agent for the Northwestern National 
with headquarters at Pittsburgh, has 
joined the Great Lakes of Chicago, as 
special agent for eastern Pennsylvania, 
New Jersey and Maryland with head- 
quarters at Philadelphia. Louis F: Biehl 
has been appointed special agent for the 
Great’ Lakes for western Pennsylvania, 
West Virginia and eastern Ohio; with 
headquarters at Pittsburgh: He is now 
connected-with the National Union as an 
examiner, previous to which he filled a 
like position with the Pittsburgh Under- 
writers. 





DINNER TO BEHA AND’ CONWAY 

Sumner Ballard, president ‘of ‘the In- 
ternational and other reinsurance’ comp:- 
nies, gave a.dinner at his home Monrn- 
day to.former Insurance Superintendent 
James A.‘Beha and’ to his succéssor, Ai- 
bert C. Conway.’ -Many leading. fire ard 
casualty company ‘executives were’ prei- 
ent in addition to “insuramte ‘ commi;- 
sioners ,from other states. and leading 
New Y6rk' political figures.” 
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GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, 
CORtlandt 8300 


New York 





MANAGERS 


INSURANCE CO. 5. 
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Home Office, 50 Union Square, New: York eae < 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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OF PHILADELPHIA 


THE FRANKLIN. FIRE INSURANCE COME 
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Dis HOUSE in which 
Benjamin Franklin is supposed to have 
lived. It is protected from fire by the 

Company .that bears his name. é 
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-yearsOra! 


LTHOUGH several fire insurance companies . 
were organized between 1752, when the citi- 
zens of Philadelphia were first asked to sub- 

scribe to the Articles of Insurance, and 1829; The Franklin Fire Insur- 
ance Company, formed at this latter date, was the first to perpetuate the 
name of. Franklin in insurance. The name was suggested by one of the 
Company’s first directors as a tribute to the man who inspired the early 
a development of fire insurance. 

The year, Nineteen Hundred and Twenty-Nine, ushers in the 
Hundredth Birthday of the Franklin Fire. This epoch marks the close 
of a century of advancement in the insurance annals of America. 


The FRANKLIN FIRE INSURANCE CO. 
| of Philadelphia 
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Local “Writing General Agencies 
cAnd Branch Offices Attacked Again 


H. C. Stebbins, Prominent General Agent of Denver, Colo., Says All 
Such Agencies Should Be Prohibited From Writing Any Local 
Business; Terms It Most Unfair Competition 


It is the prophecy of. one of the large 
general agencies of the West, Cobb, Mil- 
ler & Stebbins, general agents at Den- 
ver, Colo., that the time is not far dis- 
tant when the local agents of this coun- 
try will refuse to represent any company 
locally which indulges in the writing of 
local business anywhere in the United 
States either through a department office 
or general agency. Herbert Cobb Steb- 
bins of that general agency has been 
fighting for a long while against the cus- 
tom in force in Denver of allowing cer- 
tain general agency offices to write lo- 
cal business in competition with lower 
commissioned local agents. ; 

Early in December Mr. Stebbins ad- 
dressed a letter to the fire insurance com- 
panies doing business in Denver offices 
commenting upon the growth’ of local 
writir = general agency offices in Denver. 
He also spoke of the inability of general 
agencies not writing local business to 
keep pace with those offices which do. 
In his opinion the only way to correct 
the evil as he terms it is absolute sep- 
aration of general and local agency func- 
tions, thereby removing the discrimina- 
tions which now exist, and which the 
companies not represented in general-lo- 
cal agencies, find detrimental to their ad- 
vancement. 

Since that letter was sent out Mr. 
Stebbins received so many replies that 
he has issued another communication in 
which he answers several questions 
raised. 

Executives Go to Denver 

“Since our letter of December 5 was 
written a committee consisting of W. B. 
Flickinger of. the Union as chairman; 
Frank G. White of the Pacific board, and 
Herbert Clark of the Western Bureau 
met in Denver and both non-local writ- 
ing general agents and local writing gen- 
eral agents were given an opportunity to 
express their views to the committee. 
Naturally the non-local writing general 
agents expressed great dissatisfaction 
with existing conditions, whereas the lo- 
cal writing general agents were quite 
content to have conditions continue as at 
present. 

“The suggestion made by one or two 
executives that existing general agencies 
be permitted to continue as now consti- 
tuted but that no other local writing 
general agencies be permitted is nothing 
more than an approval of the present 
situation and is merely a repetition and 
confirmation of the forced compromise 
which the committee made nine years 
ago from which the present chaotic con- 
dition has evolved and would leave us all 
just as we are with the same preferen- 
tial positions for those who now enjoy 
them and with no constructive step 
whatsoever taken toward an equitable 
adjudication. 

“The tenor of the replies received by 
us from company executives indicates a 
preponderance of dissatisfaction with the 
existing conditions and emphatically con- 
firms our own opinion that the situation 
must be cured unless a general demoral- 
ization is to follow. 

“One gentleman has inquired whether 
we think it fair to ask that the local 
writing general agents be required to 
make some sacrifices in the business 
which they have built up at consider- 
able expense, and in reply we wish to 
Say that, considering that the majority 
of these general agents have built up 
their business under a compromise which 


was forced upon the committee nine 
years ago and which is not now and 
never was justified, most assuredly there 
is nothing unfair in asking that their 
preferential advantages be removed. 


Heavy Sacrifices Made 


“We, ourselves, were required to sac- 
rifice a very substantial brokerage busi- 
ness on one occasion and at another time 
we were required to sacrifice a very sub- 
stantial Sub Agency business when rules 
were passed prohibiting the writing of 
policies for local agents and when a gen- 
eral reduction in brokerage commissions 
was made. On each occasion we gave up 
some $50,000 in premiums in this office 
and fully realize that it was for the good 
of the business as a whole in the Moun- 
tain Field. The business which we sac- 
rificed had not been put on our books 
through any forced compromise permit 
to do so, but had been built up along 
lines which were then permissible. 

“The statement made by certain local 
writing general agents to the effect that 
the non-local writing general agents 
have taken their present position in this 
matter for the reason that they do not 
personally control any local business is 
presumptuous and unwarranted and 
would seem to be rather a futile effort 
to befog the real issue. 

“In substantiation of our claim that the 
only possible cure lies in the absolute 
separation of local writing offices from 
general agency offices, we challenged any 
direct writing company to try to obtain 
a satisfactory local agency connection in 
Denver today. 

“We maintain that the position of any 
fire insurance general agent can be made 
one of integrity only by a distinctive 
service outside the realm of direct pro- 
duction and dealing only with the prob- 
lems of underwriting and supervision and 
the upbuilding of an agency plant 
throughout his territory. 

“In conclusion we wish to urge that 
you use your influence to secure the pas- 
sage of company legislation which will 
absolutely and forever divorce the local 
agency business from the general agency 
business in the Mountain States terri- 
tory. We are delighted at the action of 
the committee of seven outstanding east- 
ern executives who recently took action 
in the Pacific Coast territory along simi- 
lar lines, and it is our belief that such 
action throughout the entire United 
States is inevitably coming, and the 
writer has reason to believe that the 
great majority of general agents through- 
out the country are heartily in favor of 
such action.” 


ATLANTIC F & M. FORMED 


The Atlantic Fire & Marine has been 
formed in Philadelphia with a capital of 
$1,000,000 and surplus of $1,000,000 by in- 
terests identified with the Pennsylvania 
Indemnity Corporation of which Walter 
Moses is president The hoard of direc- 
tors is composed of Charles C. Wiggins, 
Frank A. Taylor, J. Mortimer Darby, 
Frederick J. Moses, Jr., Henry A. Baton, 
Samuel C. Huey, Albert E. Snowman and 
John A. Siemons. 








L. P. JERVEY MARRIES 

Louis P. Jervey, agency superintendent 
of the southeastern department af the 
Continental group, and Miss Esmond 
Drewry, of Capron, Va., were married 
January 19. His best man was Phil F. 
Brown, Jr., Virginia special agent for the 
Fidelity-Phenix. Mr. Jersey was former- 


ly special agent himself for this com- 


pany in Virginia. 


FIELD FORCE CHANGES 


London & Lancashire Transfers C. A. 
Tillotson to Boston; John B. Douglas 
Succeeds Him at Albany 

Special Agent C. A. Tillotson, who has 
heretofore supervised eastern New York, 
Vermont and western Massachusetts for 
the London & Lancashire, has been 
transferred to Boston and will have su- 
pervision over Massachusetts and Rhode 
Island, with the exception of the terri- 
tory now under the supervision of Spe- 
cial Agent Joseph Givernaud. 

John B. Douglas has been placed in 





‘charge of the eastern New York field, 


with headquarters in Albany. Vermont 
has been added to the territory of R. W. 
Kelsey, special agent for Maine and New 
Hampshire. 





STEPHEN E. BARTON DEAD 

Stephen E. Barton, well-known Boston 
insurance broker and Civil War veteran, 
died last week in Boston at the age of 
80 years. He was a native of Oxford, 
Mass., where he started in insurance 
with a local agency. Later he, was gen- 
eral agent for the Royal at Boston and 
assistant United States manager of the 
Commercial Union in New York. For 
awhile he was an adjustor on the Pa- 
cific Coast and after that with Stark- 
weather & Shepley as New England 
manager at Boston. From there he went 
into the brokerage business and built up 
a fine business. His wife and a married 
daughter, Mrs. Stephen Butler, of North- 
ampton, survive. 


RORICK CRAVENS MARRIES 

Rorick Cravens of Houston, Tex., and 
a son of James Cravens, and Miss Mary 
Cullinan, of New York, were married last 
Friday at the Chapel of St. Bartholo- 
mew’s Episcopal Church in New York 
City. ‘Fhey are spending their honey- 
moon at Lake Placid, N. Y., and will live 
in Houston, where Mr. Cravens is a 
member of Cravens, Dargan & Co. 


CHANGE BLUE GOOSE DATES 

The Grand Nest meeting of the Blue 
Goose will be held in San Francisco on 
September 24, 25 and 26 instead of dur- 
ing the first week of October. The 
change was made because the National 
Association of Bankers will meet in San 
Francisco early in October and hotel ac- 
commodations are scarce. 


J. Campbell Haywood 


ADJUSTER 
Po STATE of CONNECTICUT 
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he Golly Of Under-Insurance 


By W. H. GARTSIDE, Assistant Manager, 
Fireman’s Fund at Chicago 


Cutting déwn upon insurance costs is 
poor wisdom, although it often soothes the 
conscience of those who feel they must 
carry some protection, yet do not want 
to pay the modest price for adequate in- 
surance. W. H. Gartside, second assistant 
manager of the Western department at 
Chicago of the Fireman’s Fund, takes up 
the question of underinsurance in an ar- 
ticle he contributed to the company pub- 
lication, the “Fireman’s Fund Record.” In 
this he cites several instances of attempted 
savings by assureds who found out later 
that they lost through the operation of 
the coinsurance principle or through a 
lack of use and occupancy policy or 
through insufficient coverage. Many an 
agent’s client ts only half sold and tt be- 
hooves local agents to sell more insurance 
to the clients they already have as well 
as seeking additional connections. Mr. 
Gartside in his article says in part: 

The coinsurance clause, for instance, 
is an old and familiar one, so familiar, 
in fact, that its significance in a fire in- 
surance contract is often disregarded by 
both the agent and the assured. After 
a loss has occurred, the importance of 
the coinsurance clause becomes appar- 
ent, and in some instances, painfully so. 

The Comsurance Clause 

In September, 1928, a tornado struck 
the city of Rockford, Ill. One of the 
manufacturing plants which was serious- 
ly damaged, carried tornado insurance of 
$265,000 with the 90% coinsurance clause. 
The use of this clause, of course, gave 
the assured a much lower tornado rate 
than they would have had otherwise. 
When the loss was adjusted, the value 
of the property insured was found to be 
$448,000 and the loss was $145,000. As- 
sured was short about $138,000 of the 
proper amount of insurance and col- 
lected under his insurance policies $94,- 
000, or $50,000 less than the amount of 
his loss. To make matters worse, no 
tornado use and occupancy insurance 
was carried. 


Use and Occupancy 


Recently we reviewed a proof of loss 
on a metal working plant. The prop- 
erty damage loss of $75,000 was fully cov- 
ered by insurance and there was no 
penalty because of non-compliance with 
the coinsurance clause. The adjuster re- 
ported that the plant was at the height 
of production and doing a good volume 
of business. The business was organ- 
ized in 1921, had made progress and 
there were no past due accounts. The 
assured, however, did not carry use and 
Occupancy insurance. His plant was 
Practically totally destroyed and while he 
will recover from the insurance compa- 
nies for the physical damage, his earn- 
ings have stopped for a period of prob- 
ably five or six months at least. 

Examination of another proof of loss 
tells a different story. A large manufac- 
turieg concern in Cleveland sustained a 
loss of $181,000 on their plant. This was 
fully covered by insurance. They also 


Sustained a use and occupancy loss of - 


$131.00 which also was covered by in- 
Suraice except that the assured sus- 
tained a small loss because the use and 
Occuyancy value was found to be a little 
over $2,700 per day while insurance to 
A -xtent of $2,400 a day only, was car- 
Tie 
_ In the latter case use and occupancy 
Msurance was no more important to the 
manufacturer than in the case first cited. 
he first one had a smaller plant and a 
smaller business but the maintenance of 
his earnings was just as important to 
him as to the manufacturer with the 
arger business. 
The Folly of Underinsurance 

Another proof of loss reflects the short 
Sightedness of carrying insufficient in- 
Surance. The assured owned and oper- 
ated a high-grade billiard and pool room 


‘the adjuster. 


in a brick building and the adjuster re- 
ported that he found the assured had 
been doing a very profitable business and 
that they were grossly underinsured, as 
a result of which they were practically 
ruined. The value of the fixtures was 
$15,000 with insurance of $7,000 only. This 
assured was a tenant of a building hous- 
ing a number of other tenants and no 
matter how careful to avoid a fire he 
may have been, so far as his own prem- 
ises were concerned, he had no control 
over the rest of the building. 

Proper protection of his physical val- 
ues and in addition, a use and occupancy 
policy, would have meant the continua- 
tion of his income and the re-establish- 
ment of his profitable business, a far 
different situation than that pictured by 
In this case the fire is 
thought to have originated from a cigar- 
ette carelessly discarded im either the 
premises of the assured or a theatre oc- 
cupying another portion of the build- 
ing. The value of all the property in- 
volved in the fire, which caused a total 
loss, was in the neighborhood of $400,000. 





WHITE PLAINS REPORT 

Generally satisfactory conditions with 
regard to fire hazards are noted in 
White Plains, N. Y., by engineers of the 
National Fire Protection Association. 
During the last three years this city has 
made several important steps forward in 
fire protection. The water supply has 
been improved, a good building code is 
in force and there are new fire stations 
and a new fire alarm system. 





ENTER PENNSYLVANIA 


The Pennsylvania Insurance Depart- 
ment has licensed six additional compa- 
nies to solicit business in that state. 

They are the Majestic Fire, Greater 
City Surety & Indemnity Co., Cosmo- 
politan Fire, Merchants Indemnity Cor- 
poration, Empire Fire of Brooklyn, and 
National Grange Mutual Liability Co., 
Keene, N. H. 


SEEKING BEN HYDE’S JOB 





Numerous Aspirants for Place of Super- 
intendent of Insurance 
for Missouri 

There are numerous candidates for 
Ben C. Hyde’s job as superintendent of 
insurance of Missouri. Mr. Hyde suf- 
fered a stroke of paralysis two years 
ago and has not recovered. It is under- 
stood that he will not be reappointed, 
but may fill out his term expiring July 1. 
A very active campaign for the place is 
being made by. George E. Hackmann, 
former state auditor and a lot of politics 
is being played around his candidacy. He 
is supported chiefly by fellow officials 
of the state government. 

Another candidate is Joseph B. 
Thompson, an agent for the Sentinel 
Life of Kansas City and formerly sec- 
retary to Arthur M. Hyde, president of 
the Sentinel Life, when he was governor. 
He has the backing of Hyde and his as- 
sociates. 





J. MAHONEY AND P. HOIT DIE 


James Mahoney, thirty-seven years 
old, special agent of the New Hampshire 
Fire at Syracuse, N. Y., and Proctor 
Hoit, thirty-six years old, an officer of 
the same company, died on the night 
of January 16 at Manchester, N. H., the 
home office city of the company. Mr. 
Mahoney was ill for several weeks and 
had been in the city since the Christmas 
holidays when he had come to visit his 
mother and sister. Mr. Hoit, well- 
known in Manchester fraternal circles, 
died instantly following a heart attack. 





COMPANY INSOLVENT 

It is reported that the Danubia Gen- 
eral Roumanian Insurance Company of 
Timisvara (Temesvar), Roumania, has 
been. forced to go into bankruptcy—it is 
said that this was caused through the 
fat that some of its directors were 
prosecuted under the law. 


STATE SUPERVISION FOR INDIA 

The introduction of state supervision 
in India for domestic as well as foreign 
insurance companies is to be expected 
in a short time. Statistical investigations 
regarding the extent of the insurance 
business are said to be one of the main 
considerations. 





HYDE MAY QUIT BEFORE JULY 
Missouri Governor Asks Legislature To 
Fix Indefinite Term For Sup’t. And 
To Increase Salary 
An intimation that Ben C. Hyde, su- 
perintendent of insurance for Missouri, 
may not finish his term of office was 
contained in the inaugural address of 
Governor Henry S. Caulfield at Jeffer- 
son City, on January 15. Hyde’s term 
will expire on July 1. It is certain that 
he will not be renamed because he has 
been an invalid for nearly two years 
and is not capable of performing his 

duties. 

Governor Caulfield, in his message to 
the Missouri General Assembly, stated 
that the state’s experience with Super- 
intendent Hyde shows that the governor 
shonid have a larger measure of control 
over appointive officers in the laws of 
the various departments. 

Continuing on this point, his message 
read: 

“May I most respectfully urge the 
General Assembly to forthwith amend 
the insurance law so as to provide that 
the insurance commissioner shall hold of- 
fice at the pleasure of the governor. 

“May I further suggest that the salary 
of the superintendent of insurance should 
be increased to an amount which would 
be ample to compensate a competent 
man in this important position, and that 
any fees that by law may be collectible 
by the superintendent shall be paid into 
the state treasury. The superintendent’s 
salary has not ben increased since the 
creation of the department in the last 
century.” 





S. T. GORDON’S NEW POST 

Samuel T. Gordon, formerly state agent 
in Kentucky for the Transcontinental, 
until its business was handled through 
the western department of the National 
of Hartford, has made connection with 
the Western. Insurance Companies, of 
Fort Scott, Kan., as state agent for Ken- 
tucky, Tennessee and Indiana, represent- 
ing the Western Fire, Western Auto 
and Western Casualty. Mr. Gordon suc- 
ceeds Roy Owen, of Lexington, Ky., who 
has been transferred to Ohio, with head- 
quarters at Columbus, where he is Ohio 
state agent. 
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America Fore Assets $184,429,464 


The combined assets of the America 
Fore Group increased almost $23,000,000 
during 1928, while the net surplus of the 
four companies was up $19,805,230, show- 
ing the same steady progress which has 
marked the upward trend of these com- 
panies over a period of years. The re- 
serve for market fluctuations is $10,675,- 
000, an increase of $1,375,000. 

The four companies in the group are 
the Continental, Fidelity-Phenix, Ameri- 


can Eagle and the First American. As- 
sets of the Continental at $91,109,650, in- 
creased slightly over $10,000,000 in 1928 
and the net surplus was increased from 
$27,788,109 to $37,109,650. Fidelity-Phe- 
nix assets jumped from $63,026,823 at the 
close of 1927 to $72,865,030, and the net 
surplus was up about $8,000,000 to $29,- 
528,088 in the same period. 

Following is a detailed statement of the 
assets and liabilities of the companies in 
the America Fore Group: 





Assets 


Jan. 1, 1929 Jan. 1, 1928 





Bonds and Stocks............0.... $166,536,194 . $145,834,682 
Real Tistate ..... sp ss.s0soceneawe' 3,519,248 3,499,811 
Loans on Bond and Mortgage.... 18,500 22,500 
Premiums in course of collection.. 7,760,342 6,963,545 
Interest and dividend accrued.... 1,320,455 1,341,431 
Cash on deposit and in office...... 5,274,724 3,780,073 
FOTAI BSSES SD 22585 ackiccus $184,429,464 $161 442,043 
Liabilities 
Unearned Premiums .........---- $ 57,093,827 $ 56,539,385 
Losses in process of adjustment... 6,352,058 6,613,845 
All Other Clatms. ...6. 6.226556. . 4,170,041 2,695,514 
Reserve for contingencies and divi- 
ie oes eka och arlene ay 4,675,000 4,635,000 
Reserve for market fluctuations in 
WEOMENENES 55. 55.5564 gcse ewie cise sire 10,675,000 9,300,000 
Gast Ganttal ods cc:05 5 sc scnies oo 27,000,000 27,000,000 
TOTAL TAIABILITIES ~35.. 55%. $109,965,927 $106,783,744 
ee oe eee tte 74,463,536 54,658,298 
$184,429,464 $161 442,043 








JEFFERSON FIRE SOLD 





Corroon & Reynolds Takes Over Young 
Jersey Company; Sumner Ballard 
Intermediary 

Corroon & Reynolds interests have 
purchased control of the Jefferson Fire 
of Newark from the Lincoln Interstate 
Holding Co. of Newark. The Jefferson 
has $490,000 capital and an estimated sur- 
plus of over $500,000 and does business 
in New Jersey, New York, Massachu- 
setts, Pennsylvania, Maryland and the 
District of Columbia. Sumner Ballard, 
president of the Reinsurers’ Underwrit- 
ing Corporation, acted as intermediary in 
the change of control. 

The present officers of the Jefferson 
are as follows: Harry C. Thompson, 
president; William Bittles, vice-presi- 
dent; Carleton E. Clutia, vice-president 
and underwriting manager; Mahlon S. 
Drake, Jr., secretary; Charles C. Pil- 
grim, treasurer; Harry Braverman, 
comptroller; Braelow & Tepper, general 
counsel. The home office of the com- 
pany is in the Industrial Office Building 
at Newark. Present plans do not con- 
template any change in Vice-President 
Clutia’s position or authority. 

The Jefferson Fire commenced busi- 
ness March 1, 1928. The Lincoln Inter- 
state Holding Co. of Newark, of which 
Harry C. Thompson is president, took 
80,000 shares of the stock, the par value 
of which was $5, at a cost of $12.75 per 
share. The new association will be very 
helpful to the Jefferson. 





LABORATORIES’ MEETING 

Virtually the entire membership of the 
board of directors of the Underwriters’ 
Laboratories was on hand for the annual 
meeting in Chicago on Saturday. Only 
routine business was transacted. Those 
present were B. M. Culver, Niagara Fire; 
C. E. Dox, London & Lancashire; A. G, 
Dugan, Hartford Fire; J. C. Harding, 
Springfield F. & M.; Wilfred Kurth, 
Home of New York; Charles W. Higley, 
Hanover; W. E. Mallalieu, National 
Board; C. R. Street, Great American; 
Charles R. Tuttle, Insurance Company of 
North America, and Dana Pierce, presi- 
dent of the Laboratories. A. R. Small, 


New York manager for the concern, was 
present. 


BOSTON DINNER COMMITTEE 





L. E. Knox, President Massachusetts 
Ins. Society, In Charge of Affair at 
Statler Januarw 30 

Leslie E. Knox, of Boston, president 
of the Insurance Society of Massachu- 
setts, announced that he has completed 
the organization of the committees that 
are to handle the Senator Pat Harrison 
insurance dinner at the Hotel Statler, 
Boston, on the evening of January 30. 
Mr. Knox is general chairman; Harold 
C. Reid, secretary; Byron Allen, treas- 
urer, and the following are the commit- 
tees: 

Entertainment—William, Jordan and 
Kenneth Erskine. Reception—Thomas 
Ratigan, chairman; George Proctor, 
Samuel Reed, Arthur W. Burke, Arthur 
Lawson, Charles Nudd, John J. Cornish, 
William Gilman, Arthur Hollis and John 
W. Downs. . 

Guests—Arthur Hollis and John W. 
Downs. Ushers—Kenneth Erskine, 
chairman; George A. Berry, Ambrose 
Murphy, Morgan Harris, John Graham, 
Henry T. Hugard, Charles Powers, 
Harry A. Stevens. 

Tickets—George A. Williams, chair- 
man; Fred Devereaux, Fred Carey, Peter 
Collins, Harley Hartford, Samuel Kraft. 
Publicity—Frank L. Armstrong, Charles 
E. Belcher, Leland W. Kingman. 





THOMAS C. NAULTY DEAD 

Thomas C. Naulty, engineer for Ter 
Bush & Powell, Inc. of Albany, died at 
his home in Albany last week at the age 
of forty-six years. Funeral services were 
held Friday afternoon. Mr. Naulty was 
well and popularly known in the New 
York state field. He was formerly dis- 
trict secretary of the Underwriters’ As- 
sociation of New York State at Albany. 
Later he was special agent of the Phila- 
delphia Underwriters and afterwards in 
the same position with the Security of 
New Haven. He was a brother of Wil- 
liam S. Naulty, vice-president of Jos. M. 
Byrne Co., Inc., of Newark, N. J. 





A draft for an Insurance Agency Law 
for agents and field men of insurance 
companies in Austria has been prepared 
by the Union of Insurance Agents and 
Field Men and submitted to the legisla- 
tive bodies. 
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Income Almost 


Five Billion Dollars 


In 1927 income of 319 life insurance 
companies was $3,673,151,439; that 
of 419 stock, fire and marine insur- 
ance companies $1,116,966,049. 


INSURANSHARES 


Trust Certificates 
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2 A 

¢ offer, on equal terms to large or , 

E small investors, an interest in 52 A 

f insurance companies, notable for { 

¢ their steady growth and large earn- a 
ings. Holders of Trust Certificates 

¢ benefit from all cash and stock divi- / 

: dends and subscription rights dis- 4 

¢ tributed by these 52 Companies. j 

¢ Send for circular explaining j 

4 the advantages of this sound 4 

v and profitable investment. y 
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INSURANSHARES CORPORATION j 

3 49 Wall Street, New York Tel. Whitehall 9082 4 
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AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK 
July 1, 1928 statement 





























VOLUNTARY HOLDERS 
ASSETS LIABILITIES CAPITAL RESERVE SURPLUS 
$8,506,689.00 $3,980,598.46 $2,000,000.00 $1,000,000.00 $4,526,090.54 
BRONX FIRE INSURANCE COMPANY OF THE CITY OF NEW YORK 
July 6, 1928 statement 
$4,278,800.00 $1,778,800.00 $1,000,000.00 $1,227,500.00 $2,500,000.00 
BROOKLYN FIRE INSURANCE COMPANY 
June 30, 1928 statement 
$4,813,680.24 ‘$2,313,680.24 $1,000,000.00 $ 946,275.96 $2,500,009.00 
GLOBE INSURANCE COMPANY OF AMERICA 
PITTSBURGH, PA. 
(INCORPORATED 1862) 
: July 1, 1928 statement 
$1,404,028.52 $ 683,072.90 Oy ee Oo eke ae te $720,955.62 
KNICKERBOCKER INSURANCE COMPANY OF NEW YORK 
| July 1, 1928 statement Fee: 
$3,656,053.13 $1,670,514.41 $1,000,000.00 $ 150,000.00 $1,985,538.72 
MERCHANTS AND MANUFACTURERS FIRE INSURANCE COMPANY 
NEWARK, N. J. 
(CHARTERED 1849) 
June 30, 1928 statement 
$4,783,781.48 $2,283,781.48 $1,000,000.00 $ 914,170.20 $2,500,000.00 
NEW YORK FIRE INSURANCE COMPANY 
(INCORPORATED 1832) 
June 30, 1928 statement 
$1,997,043.45 $ 217,135.13 I oo ee ew $1,779,908.32 
REPUBLIC FIRE INSURANCE COMPAN Y 
PITTSBURGH, PA. 
(INCORPORATED 1871) 
June 30, 1928 statement 
$2,489,293.27 $ 963,897.61 $ 610,000.00 $ 100,000.00 $1,525,395.66 
SYLVANIA INSURANCE COMPANY OF PHILADELPHIA, PA. 
July 1, 1928 statement 
$4,788,572.60 $1,788,572.60 $1,500,000.00 $1,199,877.04 $3,009,000.00 





{ 


Classes of Insurance Written 


FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER 
LEAKAGE, USE AND OCCUPANCY, PROFITS, LEASEHOLD AND GENERAL MERCHANDIZE FLOATERS 


SOUND—PROGRESSIVE—EQUITABLE 


These Are Our Keynotes 
We welcome and invite this class of agency representation. 


CORROON & REYNOLDS, Inc. 


Manager 


92 William Street New York City, N. Y 
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Dividends Allowed 
On Stock Policies 


MASSACHUSETTS DEP’T RULING 





Not Illegal So Long As Policy Dividends 
Are Paid to All Assureds of the 
Particular Company 





Under the Massachusetts law it is not 
iilegal for stock insurance companies 
other than life to pay or allow dividends 
to policyholders under policies issued’ in 
that state, nor is the payment thereof 
prohibited by Sections 182 and 18% of 
Chapter 175 of the general laws of Mas- 
sachusetts. The only exception to this, 
according to the state attorney general, 
is the payment of dividends to particular 
policyholders, thus discriminating against 
other policyholders. 

In his opinion the Massachusetts at- 
torney general says: 

“That general participation by policy- 
holders in dividends of stock companies 
is not a violation of the prohibitions 
against rebates and considerations con- 
tained in sections of the statutes regu- 
lating insurance (now embodied in G.L., 
c. 175, 182-184, as amended) was held in 
an opinion of one of my predecessors in 
office, 1V Op. Atty. Gen. 503, with which 
I concur. The amendments made in the 
various statutes regulating the insurance 
business since such opinion was written 
do not evidence any legislative intent to 
make such participation unlawful. 

“The particular reference to participa- 


tion in the savings, earnings or surplus- 


of mutual insurance companies without 
specification in the policy, inserted in the 
statutes since the writing of said opin- 
ion (G.L., c 175, 184, as amended), does 
not, in my opinion, affect the legality of 
participation in the dividends of a stock 
company specified in the policy when 
such participation is not in its nature a 
‘special advantage’ with regard to any 
particular policy holder or holders, as the 
words ‘special advantage’ are construed 
in said opinion of one of my predeces- 
sors in office.” 





CONN. INSURANCE DAY 

Connecticut Insurance Day will be 
held in Hartford March 15, it was de- 
cided at a meeting of the committee in 
charge, of which George L. Hunt is chair- 
man. Other members of the committee 
are Howard Dunham, insurance commis- 
sioner; C. S. Kremer, secretary of the 
Hartford Fire; George E. Risley, secre- 
tary of Connecticut General Life; 
Charles Page, representing the Field 
Club Association; Edward Doton of New 
London; Nelson Taintor, president of the 
Hartford Board of Life Underwriters; 
Don North of New Haven and T. D. 
Faulkner of Hartford, representing the 
fire and casualty agents. 





RIGHTS OF AGENT AS BROKER 

While sharply divided on the issue, the 
Michigan supreme court has just ruled, 
in a majority opinion in the case of S. 
F. Henne & Co. vs. Glens Falls, that-an 
agent of a company, if brokering an- 
other line for which he is not licensed, 
cannot involve the company by oral mod- 
ifications of the contract provisions. Jus- 
tice Grant Fellows wrote the prevailing 
opinion, signed by four other justices, 
while Justice William W. Potter, sup- 
ported by two members of the bench, 
dissented vigorously. Justice Fellows re- 
fuses to concede in his opinion that the 
agent involved in such a transaction has 
clearly violated the law, although there 
is a provision against brokering except 
under exceptional conditions in the 
Michigan insurance code. Justice Pot- 
ter, on the contrary, holds that not only 
does the agent break the law but the 
company is equally guilty of an infrac- 
tion through participating in the trans- 
action and he therefore concludes that 
the company has no right to rely on a 
law it has disregarded in seeking to 
avoid payment for a technical breach of 
contract by the assured. 


AMEND LAWS IN PERU 

Following a resolution of the Senate 
the Peru insurance supervision law of 
1901 is being amended so that now each 
domestic or foreign life insurance com- 
pany has to invest its premium reserves 
from the Peruvian business in Peru and 
in prescribed securities. Insurance com- 
panies which write fire, marine or other 
property insurance can be admitted only 
after depositing guarantee capital, details 
regarding which are regulated by the law. 


HALIFAX GENERAL AGENT 
C. P. Helliwell of Milwaukee has been 
appointed general agent of the Halifax 
Fire for Wisconsin. He has been gen- 
eral agent for another of the Home com- 
panies, the New Brunswick, for some 
time. 
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ANALYZED EXPERIENCE 


All Manner of Statistics 


Promptly — Accurately — Economically tabulated 


Classification reserves, current outstanding data, unearned 
premiums, agency distributions, current and annual reports 


Recording & Statistical Bureau, Inc. 


75 Maiden Lane, New York City 
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Directors of the Hartford Fire have 
instructed the officers to secure an 
amendment to the company’s charter to 
permit a reduction in the- par value of 
the capital stock from $100 to $10 a share 
when and if the directors so decide. 


LOUISVILLE BOARD OFFICERS 

The Louisville Board of Fire Under- 
writers this week re-elected Frank H. 
Brown, president, Richard R. Williams, 
vice-president, and Lee E. Thieman, ex- 
ecutive secretary. 








The President of a large industrial corporation is speaking to 


an insurance solicitor: “ 


We had just completed a new unit of 


our plant. Anticipating a substantial increase in capacity, we 


This concern should 
have had Use and Occu- 
pancy (Business Inter- 
ruption) Insurance. It is 
vital to every going bus- 
iness and our field men 
and departmental offi- 


ces are equipped to give 


agents prompt and ef- 
fective cooperation 
in all problems in- 
volving this and other 
so-called side lines. 


had put on an intensive selling campaign which 
produced $47,265 in new business. Then the 
new factory building burned and we have lost 
this business because our customers can’t wait 
for us to rebuild. Yes, we had fire insurance 
but that covers only part of the loss.” 


FIREMAN’S FUND 
HOME FIRE AND MARINE 
OCCIDENTAL» 


FIRE’ AUTOMOBILE AND MARINB @ SAN FRANCISCO’ NEWYORK ’ BOSTON ”’ CHICAGO ” ATLANTA 
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Details of Employers’ 
Group Plan Trust Deed 


STATEMENT MADE BY CHAIRMAN 
Plan to Provide Shares of Ownership 
to Managers, General Agents and 

Assureds in’U. 





Joseph G. Broodkank, chairman of the 
Employers Liability Assurance Corpora- 
tion, London, has issued a circular letter 
to stockholders explaining the deed of 
trust plan placing the three companies of 
the employers group—the Employers 
Liability, Employers Fire and American 
Employers under one management. It 
reads as follows: 

In order to make the position clear, it 
is necessary to recall to your minds cer- 


tain past events. To enable the cor- 
poration to transact in the United States 
of America all classes of business, and 
so to protect and advance the corpora- 
tion’s direct business, the directors in 
1921 established the Employers’ Fire In- 
surance Co., in which they invested $2,- 


’ 000,000, and in 1923 they established the 


American Employers’ Insurance Co., in 
which they invested $2,250,000. Under 
the law of New York, as it was at those 
dates, these investments were permitted 
to an insurance company, and the money 
so invested was reckoned among the ad- 
mitted assets of the corporation in the 
United States for the purpose of calcu- 
lating its surplus (so called) or, in other 
words, its general reserve. Later in 1925 
a change was made in the state law, and, 
according to the insurance superinten- 
dent’s interpretation, insurance compa- 
nies in the category in which the cor- 
poration is classed were, as far as surplus 
was concerned, no longer allowed to. in- 
vest in the shares of other insurance 
companies, and were required to remove 
from their assets by the first ‘of July, 
1928, all such shares shown in their an- 
nual statement. The position has been 
the subject of much discussion with the 
New York superintendent of insurance, 
and eventually the directors were faced 
with his definite decision that the in- 
vestments in the two companies above 
mentioned would not be counted as as- 
sets in arriving at the corporation’s sur- 
plus as at the 3lst December, 1928. This 
would have had the effect of reducing 
our estimated surplus of $7,001,477 to $3,- 

65,674. 

in the meantime the corporation’s man- 
ager in the United States had been fram- 
ing the organization of the Employers’ 
gToup, consisting of the corporation, the 
Employers’ Fire and the American Em- 
ployers’, placing all three companies un- 
der one management, and identifying 
each and all with the common object 
of promoting the prosperity of that 
group. 

For some time also many of the branch 
Managers, general agents, staff, and oth- 
ers in or connected with the corporation 
in the United States had been express- 
ing a desire to have holdings in the cor- 
poration’s shares. Some have actually 
bought shares on the London market, 
but the difficulty in the case of regis- 
tration of transfers, or probate in the 
case of death, has rendered it impracti- 
cable for them to make investments to 
any great extent in shares on an English 
Tegister. 

To meet the situation created by these 
two factors, viz., (1) the requirement of 
the New York ‘superintendent, and (2) 
the desire of the corporation’s represen- 
tatives to be interested in the operations 
of the corporation, the directors have, 
in consultation with the United States 
Manager, evolved the following plan, 





which they have now successfully carried 
through: 
Trust Agreement 
Nine gentlemen in the United States, 
all of whom are directly or indirectly 
connected with the~ corporation there, 


-have associated themselves under a deed 


of trust, and to these gentlemen the cor- 
poration has agreed: 

(1) To transfer, subject to certain 
conditions to safeguard all interests, the 
whole of the shares of each of the two 
American subsidiary companies at the 
price which the corporation originally 
paid for them, viz., $4,250,000. 

(2) Out of the 560,910 unissued shares 
of the corporation, to issue and allot to 
these same gentlemen 100,000 shares 
ranking “pari passu” with the existing 
shares at 80s. per share cum dividend, 
the market price at the time when ne- 
gotiations were initiated. 

The trustees so created have arranged 
to sell certificates of the trust to holders 
who are at present directly or indirect- 
ly connected with the corporation; viz.: 
Branch managers, general agents,. staff, 
and clients in the United States. The 
return by way of dividend which these 
certificate-holders will receive will depend 
entirely upon the dividends paid by the 
corporation in respect of its shares which 
the trustees hold together with the divi- 
dends paid by the two subsidiary com- 
panies, if and when they are in a posi- 
tion to declare same. 

Financial Side of Arrangement 


The effect of the above arrangement 
on the financial side is as follows: 

1. Dealing first with the annual state- 
ment of the United States branch to 
the insurance department, the corpora- 
tion will receive in cash $4,250,000 for 
assets which at the 30th June, 1928, fig- 
ured at only $3,245,802 ,thus improving 
the estimated surplus $8,005,675. In addi- 
tion, the corporation will receive interest 
on the investment of $4,250,000 on which 
they have so far received nothing. 

2. With regard to the corporation’s 
statement of accounts and balance sheet 
as a whole, the price to be received for 
the two subsidiary companies makes no 
difference, as they standin ihe balance 
sheet at the figure of $4,250 

3. By the issue of the 160,000 shares 
the corporation’s capital liability is in- 
creased by £25,000, for which they re- 
ceive £400,000, cash payable in London, 
thereby increasing the general reserve 
by £375,000: Assuming the same rate 
and basis of dividend as has been paid 
by the corporation for some years, this 
increase of capital entails an extra charge 
of £20,000 per annum: 

4. Against this extra charge of £20,- 
000 the interest income is increased: 

(a) by the investment of $4,250,000 at 

—taking a conservative view— 


APPLETON 





A digest of legal decisions in aviation 
insurance cases has been published in 
Baltimore under the title of “United 
States Aviation Reports.” The cases are 
handled in much the same manner as 
maritime insurance case digests. 

The past year witnessed the publishing 
of several legal digests. The most im- 
portant of these were, “The Law Relat- 
ing to Automobile Insurance” by John 
Simpson, published by The Eastern Un- 
derwriter Co., and “Briefs on the Law 
of Insurance,” by Roger W. Cooley, 
published by the Vernon Law Book 
Company. The latter consists of eight 
volumes, part of which were issued in 
1927, and the rest in the early part of 
1928. 

Among other important insurance pub- 
lications during the year as shown by the 
list of the Insurance Society of New 
York were: 

“Insurance,” S. B. Ackerman; Ronald 
Press. This is an exposition of the fun- 


Recent “Uolumes On Insurance 


damentals of all branches of insurance. 

“Industrial Fire Hazards,” Dana, Gor- 
ham & Milne; Lakeview Press. Much 
of this material was originally in an offi- 
cial report on New England hazards, and 
was reprinted for general distribution. 

“Sunderlin on Fire Insurance,” Charles 
A. Sunderlin; The Spectator Company. 
These are lectures on the standard fire 
insurance policy that were given on the 
Coast. 

“Earthquake Hazards and Insurance,” 
Frederick L. Hoffman; The Spectator 
Company. Definite information on a lit- 
tle known subject is given. 

“Down to Brass Tacks,” Chauncey S. 
S. Miller; The Spectator Company. In- 
surance advertising is discussed in sev- 
eral phases in this book. 

“What to Know About Automobile In- 
surance,” F. W. Doremus; The Rough 
Notes Company. This is a handbook of 
automobile insurance from all angles, in- 
cluding the casualty end. 








4%. = $170,000, — at $5 to 
the £, is £34,000; and 

(b) by the investment of £400,000, the 

price paid for the corporation’s 
shares, which at 4% = £16,000, 
the total of the two being £50,- 
000 per annum. 

Apart, however, from the immediate 
financial advantage, the operation should 
have a wider effect. As the certificates 
of the trust wil be held to a consider- 
able extent by the men whose efforts 
producte the business in the United 
States of the three companies combined 
in the Employers’ group, the success of 
each and all combined is what they have 
to look to for a satisfactory return on 
their investment; at the same time the 
object the directors had in view in the 
foundation of the two companies will be 
maintained. The directors, therefore, 
with confidence in the result, report to 
you these details of the operation which 
they have carried out. 





COSTA RICA SHIPMENTS 


As part of the rails between Puerto 
Limon and San José had been washed 
out, goods which were coming in in large 
quantities for the Christmas season had 
to be rerouted via Punta Arenas. This 
caused considerable delays as well as a 
congestion at Punta Arenas, as facilities 
at this port are not equal to those of 
Puerto Limon. 





MUTZENBECHER WINS SUIT 


The -Hanseatic Court of Appeals at 
Hamburg has confirmed the judgment of 
the lower court deciding the suit in fa- 
vor of the “Albingia” Insurance Co. of 
Hamburg. This lawsuit had been car- 
ried on by the Albingia against some re- 
insurers which refused to pay under the 
automobile reinsurance treaty of this 
company. 











& COX, Inc. 


8 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admited Assets, $6,034,982.98 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 


testiemnies Mutual Marine Assurance Co., Ltd., London 
Admitted. Assets, $1,363,929.39 








WRITE FOR OUR AGENCY PROPOSITION 


a 


MADE MANAGER IN SPAIN 





G. F. Burgoyne of the Royal Guest of 
Honor at Luncheon Here Given by 
Representatives of That Company 

G. F. Burgoyne, deputy manager of the 
Royal in Mexico, has been made main- 
ager of the company in Spain and he 
arrived in New York on his way to the 
new post last week. Mr. Burgoyne is 
one of the most able of the younger Brit- 
ish insurance managers. 

At the Drug & Chemical Club on Fri- 
day of last week he was guest of honor 
at a luncheon attended by a number of 
Royal men, including C. R. Pitcher, C. F. 
Neely, M. A. Woodman, James Keely, 
C. R. Whitehead, J. L. Erhardt, S. B. 
Zeller, W. H. Doe and P. T. Tilley. 





BERLIN BRANCH 


According to registration in the Bérlin 
Commercial Register the Kemsley Mill- 
bourn Acceptance Corporation, a Dela- 
ware corporation of Wilmington; has 
opened a branch office under the name: 
Kemsley Millbourn’Acceptance Corpora- 
tion of Europe with offices at’ No. 46 
Charlottenstrasse, Berlin. The new firm 
will engage in financing,’ real estate and 
insurance brokerage as well as agency 
business according to the wording of the 
registration. 





RUSSIAN AVIATION RECORD 


The Ukranian Airways carried 3,285 
passengers during the summer season of 
1928, an increase of 619 over the year 
1927. The quantity of air mail, 16,320 ki- 
lograms, was about twice that transport- 
ed in the preceding year. Over 32,000 
kg. baggage and goods were also trans- 
ported. There were no accidents on the 
line during the entire season. The com- 
pany. has been trying out passenger 
planes of Russian construction. So far 
these have proved quite satisfactory. 





WASHINGTON CONFERENCE 


The second National Conference on the 
Merchant Marine met Wednesday in 
Washington at the call of the United 
States Shipping Board and was attended 
by several marine insurance underwrit- 
ers as well as others from all the fields 
associated with the shipping industry. 
Marine insurance was one of the sub- 
jects discussed. 





IMPROVING PORT OF BAKU 

Work has begun on extensive improve- 
ments of the oil port of Baku, on which 
the Russian Government is going to 
_spend 6,000,000 rubles. At present three 
stone piers, of 30 by 225 meters are be- 
ing constructed. A special pier for the 
taking over of oil will be built with a 
protecting breakwater, and later on an- 
other pier for lumber boats. 
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Bureau Companies 
Free to Experiment 


ON INSTALMENT PAYMENTS 





Some Regret Expressed That Bureau 
Did Not Show United Front And 
Draw Up Definite Plan 





The action of the National Bureau of 
Casualty & Surety Underwriters last 
week in leaving its member companies 
free to experiment if so desired on plans 
of paying for automobile premiums oth- 
er than on the annual basis is viewed 
with regret by many of those who are 
now in the bureau. This is because it 
was not possible for the National Bureau 
as a body to show a united front against 
any plan for instalment payment of auto- 
mobile premiums other than is already 
provided for by the bureau rules. Such 
support, however, could not have been 
taken without absolutely unanimous 
agreement by all the present bureau 
members and, therefore, there was noth- 
ing to do but to let each company de- 
cide its own course of procedure. 

What effect the bureau’s decision will 
have’ on the Travelers instalment plan 
remains to be seen, but at least it will 
tend to intensify competition. It was 
very evident at last week’s meeting that 
the companies as a whole were opposed 
to the idea of instalment payments. One 
president said that in a response to a 
home office letter, at least 98% of his 
agents had indicated forcefully their op- 
position to the. plan and this week The 
Eastern Underwriter learned that agents 
of some other bureau companies have 
taken the same attitude. 

The companies now have two alterna- 
tives. They may confine their instalment 
activities to the two manual changes 
made by the bureau, viz: extending short 
term policies by endorsement up to an 
annual basis without a penalty charge 
and also writing annual policies on an 
instalment basis with an initial premium 
of $200 instead of $300 previously re- 
quired, or they may give a liberal inter- 
pretation to the idea of experimentation. 
A number of such experiments are in the 
making but the sentiment seems to be 
at this time to go slowly: for the next 
few months until the reaction to the 
Travelers plan by both the agents and 
public is fully crystallized. The chances 
are that more companies outside of the 
bureau will start plans of their own than 
those within the organization. 


DATES FOR CLUB AFFAIRS 


The Casualty & Surety Club of New 
York of which John McGinley is presi- 
dent has arranged to hold its first din- 
ner meeting of the year on February 28. 
Then will come the Spring dinner gath- 
ering on April 18. The spring golf tour- 
nament has been set for June 20; the 
fall golf tournament for September 19 
and the formal Christmas party for De- 
cember 19. These dates are subject to 
any changes that may come up. 





PA. COMPULSORY BILL 


A bill providing for compulsory auto- 
mobile insurance has been introduced in 
the Pennsylvania legislature. Insurance 
men plan a strong fight against this bill. 





Mackall Joins Forces 
With Equitable C. & S. 


HEADS SURETY DEPARTMENT 





Well Known As Underwriter; Author of 
Widely Read Text Book; 24 Years 


In the Business 





Luther E. Mackall, well known surety 
underwriter and executive, has joined the 
Equitable Casualty & Surety this week 
as head of its fidelity, surety and bank- 
ers’ blanket bond department. Mr. 
Mackall brings a wealth of experience to 





LUTHER E. MACKALL 


his new post, having been in the surety 
field since 1905. 

His first connection was with the Am- 
erican Bonding at its home office in Bal- 
timore where he served eight years as at- 
torney. He then went with the Globe 
Indemnity, first as counsel and later as 
manager of its fidelity and surety depart- 
ment. After four years with this com- 
pany Mr. Mackall connected with the 
National Surety. He occupied the impor- 
tant posts of vice-president and chair- 
man of the company’s board of under- 
writers. 

Upon leaving the National Surety, Mr. 
Mackall became vice-president of the 
Metropolitan Casualty in charge of its 
fidelity and surety business. 

Mr. Mackall’s appointment marks an- 
other step made by the Equitable Cas- 
ualty & Surety in its program of expan- 
sion. Mr. Mackall is known throughout 
the country to agents and brokers. He 
is the author of “Principles of Surety 
Underwriting” which is widely used in 
the business as a reference book and 
which is now in the hands of the print- 
ers for revision. In the field of bank- 
ers’ blanket bonds Mr. Mackall did con- 
siderable work when that coverage was 
in its formative stage. And a year ago 
when automobile finance companies were 
in the limelight he came out with a sur- 























L. L. Hall Reported 
With National Bureau 


SUCCEEDING H. P. STELLWAGEN 





Will Return To The Organization After 
Six Years With Nat'l. Council On 
Compensation Insurance 





It is reported that Leslie L. Hall, sec- 
retary, rating department, National Coun- 
cil on Compensation Insurance, was 
elected secretary-treasurer of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters at an executive committee 
meeting of the Bureau yesterday. Mr. 
Hall will succeed H. P. Stellwagen who 
resigned recently to join the Indemnity 
Insurance Co. of North America. 

Mr. Hall’s appointment will mark his 
return to the National Bureau after be- 
ing with the National Council for the 
past six years. It was in July, 1923 that 
he took charge of the newly created rat- 
ing department of the Council having 
supervision: over’ the administration of 
rates in the various states where local 
administration bureaus were installed. 

Mr. Hall had previously been assistant 
secretary of the National Bureau where 
his principal duties were to supervise the 
branch bureaus maintained by that or- 
ganization. He is an engineer by train- 
ing and first. became acquainted with 
compensation insurance in the capacity 
of an inspector. He has had a wide ex- 
perience covering both engineering and 
underwriting duties. 

With such a background it is expected 
that Mr. Hail will fit easily into the 
scheme of things as secretary and treas- 
urer of the National Bureau. 





NEW ADVERTISING PROGRAM 

The London Guarantee & Accident has 
announced a new advertising program 
for its agents during 1929 which includes 
(1) the new Tom Tom safety game; (2) 
national advertising reprints; and (3) 
the original Tom Tom club. 


NATIONAL SURETY .DINNER 

The annual dinner of the home office 
department of the National Surety and 
its affiliated companies will be held at 
the Waldorf-Astoria Hotel, New York, 
on January 31. 








vey of instalment note guarantees .by 
surety companies which was hailed as a 
masterpiece. 


Public Indemnity to 
Get Edward V. Mills 


RIGHT HAND MAN TO JOHNSTON 
Has Resigned as Secretary-Treasurer of 
Constitution Indemnity; Company 
Expected to Start in March 





On February 1 Edward V. Mills, sec- 
retary of the Constitution Indemnity, will 
join the newly organized Public Indem- 
nity in an official capacity as the right 
hand man to A. L. Johnston, vice-presi- 
dent and general manager. This is Vice- 
President Johnston’s first appointment 
and he further announces that the or- 
ganization of the company has progressed 
far. enough so that it will probably be 
writing business in March. Plans call 
for the same financial set-up as the Pub- 
lic Fire had when it started early last 
year, viz: Capital, $1,000,000; surplus, 
$4,000,000; development fund, $200,000. 

Mr. Mills came into the Constitution 
Indemnity in May, 1926, upon its incep- 
tion as secretary-treasurer in charge of 
accounts and statistics. Since then he 
has broadened into the underwriting end 
of the company and has served credit- 
ably on several of its underwriting 
boards. 

His career in the business dates back 
about sixteen years, starting as chief ac- 
countant of the Pacific Coast department 
of the Royal Indemnity. Later he was 
special representative of the Elliott- 
Fisher Co. on the Pacific Coast; for a 
year and a half he devoted his entire 
time to originating accounting and sta- 
tistical systems for insurance offices. 

Coming to the Independence Indem- 
nity in January, 1925, Mr. Mills was elect- 
ed assistant secretary in charge of ac- 
counts, from which position he resigned 
to connect with the Constitution Indem- 
nity. He has been a warm personal 
friend of Mr. Johnston for years. 





ENTERED IN MARYLAND 
The Reliance Casualty has ben li- 
censed in Maryland and has appointed 
Southey F. Miles, Jr., as state manager 
and J. G. Ford & Co., of Baltimore, as 
general agents. 





FORMING CONCORD C. & S. 
The Concord Casualty & Surety is the 


latest company being formed in New , 


ork, 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. sdk. 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 














Rn oa w 


a ae. oe ae a oe | 


29 


I | 





y last 
irplus, 
tution 
incep- 
‘ge of 
en he 
iz end 
-redit- 
yriting 


> back 
ef ac- 
‘tment 
e was 
‘lliott- 
for a 
entire 
d sta- 
ices. 

ndem- 
elect- 
of ac- 
signed 
ndem- 
‘rsonal 


ICA 


January 25, 1929 


a dial 
“emia eee 








Page 35 





‘Surety Ass’n Fighting 


Rebating Evil in Iowa 
ARBITRATOR TO BE APPOINTED 





Program of Action Approved Last Week; 
Five New Companies Admitted; Mem- 
bership Now Up To Sixty-five 





As a result of last week’s meeting of 
the Surety Association of America an 
aggressive program has been drawn up, 
fully endorsed by member companies, to 
deal with the rebating situation in Iowa. 
Serious complaints have been received 
from agents in that state as to the in- 
creasing spread of this evil. 

The first step in the Surety Associa- 
tion’s program will be a conference by 
R. R. Gilkey, secretary of the organiza- 
tion, with Iowa agents. He has been 
empowered to appoint an attorney of 
standing as arbitrator on all complaints 
of rebating, sifting out irregularities and 
imposing penalties. This arbitrator’s de- 
cisions will be final unless overturned by 
the Iowa Association of Insurance 
Agents. When an employe of a mem- 
ber company has been found guilty of 
rebating, such employe will be dis- 
charged; ‘if against a general or local 
agent, his contract will be terminated. 

Again the arbitrator plan will be put 
into effect, the impression being that 
such good results have been obtained in 
New York City and Chicago that the 
idea should be extended further. In fact. 
some members of the Surety Association 
predict that in the near future arbitrat- 
ors will be vested with the authority of 
keeping the surety business in a healthy 
condition country-wide. 

The membership in the Surety Asso- 
ciation is now up to sixty-five company 
members, the largest number in its his- 
tory. The five following companies were 
elected members last week: Alliance Cas- 
ualty. Equitable Casualtv & Surety, Hud- 
son Casualty, Essex Fidelity & Plate 
Glass of Newark, and the Bankers’ In- 
demnity of Newark. 


PLAN CHANGES FOR LLOYD’S P. G. 








Vote to Call it Lloyd’s Casualty; Double 
Capital Stock and Reduce Par 
Value of Shares 
Definite progress has been made by the 
directors of Lloyd’s Plate Glass during 
the past week tending toward bringing 
this old line plate glass company into 
the multiple line field. First of all, four 
new directors. all members of the in- 
vestment banking firm of Gilbert Eliott 
& Co., of New York, now in control, have 
been added to the board to fill vacancies. 

They are: Gilbert Eliott, James 
Brown, Tohn F. Barry and Clinton T. 
Wood, Jr. 

Tt was voted by the directors to rec- 
ommend to the stockholders at the an- 
nual meeting on February 6. an increase 
in the capital stock from $1,000.000 to 
$2.000,000 and the reduction of the par 
value of the shares from $100 to $10. 
Another recommendation was that the 
name be changed to Lloyd’s Casualty. 

The company was organized forty-sev- 
en years ago and W. T. Woods, its presi- 
dent, has been with the company since 
Its inception. 


A. S. PHILLIPS RESIGNS 
Alrov S. Phillips, chairman’ of the Mis- 
souri Workmen’s Compensation Commis- 
Sion, has sent his resignation to Gov- 
ernor Henrv S. Caulfield and he will 
quit the position as soon as his succes- 
sor is named. Phillips is retiring from 
Public office so that he can practice law. 
During Phillips’ administration the 
Missouri commission has handled 180,- 
compensation cases, holding hearings 
on about 11,000 of this total. Of all the 
Cases arising in the state, but 125 have 
been carried to the courts for final ad- 
Judication. Under the policv of the com- 
Mission the net awards to injured work- 
trs has been substantially more than they 
Teceived under the old ambulance-chas- 
ing lawyer plan of adjusting industrial 
Personal injury cases. 





Urges Simplification 
In Blanket Bond Forms 


E. C. LUNT’S J. OF C. ARTICLE 


Surety Veteran Whimsical In His De- 
scription Of Typical Surety Associ- 
ation Meeting 





Looking down from his height of twen- 
ty-eight years in the surety business, 
Edward C. Lunt, vice-president, Great 
American Indemnity, took occasion this 
week to make some pertinent and whim- 
sical comments on the business as a 
whole in his “Journal of Commerce” an- 
nual review article. Mr. Lunt sees a 
fairly good year for the bonding com- 
panies with increased volume in contract 
bonds and progress in fidelity insurance. 
His feeling was that the blanket posi- 
tion bond was a distinct advantage while 
the betterment of banking conditions dur- 
ing the past few years has made condi- 
tions easier in the depository bond field. 

It was when he discussed changes in 
bankers’ blanket bond forms that Mr. 
Lunt expressed himself frankly and hu- 
morously. He said in part: “Evolution- 
ary processes continued last year in the 
domain of bankers’ and brokers’ blanket 
bonds, and two forms, Nos. 5 and 8, 
were materially changed, further com- 
plicating a situation already sufficiently 
confused. If algebra may be trusted, the 
number of permutations derivable from 
the letters in the word “ecclesiastical” is 
454,053,600; but that number is trifling 
compared with the astronomical incon- 
ceivabilities of blanket-bond permutations 
that an expert solicitor can submit to a 
dizzy prospect from the myriads of basic 
forms, insuring clauses P, D, Q, and X, 


riders of endless variety, authorized let- - 


ters of interpretation, tellers’ shorts and 
longs, and an infinity of other nebulous 
refinements and gratuitous mystifications. 
What some of these textual bedevilments 
mean no man on earth knows, nor ever 
will know until, after years of litigation, 
some court of final resort unravels the 
mystery—and incidentally wrecks its tot- 
tering reason in the process. 

Simplification An Imperative Need 

“As it is now. when one form of bond 
is compared with another, curious and 
baffling variations occur in clauses evi- 
dently intended to serve the same fun- 
damental purpose. It is clear that the 
whole blanket-bond structure requires re- 
planning and simplification, to the end 
that its various forms and combinations 
may become co-ordinate, harmonious, 
lovical, and intelligible.” 

Discussing the Surety Association of 
America and its activities, Mr. Lunt said 
in part: 

“When one has been attending all day 
long an association meeting and finally 
emerges, saturated with tobacco fumes 
and worn out mentally from the endless 
debate, one almost doubts the worth- 
whileness of it all; not less so because 
the bad air causes an ache in the head, 
and the bad arguments give one a pain in 
the neck. Yet even the wearisome de- 
bate, much of it futile because some of 
the disputants have really studied the 
given problem and understand it, and 
they are able finally to make their views 
prevail. Moreover, there is always a 
safety valve in the unwritten rule of as- 
sociation meetings that any action taken 
in the forenoon shall be nullified and re- 
versed in the afternoon. When all is 
said and done, however, it is hard to 
see how the surety compariies could func- 
tion with anything like their present ef- 
ficiency and profit without the Surety 
Association of America or some similar 
body.” 


TWO NEW APPOINTMENTS 


The New York Indemnity has appoint- 
ed the Pressly Insurance Agency as its 
veneral agent for surety business at 
Knoxville, Tenn., and Wm. P. Hayes & 
Son as its general agent for casualty 
business at Erie, Pa. 





ENDORSE A. A. A. BILL 
Directors of N. Y. State Ass’n Go On 
Record in Favor of Its Provisions; 
Open Discussion Yesterday 

In his talk yesterday before the re- 
gional meeting of the New York State 
Association of Local Agents, Inc., for 
suburban New York and central Hudson 
agents at the Hotel Astor, President Al- 
bert Dodge had the following to say in 
part on the attitude of his association on 
the new Safety-Responsibility Bill drawn 
up by the American Automobile Associa- 
tion: 

“During the past month your associa- 
tion was represented at a conference in 
New York City to consider the Safety- 
Responsibility Bill. Eight other organi- 
zations were represented. This bill has 
been referred to the directors of your 
association and after a very thorough 
disctission of it, the following resolution 
has been unanimously passed : 

“‘The New York State Association of 

Local Agents, Inc., has consistently op- 
posed the passage of all compulsory 
automobile insurance and so-called. “fi- 
nancial responsibility” bills on the 
grounds that the association is more in- 
terested in the prevention of accidents 
than in the payment of damages there- 
for. 
“‘The Safety-Responsibility Bill spon- 
sored by the A. A. A. contains provisions 
which if properly enforced would in our 
opinion tend to prevent reckless driving 
and the resultant accidents and we, 
therefore, express our approval of such 
portions of the proposed measure as have 
for their objects greater safety in the 
operation df motor vehicles.’ ” 





DISMISS RECEIVERSHIP SUITS 





American Mutual Casualty of Missouri 
Has Suspended Operations; Pe-ple’s 
Insurance Co. To Be Dissolved 

Receivership suits filed in the St. Louis 
County Circuit Court at Clayton, Mo., 
early in January against the American 
Mutual Casualty and the People’s Insur- 
ance Co., which occupy the same offices 
in Clayton, were dismissed on January 
15 when the plaintiffs in the suit with- 
drew. 

Another suit for a receivership against 
the People’s was filed last week by T. B. 
Terry, a bookkeeper for the company, 
and it will also probably be dismissed. 
Joseph Falzone, attorney for Terry has 
stated he will withdraw as a plaintiff. 
Falzone’s father, Frank J. Falzone, was 
alleged in the suits to have dominated 
the affairs of these companies. How- 
ever, the elder Falzone has severed his 
connection with the American Mutual 
Casualty and claims never to have been 
connected with the People’s. 

The American Mutual Casualty has 
suspended operations on orders from the 
Missouri Insurance Department because 
of a deficit of $14,000. The company has 
ordered a double assessment against pol- 
icyholders and when this is raised it is 
planned to liquidate. The People’s, a 
small mutual fire organization, will be 
dissolved. 





HAYDEN AND FERREE PROMOTED 





Meade Ass’t. Secretary and Ass’t. Agency 
Secretary, Respectively, of Trav- 
elers Indemnity 
The Travelers Indemnitv added Frank 
P. Hayden and Charles E. Ferree to its 
official staff atthe annual meeting this 
week as assistant secretary and assistant 
agency secretary, respectively. Five di- 
rectors were re-elected for three-year 
terms and the officers of the company 
were re-elected for the year. 
Mr. Hayden, a graduate of Connecticut 
Business College at Middletown, Conn., 
came to the Travelers as private secre- 
tary to Louis F. Butler, then assistant 
secretary of the company and now its 
president. Later Mr. Hayden was pro- 
moted to the position of supervising un- 
derwriter of the Travelers Indemnity. 
Mr. Ferree joined the Travelers in 1911 


Strong Directorate 
Behind Standard S. & C. 


NOW ENTERED IN EIGHT STATES 





New Company Making Fast Progress 
Under President Morris; Has Total 
Assets of $2,623,694 





The Standard Surety & Casualty is 
making swift progress in extending its 
operations to states outside of New York. 
West Virginia, Rhode Island and Mis- 
souri are the latest to grant this com- 
pany a license; Connecticut was entered 
last week and the company is already 
in New Jersey, Maryland and Maine. 

The publication of the directorate of 
the Standard Surety & Casualty aroused 
no little interest last week, indicating as 
it does the strength behind the company. 
The board includes the following: 

C. S. McCain, president, National Park 
Bank, New York; H. E. Manville, chair- 
man of the board, John Manville Co., 
New York; William C. Langley, senior 
partner, W. C. Langley & Co, New 
York; George M. Moffett, vice-president, 
Corn Products Refining Co., New York; 
Lloyd S. Gilmour, Blyth & Co., New 
York; George V. Coe, vice-president, 
Johnson & Higgins; James Hammond, 
president, Gimbel Brothers, Inc., Pitts- 
burgh; Frank G. Morris, president of the 
company; David Rumsey, senior partner, 
Rumsey & Morgan, New York; Henry 
W. Lowe, vice-president, Johnson & Hig- 
gins; Frank Phillips, president, Phillips, 
Petroleum Co., Bartlesville, Okla.; W. S. 
Pardonner, president, Savanah Sugar Re- 
fining Co., Savannah, and K. Kagami. 
managing director, the Tokio Marine & 
Fire, Tokio, Japan. 

The company shows total assets of 
$2,623,694, in its December 31, 1928, state- 
ment, with a capital of $1,000,000 and a 
net surplus of $1,600,027, making the sur- 
plus to policyholders $2,600,027. 





R. J. MALOY PROMOTED 





Made Vice-President of Equitable C. & 
S. in Recognition of His Organizing 
Ability as Comptroller 

Robert J. Maloy, comptroller of the 
Equitable Casualty & Surety since early 
last year, was elected this week vice- 
president of the company in recognition 
of his ability as a home-office organiz- 
er. Mr. Maloy has had a substantial 
background, having spent eight years as 
casualty and surety examiner in the New 
York Insurance Department and also as 
engineer in charge of the Bureau of 
Research. He operated in this capac- 
ity throughout the United States and 
Canada. 

Mr. Maloy is a brother-in-law of Su- 
preme Court Judget Edward J. McGold- 
rick of New York. 

The Equitable Casualty has also ap- 
pointed R. L. Chapman as manager of 
its central New York branch office to 
be established in Syracuse. Mr. Chap- 
man was with the National Surety for 
more than five years and prior to that 
time was districe manager of the Bell 
Telephone Co. While with the National 
he was regarded as one of its leading 
producers. 





MADE V.-P. AD CLUB 
Edward A. Dunlap, assistant manager 
of the Calvin S. Elliott general agency 
of the Travelers at Buffalo, was elected 
vice-president of the Greater Buffalo 
Advertising Club at the annual meeting 
to serve throughout 1929, 





and after completing a course of study 
in ifs training school, was assigned to 
the Syracuse branch office. He came to 
New York the following year and in 
1913 was made manager in Syracuse. 
Four vears later Mr. Ferree again was 
transferred to the New York office as 
assistant manager, subsequently being 
made assistant superintendent of agen- 
cies at the home office. 
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Metropolitan Casualty 
Starts Novel Campaign 


PRIZES TO STIMULATE AGENTS — 





To Qualify for Points Producer Must 
Turn in One “Object Line” in Given 
Month; Ends June 30 





Metropolitan Casualty agents have 
started their production programs for 
the new year under the stimulus of a 
novel line-a-month campaign, inaugu- 
rated by J. Scofield Rowe, sedibdent of 
the company. This campaign is cen- 
tered around a plan of giving Metro- 
politan producers the opportunity of 
winning prizes for new business writ- 
ten. The prerequisite is that an agent 
during a given month must send in one 
“object line” in order to get credit for 
the other business he writes. As an ex- 
ample, January is personal accident 
month and even though a lot of new 
business is produced, the points which 
an agent secures cannot be allowed un- 
less he secures at least one personal ac- 
cident line. The campaign will last 
until June 30, with February as bur- 
glary month. 

The prizes offered by the company 
range from Eastman cameras and cine 
kodaks to three or four models of the 
Chrysler car. It is believed that these 
and other articles such as silver, rifles, 
shotguns, leather goods, clocks, watches 
and electric refrigerators, all featured in 
“the Door of Opportunity,” the prize 
catalogue, will serve as a big incentive 
for the agent to produce more business 
than he has ever done before. 

The Metropolitan feels that the cam- 
paign is absolutely fair for every pro- 
ducer because the point-credits insure 
that everyone will get exactly what he 
has earned. A $50 premium for exam- 
ple, in any line entitles the agent to a 
five point vest pocket camera and if he 
desires to allow his points to accumu- 
late to his credit he may set his goal 
for the 3,000 point Chrysler imperial 
sedan. 

Qualifying rules for the line-a-month 
campaign are as follows: (1) Only new 
business qualifies; (2) minimum to qual- 
ify, $100 in premiums for any one month; 
(3) each premium must be paid within 
sixty days of the close of the month in 
which the policy becomes effective; (4) 
the maximum number of points allowed 
on any single policy is 100; (5) regard- 
less of volume written on all lines, to 
qualify for point credits, the agent must 
have at least one policy of the “ob- 
ject line” of the month. 

Van Zandt Wheeler, publicity man- 
ager of the company, played an impor- 
tant part in arranging the details of the 
campaign. 





ADDS TO N. Y. BRANCH 





Metropolitan Casualty Appoints P. C. 
Waldeck as Casualty Superintendent; 
F. R. Rose for Burglary 
The New York branch of the Metro- 
politan Casualty has appointed Peter C. 
Waldeck as superintendent of its casual- 
ty department and Freeman R. Rose as 

head of its burglary department. 

Mr. Waldeck’s insurance experience 
has been with the London Guarantee & 
Accident, the Hartford Accident, the 
Standard Insurance Co. and the Mary- 
land Casualty. An ardent sportsman, he 
has played with and managed semi-pro 
baseball teams in and about Hudson 
County, N. J., and for a number of years 
was actively connected with the Insur- 
ance Baseball Association. 


Mr. Rose started his career in 1914, © 


being successively with the Great Amer- 
ican, secretary of the brokerage firm of 
Brinkerhoff Jordan Co., assistant man- 
ager of the burglary department of the 
Fidelity: & Deposit Co., and, most re- 
cently, superintendent of the burglary 


department of the Commercial Casualty. 


COMPULSORY PLAN URGED 





Roosevelt’s Message to Legislature 
Strongly Recommends Proposal 
Which Failed Last Year 
In a message on Tuesday to the New 
York State legislature, Governor Frank- 
lin D. Roosevelt urged that body to in- 
vestigate the practicability of institut- 
ing a plan of compulsory automobile in- 
surance. This resolution, introduced last 
year by Samuel H. Hofstadter, Repub- 
lican of New York, failed to receive fa- 

vorable action. 

Governor Roosevelt’s message read in 
part: “At the last session of the legis- 
lature there was presented to your bodies 
for consideration a resolution providing 
for a joint legislative committee: to in- 
stitute a thorough study and investiga- 
tion of the rapidly increasing number of 
motor vehicle accidents and the relation 
thereof to the congestion of our court 
calendars and the feasibility and prac- 
ticability of instituting a system of com- 
pulsory liability insurance or compensa- 
tion for such accidents. This proposal 
was submitted pursuant to a recommen- 
dation of the special calendar committee 


appointed by the Appellate Division of 
the Supreme Court, First Department. 

“No action was taken by the legisla- 
ture on this resolution although my pre- 
decessor by special message dated Janu- 
ary 9, 1928, urged that you carry out such 
recommendation. made by the distin- 
guished jurists and members constitut- 
ing this committee. 

“In -the second report made by this 
committee after the adjournment of the 
last legislature the creation of such a 
legislative investigating committee was 
again strongly recommended; and a new 
proposal for its creation is being sub- 
mitted to you this year to that end by 
Victor Dowling, presiding justice of the 
appellate division, first department. I 
again urge, in the interests of speedy 
administration of justice that rapid and 
certain relief for the unfortunate vic- 
tims of motor vehicle accidents, that you 
adopt this resolution.” 





JOINS KENNY AGENCY 


James C. Algie has joined the Kenny 
Agency, Inc., of 80 Maiden lane, New 
York, as production man. Mr. Algie 
started his career in the Fidelity & Cas- 
ualty about twenty-eight years ago and 
was in its burglary loss department until 
his recent resignation. 


TWO NEW YORK BILLS 

Two bills were introduced this week 
in the New York legislature. The first, 
by George R. Fearon, Republican of 
Syracuse, would amend the compensa- 
tion law, subdivision 2, section 3, by clas- 
sifying as occupational diseases to be 
compensated for, injuries from radium, 
radium emanations or X-Ray. Refer- 
ence was made to the labor and indus- 
tries committee. 

Minority Leader Maurice Bloch of the 
assembly introduced the other bill, cre- 
ating a commission to investigate the 
subject of compensation for injuries from 
motor vehicle accidents, and appropriat- 
ing $25,000 for expenses of the commis- 
sion. This bill is introduced in accord- 
ance with a message sent to the legis- 
lature this week by Governor Roosevelt. 





CHAPMAN HEADS A. & H. DEP’T. 


R.’F. Chapman has been appointed su- 
perintendent of the accident and health 
department of the Philadelphia branch 
office of the London Guarantee & Acci- 
dent. He is a native of Hartford and 
has been in insurance for nine years. 





The Hudson Casualty has been licensed 
in New Hampshire. 
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Final Report Made On 
Ambulance Chasing 


STUDIED BY GOV. ROOSEVELT 





He Transmits It to N. Y. Legislature 
Where Its Recommendations Will 
Be Reviewed 





Governor Franklin D. Roosevelt trans- 
mitted to the New York legislature this 
week the final report submitted by Jus- 
tice Isidore Wasservogel to the Appel- 
late Division of the First Department 
and by Justice Leander B. Faber to the 
Appellate Division of the Second De- 
partment. These reports are the result 
of an investigation ordered by the Ap- 
pellate Division in each department of 
the practice of ambulance chasing. 

Said Mr. Roosevelt in part: “The re- 
ports and recommendations of both de- 
partments are very similar. In general 
they point out that the practice of neg- 
ligence law and particularly of ambulance 
cnasing has fallen into the hands of a 
relatively small group of lawyers, who, 
as a rule, have a minimum of legal abil- 
ity and education. These lawyers sel- 
dom try their own cases. 

“The lawyers under consideration in 
the reports obtain their business some- 
times through professional runners and 
sometimes through regularly established 
bureaus conducted by men who telephone 
any information they may have relative 
to accidents, to these lawyers for a fixed 
weekly stipend. The evidence also dis- 
closed that in many cases internes, doc- 
tors, ambulance drivers and policemen 
are subsidized to furnish similar infor- 
mation. 

A Highly Organized Business 

“These professional runners and solici- 
tors have developed a highly organized 
business. Once they have reached the 
bedside of the injured person, they pro- 
ceed to obtain a retainer for their law- 
yers in the same manner as any sales- 
man. They carry with them newspaper 
clippings and photostat checks, usually in 
large amounts, to establish their success 
in past litigations. 

“The reports show further that as a 
result of this system since ambulance 
chasers have a contingent interest in liti- 
gation, they, together with the doctors, 
policemen, internes and ambulance driv- 
ers associated with them, are strongly 
impelled to stir up as many lawsuits as 
possible whether there is merit connected 
with them or not. Since everything is 
subordinated to the money value of a 
case, a quick settlement is usually the 
sole consideration, with the result that 
any client having a meritorious cause of 
action is prejudiced in the handling of 
his case. 

Nine Recommendations 

“The principal recommendations are as 
follows: 

“1. Forbidding an attorney to employ 
a runner to solicit claims or cases. 

“2. Compelling attorneys to file re- 
tainers in negligence actions, and to dis- 
close by affidavit the circumstances under 
which the retainers were obtained, and 
show affirmatively that they were not ob- 
tained by any solicitation by the attorney 
or his agent. 

' “3. Providing that in negligence cases 

contingent fees shall be subject to re- 
duction and regulation by the court and 
shall in no event be greater than one- 
shird of the recovery. 

“4. Providing that retainers in negli- 


gence cases must be in writing and that’ 


no retainer can be obtained from an in- 
jured person while he or she is con- 
fined in a hospital or within fifteen days 
after the occurrence of the accident un- 
less it is authorized by the court by 
reason of special circumstances. 

“S. Providing that no claim for per- 
sonal injuries can be settled or released 
without the approval of the court who 


must pass upon the adequacy of the 
settlement in the light ‘of the nature of 
the liability and the extent of the in- 
juries. 

“6. Providing that statements ob- 
tained by insurance adjusters or by de- 
fendants from an injured person while 
he is confined in a hospital or within 
fifteen days after his injuries, and the 
conversations had with such persons may 
be excluded from evidence. a 
-“7. Prohibiting doctors from partici- 
pating in the amount of any verdict or 
settlement received by a person whom 
he has treated or in the fee of the at- 
torney. 

“2. Compelling attorneys to keep 
books of account showing amounts re- 
ceived and disbursed by him in his prac- 
tice. 

“9 Providing that violation of these 
statutes by an attorney or any other per- 
son is punishable as a contempt of 
court.” 

Edward S. Moran, Democrat of Brook- 
lyn, on January 7, introduced in the 
Assembly, legislation to carry out the 
provisions of the recommendations con- 
tained in this report. 





DEFEAT $10 EXPENSE CONSTANT 





Michigan Commission Finds it Discrimi- 
natory; Formally Approves 
$5 Policy Fee 

The Michigan Anti - discrimination 
Commission after months of deliberation 
has concluded that the proposed $10 ex- 
pense constant on compensation policies 
paying under $300 annual premium is dis- 
criminatory and may not be filed for ap- 
plication to Michigan 
business. 

The opinion in Michigan is that the 
commission’s decision may prove valu- 
able to the National Bureau of Casualty 
& Surety Underwriters and the National 
Council on Compensation Insurance, 
sponsors of the $10 expense constant, in 
designing some substitute plan for mak- 
ing small risks pay their way. The de- 
cision, while finding a $10 expense con- 
stant discriminatory, gave formal ap- 
proval to a $5 expense constant. 


compensation 


Fidelity & Deposit 
Made New High Records 


PREMIUMS 





$12,433,565 IN 1928 





Three New Directors Added to Board; 
D. C. Handy Promoted by American 
Bonding 





According to the annual report of 
Charles R. Miller, president of the Fi- 
delity & Deposit, the net earnings of the 
company in 1928 were the largest in its 
history. During the year the company 
voluntarily dropped two lines whigh af- 
fected its premium receipts by about 
$250,000. Notwithstanding this fact, its 
net premiums from all lines were $12,- 
433,565, a new high record. After de- 
duction of operation expenses and losses 
incurred there was a net underwriting 
profit of $966,053. The gross assets dur- 
ing the year increased $2,069,317 and 
now amount to $26,255,635. 

Net income from all investments and 
profits from sales of securities, less an 
addition of $55,000 to the reserve for 
depreciation of home office building, was 
$988,164. After payment of $899,994 in 
dividends there was added to undivided 
profits $706,402. Surplus and undivided 
profits at the end of the year stood at 
$4,488,824, exclusive of appreciation in 
the market value of securities held by 
the company. 

At its annual meeting last week the 
Fidelity & Deposit elected the follow- 
ing three new directors to its board: Guy 
LeRoy Stevick, vice-president, Pacific 
Coast Department; Samuel K. Dennis, 
chief judge, Supreme bench, Baltimore 
City, and Joseph J. Hock, president, 
Arundel Corp. 


American Bonding Elects 


D. C. Handy, for the last ten years 
manager of the F. & D.’s Baltimore 
branch, was elected first vice-president 
of the American Bonding at the annual 
meeting of the directors of both compa- 
nies held in Baltimore last week. As the 
man responsible for the F. & D.’s busi- 
ness-getting activities in Baltimore and 
Maryland, Mr. Handy made a splendid 
record. He is a graduate of St. John’s 
College at Annapolis; joined the F. & D. 
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in 1912 as a clerk, being appointed two 
years later superintendent of the lia- 
bility and inspection division of the com- 
pany’s casualty department. When the 
company discontinued writing casualty 
lines in 1918, Mr. Handy was transferred 
to the Washington branch, being re- 
called at the end of six months and ap- 
pointed manager of the Baltimore 
branch. 





IMPORTANT COMPENSATION CASE 





Attorney General of New York Shows 
That Ruling of Immaterial Cause 
Affects Many Cases 
Attorney General Hamilton Ward of 
New York State has called attention to 
the importance of an opinion handed 
down by the court of appeals. This case, 
Mausert vs. Albany Builders’ Supply Co., 
is of interest as settling a principle of 
the workmen’s compensation law. In 
that case a teamster was driving his 
horses at a walk over smooth pavement. 
He fell from his seat and two wheels 

passed over his body and he died. 

The insurance carrier contended and 
the appellate division held that it was 
not shown what was the cause of his 
fall. The court of appeals holds, how- 
ever, in an opinion of Judge O’Brien, and 
following the English decisions, that it 
is the immediate cause of the injury 
which is to be considered, that if a man 
has an apoplectic stroke or vertigo or 
any illness causing a fall, that that is 
not the immediate cause; that it is the 
fall and injury resulting from it that con- 
stitutes an accident within the purview 
of the statute. So that, a prior cause 
may be disregarded and the injury lim- 
ited to an investigation to disclose wheth- 
er the fall, having occurred, bore with 
it such consequences as would not have 
occurred except for the employment 

Upon this decision four cases just 
handed down by the appellate division 
held in cases of falls unexplained or 
which were due to some preliminary 
cause were entitled to compensation. 





COLLECTS $75,000 FOR A SPONGE 

Mrs. Nellie M. Cowman of St. Louis 
has_ been awarded $75,000 damages 
against two surgeons by a jury there. A 
sponge about the size of a hen’s egg 
was sewed up inside Mrs. Cowman fol- 
lowing an operation in 1924. The awards 
were against the doctor performing the 
operation and the doctor who headed the 
hospital. The sponge has been removed. 





GLOBE INDEMNITY ELECTION 


The present officers and directors of 
the Globe Indemnity were re-elected at 
the company’s annual meeting last week 
without change. A substantial underwrit- 
ing profit was indicated by the financial 
statement of the company covering the 
1928 operations. 





NEW ZEALAND THIRD PARTY 


The New Zealand legislature has 
passed an Act under which every auto- 
mobile owner has to carry liability in- 
surance to cover him against claims on 
account of death or bodily injury caused 
to third parties The law is going to 
take effect as from June 1, 1929, 
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Predicts Big Future 
For Forgery Bonds 


FRANK C. CARSTENS’ LECTURE 





Points Out Underwriting Features of 
These Forms Before Insurance 


Society Surety Class 





Forgery and check alteration bonds 
were the subject of a recent lecture by 
Frank C. Carstens, a resident vice-presi- 
dent of the National Surety, before the 
surety students of the Insurance Society 
of New York. Mr. Carstens brought out 
in his talk the point that the underwrit- 
ing of forgery bonds is not difficult. He 
showed how the standing of the appli- 
cant is investigated, both as to his fi- 
nancial and moral responsibilities. He 
declared that the forgery bond, during 
the comparatively short time that it has 
been on the market, had. established it- 
self as a valuable form of protection. He 
took up first the depositor’s forgery bond 
and then went on to the other forms. He 
said in part: “Generally speaking, there 
are three forms of forgery bonds. They 
are the depositor’s forgery bond, the 
commercial forgery bond and the bank- 
er’s limited forgery bond. 

Popularity of Depositor’s Forgery 

Bonds 

Depositor’s forgery bonds may be sold 
to any reputable person, firm or corpora- 
tion maintaining a deposit account sub- 
ject to check. It is the most widely 
sold of any forgery bond; in fact it is 
estimated that 75% of the total number 
of forgery bonds in force are on this 
form. Stop and consider for a moment 
the number of bank accounts in exist- 
ence and you have a fair guess as to 
the potential for the sale of this bond. 

“In writing a depositor’s forgery bond, 
the coverage is made to protect the 
named bondholder and also any bank or 
banks in which the obligee carries a 
deposit account subject to check. The 
reason for including, as a co-obligee, the 
depository banks, is obvious when you 
consider that each case where a loss oc- 
curs through forgery or alteration of ne- 
gotiable paper, presents separate angles 
of liability and responsibility of the de- 
positor and the bank. The determination 
of such liability or responsibility may be 
left to litigation and, since it is the pur- 
pose of a forgery bond to protect and 
reimburse an obligee holding such bond 
against loss, we cover both the depositor 
and his bank, thereby eliminating the ne- 
cessity for placement of such blame. 

Rating the Bond 

“In rating the depositor’s forgery bond 
we do not take into consideration, when 
fixing the rate, the number of bank ac- 
counts or their locations—the quantity of 
checks or drafts issued or their amounts 
—the type of signature used or the num- 
ber of signatures to a check. We do, 
however, compute the premium upon the 
number of check-issuing.points—such as 
main office and branches where checks 
are issued. We next consider whether 
the bond is to be carried for one or three 
years and then we further consider 
whether or not the obligee uses check- 
writing machines and safety paper. 

“The main office premium is $5 per 
thousand per annum with a minimum of 
$10. Branch office extended coverage 
Premium is $1 per thousand per annum 
per branch with a minimum of $1. This 
same branch rate is applied when per- 
sonal checking accounts of officers are 
covered or subsidiary companies at loca- 
tions other than the main office. The 
bond may be written for a three year pe- 
riod, and then a 15% discount is allowed 
on such three year premium paid in ad- 
vance, making main office three vear pre- 
mium $12.75 per thousand and branch 
office premium $2.55 per thousand per 
branch. These rates apply regardless of 
the amount of the bond. A further dis- 
count on premium for main office or for 
branches-may be allowed when obligee 
uses an’ approved form of checkwriting 
machine, or approved forms of safety pa- 


per. For machine alone, discount is 10% 
and for safety paper alone, discount is 
5%. 

“When both checkwriting machine and 
safety paper are used in combination, the 
total discount is 15%. Reviewing these 
rates, we find that bonds may be writ- 
ten for one or three years. In passing, 
let me say that the three year bond 
greatly predominates. The first thing to 
do, therefore, is ascertain whether one 
year or three year premium is charged. 
Next, ascertain at what points checkwrit- 
ing machines are going to be used and 
discounts allowed and then the same 
thing for safety paper.” 

Discussing the insuring conditions of 
the bond, Mr. Carstens said he believed 
they are liberal in their terms and sim- 
ple in their working. He added: “When 
basic rate is charged, meaning no dis- 
count taken for use of checkwriting ma- 
chine or safety paper, the obligee is al- 
lowed to use any regular business meth- 
od of completing his checks, drafts, etc. 
In the coverage given the obligee on for- 
gery of his name or forgery of endorse- 
ment, the obligee may even use lead pen- 
cil in writing out his checks. Of course, 
when -a check is forged in the name of 
obligee, -he cannot be expected to have 
knowledge as to what method the crook 
will use in writing such check—therefore 
we place no restrictions on such cover- 


e. 

“On the alteration feature, lead pencil 
writing (which is not indelible) is ex- 
cluded. Acts of officers of a corporation 
or partners of a firm carrying this bond 
or connivance with any such officer or 
partner resulting in loss, vitiates any 
such claim. We do, however, cover loss- 
es caused by the acts of employes; there- 
fore, we maintain that a depositor’s for- 
gery bond is a blanket fidelity protec- 
tion on any employe of such corporation 
or partnership, up to the full amount of 
bond as well as blanket protection to the 
obligee against the acts of outsiders. 

“The rates on commercial forgery 


bonds are just double those of the deposi- 
tor’s forgery bonds—namely $10 a thou- 
sand for main office and $2 a thousand 
for extended coverage. The three year 
rate may be applied and the discount for 
use of checkwriting machines and safety 
papers may be allowed but the amounts 
of discount are fixed at 5% for machine 
and 21%4% for safety paper; and when 
used in combination the total amount is 
714%. The rider affixed to the bond in- 
dicating such safety paper and machine 
discounts is worded so as to cover only 
the outgoing paper coverage. Therefore, 
since the rate for a commercial forgery 
bond is double that of a depositor’s for- 
gery bond, it is fitting that the discount 
should be cut in half.” 


Mr. Carstens next turned his attention 
to the banker’s limited forgery bond. He 
said: “It is sold to incorporated banks, 
private banks, savings banks, building 
and loan associations, trust companies 
and similar businesses. It is designed to 
give the holder—the bank—similar pro- 
tection to that contained in a depositor’s 
forgery bond—meaning, to cover the 
bank’s outgoing checks, drafts, certifi- 
cates of deposit, whether they be drawn 
upon the bank or some other depository 
bank. In the latter case, we protect also 
the depository bank, just as in the case 
of the depositor’s forgery bond, we pro- 
tect the depositor and his bank. 

“In this form, we give protection on 
savings accounts withdrawal orders 
drawn or purporting to have been drawn 
upon the bank when such instrument is 
accompanied by the savings account pass 
book. We cover checks and drafts drawn 
or purporting to have been drawn. upon 
the bank’ by depositors and actually cer- 
tified by the barik—or on checks and 
drafts forged as to the name of a de- 
positor and certified by the banker when 
the bank certification is forged on any 
such paper.” 

In conclusion Mr. Carstens said: “In 
the comparatively few years that the 
forgery bond has been on the market, 
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it has established itself as a valuable and 
standard form of protection. Its devel- 
opment has been rapid and we believe 
has progressed beyond the experimental 
stage, although frankly speaking, the 
surety companies are constantly looking 
ahead and endeavoring to broaden for- 
gery bonds to include all insurable, for- 
gery hazards that face the buying pub- 
lic. Thousands of nationally known com- 
panies, many of whom have access to 
the best possible legal counsel and insur- 
ance advice have been buying forgery 
bonds as a business necessity. They 
know that when a loss occurs they can 
turn to their forgery bond, which says 
in effect, ‘When you lose—we pay!” 





CHESTER A. CLOUD CHANGE 
To Leave Maryland Casualty and Be- 
come Downtown Borough Agents 
for Southern Surety 
An important step was made last week 
by the Southern Surety of New York 
when it appointed Chester A. Cloud as 
its downtown New York borough agent 
for all casualty lines, effective February 
1. The Chester A. Cloud agency is one 
of the leading automobile agencies in the 
city and has represented the Home of 
New York as general agent for automo- 
bile fire and theft, and the Maryland 
Casualty as borough agents for casualty, 
writing at the same time a large propor- 
tion of automobile liability, property 
damage and collision in that company. 
Under the new arrangement the 
agency will continue its representations 
of the Home but will represent the 
Southern Surety for casualty and auto- 
mobile covers. This split in the auto- 
mobile representation of the Home and 
Maryland Casualty as regards the Cloud 
agency does not disturb the working 
agreement between these companies as 
to the joint automobile agency arrange- 
ment throughout the balance of the coun- 

try. 

The Southern Surety has also made 
known an additional appointment in its 
New York office in the person of A. W. 
Lyons as superintendent of its fidelity 
department, effective February i. Mr. 
Lyons, formerly with the Metropolitan 
Casualty in a similar capacity, will assist 
Vice-President Frank T. Gilson. . Mr. 
Lyons received his initial training in the 
Fidelity & Casualty when E. C. Lunt 
was with that company as surety vice- 
president. 





LEAVES NEWSPAPER FIELD 


E. M. Ackerman of the “Field” Ap- 
pointed Secretary of Insurance 
Federation of Illinois 

E. M. Ackerman, who has been an as- 
sociate editor of the “Insurance Field” 
for the last five years, has been appoint- 
ed executive secretary of the Insurance 
Federation of Illinois, effective February 


Mr. Ackerman started in the newspa- 
per field with the “Journal of Commerce” 
in 1914, when Sumner Ballard was edit- 
ing that paper’s insurance news depart- 
ment. Following his return from the 
War, in which he served in the air 
forces, he returned to daily newspaper 
work in Texas. In 1920 he became in- 
surance editor of the “Chicago Journal 
of Commerce,” retiring from that post 
in January, 1924, to join the staff of the 
“Insurance Field.” 





TRAVELERS MEN DINE 

The members of the claim division of 
the Newark and Paterson office of the 
Travelers entertained the members of the 
Jersey City office last Saturday evening 
at the New Jersey Automobile Club, 
Newark, as the result of a contest be- 
tween the three offices. 





$250,000 PREMIUM INCREASE 

The accident and health department of 
the Commercial Casualty of which F. W. 
Benjamin is manager, had approximately 

50,000 premium increase last year over 
the writings of 1927. 
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°° Aetna-izer” Questions and Answers 


This group of “Aetna-izer” questions 
and answers features owners’, landlords’ 
and tenants’ problems. It -is reprinted 
here for the benefit of agents who are 
confronted frequently with similar situa- 
tions. 

Q. An owner of a radio store sent a 
clerk to a customer's home with a new 
tube. The clerk went by trolley and as 
he was getting off the trolley, he injured 
a woman’s eye as he put up his umbrella. 
She instituted suit against the store own- 
er for damages. Is the store owner pro- 
tected under the owners’, landlords’ and 
tenants’ policy? 

A.» The policy provides in (b) of the 
insuring clause coverage on claims on ac- 
count of bodily injuries occuring elsewhere 
than within or upon the premises if caused 
by an employe of the assured engaged in 
the assured’s business operations. 

O. An individual while walking across 
a vacant lot adjoining an apartment house 
was struck by a loose board that was 
blown from the roof of the apartment. 
Suit was instituted against the owner for 
damages. Does the owners’, landlords’ 
and tenants’ policy protect the owner? 

A. The policy covers the case. Claims 
on account of bodily injuries accidentally 
sustained on premises adjacent to the 
premises are included under the insuring 
clause. 

QO. An assured owned and operated a 
department store. An individual was run 
over by the assured’s truck in the drive- 
way on the assured’s premises. The in- 
dividual was severely injured and brought 
suit for damages. Does the owners’ land- 
lords’ and tenants’ policy protect the de- 
partment store owners in this case? 

A. The company is liable under the 
owners’, landlords’ and tenants’ policy. Al- 
though there is an exclusion applying to 
the use of vehicles away from the prem- 
ises, it does not exclude claims arising 
because of vehicles on the premises. Of 
course any automobile insurance which 
offered protection against this same haz- 
ard would be taken into consideration in 
the settlement. 

The owner of a combination res- 
taurant and delicatessen is insured under 
an owners’, landlords’ and tenants’ policy. 

wo judgments for damages are rendered 
against him, one because of injuries to 
a customer because of food eaten in the 
restaurant, the other due to food bought 
at the delicatessen and eaten at home. Are 
both judgments covered under the own- 
ers’, landlords’ and tenants’ policy? 

A. ‘The owners’, landlords’ and tenants’ 
policy protects the assured against loss 
on account of injury to the individual who 
ate at the restaurant but not in the case 
of the individual who ate the food at 


home. The policy specifically excludes in- 
juries caused by the consumption, ‘han- 
dling or use away from the premises of 
any product manufactured, handled or dis- 
tributed by the assured. 

Q. A customer at a fur store tried on 
a number of fur coats. She soon after 
became infected with anthrax and alleged 
that the infection was due to trying on 
the coats. Does the owners’, landlords’ 
and tenants’ policy afford protection to 
the owner? 

A. Protection is afforded under the pol- 
icy because the product was handled on 
the premises of the assured. 

Q. An individual fell on the icy pave- 
ment in front of a furniture store, strik- 
ing his head on fire plug. First aid was 
administered which cost $10. A judgment 
was returned against the owner of the 
store for $14,000, court costs and attorney 
fees amounted to $1,500. He carried an 
15/50 limits. What was the company’s 
15/50 limits. What was the company’s 
liability in this case? 

A. The company’s liability is $15,510. 
In addition to the indemnity feature, the 
policy provides for the cost of investiga- 
tion and defense, court costs and imme- 
diate surgical aid. 

. A woman tripped on a board which 
was being used by the assured’s employes 
in repairing the sidewalk in front of the 
premises. Her ankle was badly sprained 
and she brought suit for damages. Does 
the owners’, landlords’ and tenants’ policy 
afford protection in this case? 

A. The accident was the result of the 
maintenance of the premises and the pol- 
icy affords protection in such cases. 

O. How would you protect the interest 
of the owner of an office building, who 
has no employes and does not occupy any 
space in the building and has leased out- 
right the entire building to a general les- 
see, against claims for damages on ac- 
count of personal injuries.? 

A. A separate landlord’s protective pol- 
icy may be issued at 50% of the manual 
rate applicable to the general lessee, or 
he may be protected as an additional in- 
terest under the policy issued to the gen- 
eral lessee at 25% of the manual rate. 

O. A story ts to be added by a con- 
tractor to a building which he uses for 
storing supplies. The work is to be done 
by his own employes. The owner carries 
an owners’, landlords’ and tenants’ policy. 
Is he covered for the new construction 
work? If not, what steps should be tak- 
en? 

A. The basic policy excludes the mak- 
ing of additions to, structural alterations 
or demolition. Coverage may be extend- 
ed by endorsement and the payment of 
an additional premium. 











FORM 100 POINTERS CLUB 





Standard Accident to Select for Mem- 
bership Leading General Agents, Re- 
gional and Local Agents 

The Standard Accident has organized 
the 100 Pointers Club, membership in 
which will be limited to 100. Forty mem- 
bers will be drawn from the ranks of 
the general agents, twenty will be re- 
gional and district agents and forty lo- 
cal agents. Membership during 1929 will 
be established by picking the biggest 
producers in these classifications, deter- 
mined by the valuation points given for 
the various classes of business. 

Compensation and employers’ liability 
—one point for each $1 premium; auto- 
mobile and miscellaneous liability—three 
points for each $1 premium; burglary, 
plate glass and personal accident. and 
health—four points for each $1 premium; 
bonds—six points for each $1 premium. 

In addition the general agents’ qualifi- 
cations will be based upon equalizing fac- 
tors according to the population of the 
territory in which the general agent does 
business. 

The company emphasizes that rewards 


and prizes will not be an incentive for 
membership in the club; rather the dis- 
tinction that will come from such mem- 
bership. The club will also be the basis 
for choosing those persons who may be 
eligible for attendance at future conven- 
tions if the company should decide to 
hold any. 





LOUISVILLE HEAD OFFICE NOW 


The executive offices of the Equitable 
Life & Casualty were recently moved 
from Chicago, where the company has 
had its general offices for six years, to 
its new home office building in Louisville, 
which the company purchased and re- 
named for the company. A branch of- 
fice will be maintained in Chicago. It is 
reported in Louisville that officials of 
the Equitable are planning to launch a 
new company to handle plate glass and 
automobile coverage. 





N. Y. CLAIM ASS’N MEETS 

_ The New York Claim Association held 
its annual dinner meeting last night with 
Charles H. Tuttle, United States Attor- 
ney for the Southern District of New 
York, and Miss Frances Perkins, newly 
elected industrial commissioner, as the 
speakers. 


Presents Bill To Kill 
Mass. Compulsory Law 


REPRESENTATIVE E. A. POWER 





Boston Insurance Men Consider It Most 
Practical Solution of Auto Tangle; 
; Its Provisions 





Representative Edgar A. Power, of 
Winthrop, Mass., who recently filed a bill 
in the Massachusetts legislature for the 
repeal of the Massachusetts compulsory 
automobile insurance law, has made a 
statement to the public in which-he sets 
forth his ideas on the whole subject. He 
is a prominent real estate operator and 
builder at Winthrop; is chairman of the 
Republican town committee; and has 
been a member of the legislature since 
1925. He is one of the few men in 
the legislature who have been opposed 
to the idea of compulsory automobile in- 
surance from the start. 


Insurance men in Boston who have 
studied Power’s bill believe that it con- 
tains the sanest and most practical solu- 
tion of the automobile tangle that now 
confronts the state. 

A statement as to his position and ex- 
planation of the provisions of the bill 
follows in part: 

“When the people of Winthrop, my 
constituents, voted in a mass meeting to 
instruct their legislators to take steps to 
repeal the Massachusetts compulsory au- 
tomobile insurance law, I immediately 
made a study of the whole proposition 
to determine just what evil this law at- 
tempted to remedy. 


Offers Substitute Plan 


“Under my bill, the operator or owner 
of a car responsible for an accident will 
be the one who will be obliged to pay, 
and the balance of automobile owners 
who do not have accidents will not be 
penalized by being compelled to insure 
their cars for the purpose of helping 
pay for accidents caused by those who 
are negligent. 

“My bill calls for the repeal of the 
Massachusetts compulsory automobile 
liability security act, and it’ offers as a 
substitute the following plan: On and 
after January 1, 1930, an automobile own- 
er, if my bill becomes law, will find him- 
self in this position—he may operate his 
car on the highways of this state with- 
out satisfying anyone of his financial re- 
sponsibility, until he or any other person 
operating his car with his express im- 
plied consent, has an accident. 

“When an automobile accident occurs, 
my bill gives the injured person the 
right to have a preliminary hearing in 
court. If the court finds that the acci- 
dent was probably due wholly to the 
negligence of the automobile owner or 
operator, the court will order the owner 
or operator of the car to file with the 
court assurance of his financial responsi- 
bility, either in the form of an insurance 
policy, stocks, bonds, cash or other evi- 
dences of financial worth in an amount 
sufficient to satisfy a judgment rendered 
by a jury commensurate with the injury. 
Ifthe owner or operator of the car com- 
plies with this order, he is allowed to 
continue to operate his car upon the 
highways. 


Would Suspend License 
_ “If the owner or operator of the car 
is not able to comply with the order of 
the court with the clerk of the court 
the security ordered, the operator’s _li- 
cense and the registration of the car are 
immediately suspended. If the car is 
driven by a person other than the own- 
er, with the owner’s express or implied 
consent, then both the operator’s and the 
owner’s driving licenses are suspended 
and the registration of any cars register- 
ed either in the name of the owner or 
the operator, and neither can again ob- 
tain an operator’s license or register a 
car in his name so long as this order 
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of the court, to wit; to file financial se- 
curity, remains unsatisfied. 

“My bill is based primarily upon the 
New Hampshire law, which has worked 
so successfully in that state since June 
1, 1927. A part of my bill is based upon 
the law which has been tried in Con- 
necticut, and still a third part has been 
taken from the plan now under consider- 
ation in Pennsylvania. My aim is, first, 
to make the highways safer by reducing 
the number of automobile accidents, and 
placing the responsibility upon the per- 
son found wholly at fault and not to pen- 
alize all other car owners by forcing 
them to buy insurance—as they are com- 
pelled to do today under the compulsory 
law.” 





LOTT ON A. A. A. BILL 





Heartily Agrees With Its Principles; 
Calls It Best Practical Plan of Com- 
batting Automobile Evils 


Edson S. Lott, president, United States 
Casualty, who has always been a con- 
firmed opponent of compulsory automo- 
bile insurance, went on record recently 
in a Pittsburgh talk as heartily in agree- 
ment with the principles of the Safety- 
Responsibility bill proposed by the Am- 
erican Automobile Association. Mr. 
Lott said: “While it is to be assumed 
that modifications and additions will be 
indicated by future study and experience, 
yet I think that with this measure we 
are getting close to the best practical 
way of meeting that phase of the auto- 
mobile evil for which compulsory insur- 
ance was intended, but is ill adapted, to 
remedy.” 


CASUALTY CO. TO START SOON 


The Great Eastern Casualty of New- 
ark, which was organized late last year 
with a capital of $150,000 and a surplus 
of a similar amount, will probably start 
writing business the latter part of. next 
month. It was stated by the president, 
Emanuel Sinclair Margulies, that the 
company was being rapidly rounded into 
shape. The temporary offices of the 
company are located in the Industrial 
Building, Newark. The company was 
organized for the purpose of writing lia- 
bility and property damage coverage on 
automobiles of the private passenger 
type, at equitable rates. 


CZECH ANNIVERSARY 

The First Bohemian Mutual Insurance 
Co. has donated a prize of 100,000 Czech 
crowns in commemoration of the tenth 
anniversary of the Czech Republic. Ac- 
cording to resolution of the directors’ 
meeting the interest of this amount fixed 
at 5,000 Kc. shall be distributed every 
year as a prize for a Czechoslovakian 
thesis or discovery in medical science, 
economics or insurance law. 











ITALIAN SOCIAL INSURANCE 

The Cassa Nazionale per le Assicura- 
zioni Sociali of Rome has donated a prize 
of 60,000 lire for a thesis on the develop- 
ment of social insurance. The paper 
may have a legal, medical or technical 
character. 


WRITING CREDIT SINCE 1905 
The London Guarantee & Accident has 
been writing credit insurance since 1905 

and is considered a pioneer in this line. 
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A Talk With Schaffer 
The Insurance Man 


SUCCESS OF HIS PICTURE ADS 





Has Built Up Coast to Coast Reputation 
by Consistently Advertising Accident 
And Health; His Methods 





When H. R. Schaffer, of 1457 Broad- 
way, New York City, who is known to 
countless thousands of people from coast 
to coast as “Schaffer, the Insurance 
Man,” first conceived the idea a few 
years ago of talking direct to the public 
by means of a series of newspaper ad- 
vertisements, he probably had no idea 
that he would one day become so well 





H. R. SCHAFFER 


known as to have people walk up to him 
in hotels and public places and call him 
by name. Yet that is exactly what has 
happened; and the main reason for it 
has probably been the picture of Schaf- 
fer which appears in the ads. 

For the last four or five years people 
have been reading Mr. Schaffer’s mes- 
sages about accident and sickness insur- 
ance. Thousands of persons have cut 
out the coupons at the bottom of his 
ads and mailed them to him for infor- 
mation about his plan. He has also re- 
ceived many letters and personal calls 
from interested persoms. And what is 
still more interesting, thousands of per- 
sons have taken out insurance with him. 

Why His Picture Is Used 

Some time ago, while Schaffer was in 
San Diego, Cal., a man walked up to him 
in the lobby of the hotel where he was 
stopping and said: 

“Pardon me, but aren’t you Schaffer, 
the Insurance Man?” 

Schaffer nodded assent and upon in- 
quiry found that his questioner had seen 
his picture in the newspaper and had 
immediately recognized him. 

“It was not egotism on my part that 
made me determine to associate my por- 
trait with accident and health insurance,” 
said Schaffer to a representative of The 
Eastern Underwriter the other day. “It 
was rather a set determination to become 
so closely allied with the statements that 
I make in connection with what accident 
and health insurance means to the Am- 
erican public that those in the social and 
business world who know me would 
judge my statements by my perform- 
ances in the past. Just as you associate 
shoes with the portrait of W. L. Doug- 
las, so you will be reminded that you 
need health and accident insurance when 
you see my picture appear in the paper 
broadcasting my message. 

Schaffer has received letters from peo- 
ple in all parts of the world. Business 
men in such remote places as Palestine, 
Australia, Rome, Brazil, India have writ- 
ten to him asking for information about 
his insurance plan. He has also had 


many invitations to address various 
groups of people throughout the coun- 
try. On July 27 last he addressed the 
members of the,New York “Times’ Ad- 
vertising Club,” giving his views on the 
advertising of insurance, with special ref- 
erence to accident and health insurance. 
His First Advertising 

Schaffer told how, five years ago, he 
launched his first advertising campaign 
in the newspapers, using fifteen different 
mediums. 

“In order to test the pulling power of 
each medium,” said Schaffer, “I kent a 
record of each inquiry sent in. This was 
easily done as coupons were used in the 
ads which were keyed.” 

He has never stopped advertising since 
the day he inserted his first small ad- 
vertisement in the newspapers several 
years ago. Coming from the West short- 
ly after the San Francisco earthquake 
in 1907, Schaffer entered the insurance 
business in New York as an insurance 
solicitor “on his own,” and some time 
later opened a small office. 

At first he circularized a list of one 
thousand persons whose names and ad- 
dresses he took from the telephone i- 
rectory. This experiment proved fairly 
successful and he started to advertise 
for agents: he also began to adveriise 
in the newspapers, using small space in 
which he told briefly the story of insur- 
ance. He took as his slogan, “You May 
be Next. You Never Can Tell,” and his 
expression has been the keynote of his 
advertising ever since. 

“If it pays me to advertise independ- 
ently,” remarked Schaffer, “how much 
more it must pay the parent companies 
with the large resources which they have 
at their command to spread the doctrine 
of insurance throughout the universe. 
Experience has shown me that if a prod- 
uct is to be successfully marketed it 
should be advertised. Many insurance 
agents have tried almost every form of 
advertising novelty such as blotters, cal- 
endars with little or no results: I believe 
the better way is to advertise in the 
press direct to the public and then ad- 
vertise some more. By running adver- 
tisements in newspapers that are intelli- 
gently written and vitally illustrated I 
have found the public reads them and 
looks forward to their publication from 
time to time. You never can tell when 
the seed you sow through advertising will 
spring to life.” 

Has Written Policies in Five Minutes 


Schaffer writes the policies in his of- 
fice and has written some policies in five 
minutes. Some time ago a porter who 
is employed in New York came into his 
office and said he wished to take out a 
policy; that he had read the advertise- 
ment and was interested. Schaffer is- 
sued one of his accident and health poli- 
cies to the man and at 2 o’clock the same 
afternoon the porter was struck by an 
automobile and injured. 

The so-called accident and sickness 
policy that Schaffer sells is issued by 
one of the large casualty companies. The 
terms of the policy provide for $5,000 to 
$7,500 for accidental loss of life; $25 
weekly indemnity for stated accidents 
and $25 weekly payments in case of sick- 
ness. The premium rate is a flat one of 
$10 which is renewable at the end of 
the year. 

Schaffer is an ardent devotee of sports 
especially pugilism and horse racing. 
Some years ago when he was living in 
California he owned some fine race 
horses and won some big sweepstakes, 
notably the famous “California Oaks.” 





DECLARES FIRST DIVIDEND 

The Pacific Indemnity, now in its third 
year, has announced its first dividend 
at the rate of 6% annually. It will be 


paid quarterly on the 35,000 shares of 
capital stock. 





OPENS PHILADELPHIA BRANCH 
The Seaboard Surety, of which E. D 
Livingston is president, has opened a 
branch office in Philadelphia under the 
management of L. Milton Brown. 


LEMON JOINS METROPOLITAN 





To Be Its Brooklyn Branch Manager; 
H. J. McConekey Continues in 
Charge of Casualty Lines 

Andrew M. Lemon is the successor to 
Carl J. Stephan as manager of the 
Brooklyn branch office of the Metropoli- 
tan Casualty. It will be remembered that 
Mr. Stephan was recently promoted to 
be manager of the New York branch 
office of the company. Mr. Lemon’s 
appointment is effective February 1. His 
first introduction to the business was in 
the claim department of the National 
Surety, after having served as a lieuten- 
ant in the U. S. Army during the war 
and received his law degree at the 
Brooklyn Law School in 1924. ; 

After two years with the National 
Surety Mr. Lemon joined the Brooklyn 
branch of the Fidelity & Deposit as man- 
ager of its fidelity and bank department, 
from which post he now resigns to join 
the Metropolitan. 

Harry J. McConekey, who has been 
associated with the Brooklyn branch 
since Mr. Stephan opened the office 
in June, 1925, continues in charge 
of the casualty underwriting, the respon- 
sibility for which has been in his hands 
since Mr. Stephan was transferred to 
Manhattan. 


DRIVE IN RUTHERFORD’S HONOR 

Paul Rutherford, vice-president, Hart- 
ford Accident, in charge of its New York 
office, was the happy and surprised guest 
of honor at a luncheon held in his honor 





one day last week at the Hotel McAlpin. . 


Unbeknown to him the producers report- 
ing to him had been carrying on a cam- 
paign for business during the last three 
months of 1928; he had seen the in- 
creased business coming in but was not 
informed of the cause. The New York 
branch made a big increase during 1928 
which is reflected in the gain made by 
the company. 


DAVIDSON JOINS WEHINGER 

Donald C. Davidson, at one time in the 
employment department of the Travelers, 
has joined the Wehinger Service, em- 
ployment consultants, in New York City. 
Mr. Davidson has more recently been in 
charge of male insurance personnel 
placement in the National Employment 
Exchange. He has had a good back- 
ground in the employment field. 





DECLINES DIRECTORSHIP 

Franklin D. Roosevelt, Governor of 
New York State, declined re-election as 
a director of the Fidelity & Deposit at 
its annual meeting last week. Mr. Roose- 
velt, however, accepted re-election as a 
vice-president of the company on leave 
of absence during his gubernatorial term. 





Prudential Promotions 


(Continued from page 6) 
tician department and three years later 
was transferred to the accounting de- 
partment. On January 1, 1928, he was 
made an assistant supervisor and on 
January 14, 1929, promoted to supervisor. 
L. W. Ireland, who has been with the 


bindery department for a number of 


years, entered the service of the com- 
panv on March 23, 1914, and was as- 
signed to the supply department. About 
a year later he was transferred to the 
printing department where he remained 
for another year when he was assigned 
to the bindery department. On March 
23, 1917, he was made assistant manager 
of the department. He resigned on July 
31, 1917, to enter the service of the navy 
department where he remained for about 
two years. He entered the employ of the 
company again on June 20, 1919, and 
was made assistant manager of the bind- 
ery department and on January 14, 1929, 
was made manager of the department. 





P. G. LETTERING INSURANCE 
The Standard Accident is urging the 
sale of plate glass lettering insurance, 


a coverage which is often overlooked. _ 





OBSERVES 45TH ANNIVERSARY 





Standard Accident Had Two Men and 
One Clerk when It Started in 1884; 
Has Now 600 in Home Office 

The Standard Accident is celebrating 
its forty-fifth anniversary this year and 
the observance of this milestone recalls 
to a writer in the January “Standard 
Cog” that when the company started 
writing accident insurance in 1884 it had 
only a small local office employing two 
men and a clerk. Today it has more 
than 600 men and women employed in 
its home office building, 5,500 representa- 
tives scattered all over the United States 
and more than $24,000,000 in assets 





GERMAN COMPULSORY COVER 


Following the example of the state 
of Massachusetts, the German Depart- 
ment of Justice is now considering the 
advantages and disadvantages of this 
proposition. The Department of Insur- 
ance has submitted an expert’s report for 
this purpose. 





MOONEY ON “PRODUCTION” 

William L. Mooney, vice-president, 
Aetna Life, talked on “Production” be- 
fore the casualty class of the Insurance 
Society on Monday. 





Auto Situation 
(Continued from Page 1) 


be started with the survival of the fittest 
to decide the issue. The extent of the 
rate reductions will not be made public 
until the new manuals appear about the 
middle of February. 

While nothing official has been an- 
nounced it is assumed that a rate war 
is out of the question for the present 
at least. Such a fight would hardly be 
conducive to friendly relations with the 
present non-member companies. The 
latter would not want to join the East- 
ern Conference, pay their proportionate 
share of the expense and live up to the 
rates and rules if they thought by doing 


so they were surely going to sustain a ° 


loss upon their 1929 underwriting Rate 
wars are generally disastrous to all con- 
cerned and are employed only as a last 
desperate expedient. Conditions auto- 
mobilewise do not appear to have 
reached such a hopeless position. 

Fire Casualty Division 

By increasing collision commissions to 
25% to agents in ordinary territory and 
not altering property. damage commis- 
sions the Eastern Conference appears to 
have struck upon a happy solution of the 
problem of overlapping lines with the 
National Bureau of Casualty & Surety! 
Underwriters. The casualty companies! 
desire to hold automobile property dam- 
age insurance because of its natural} 
alignment with liability covers and the 
Eastern Conference, by continuing the 
old commissions, makes no bid for this. 
business. In turn, the casualty compat 
nies recognize the collision commission 
increase as a competitive move and prob>. 
ably will not interfere with the gravita- 
tion of collision covers to the fire com- 
panies.": **" ' 

The Conference last week voted a reso- 
lution of appreciation to R. P. Barbour, 
Ralph H. Goodwin and Sheldon Catlin, 
president, executive committee chairman 
and chairman of the rates committee re- 
spectively, for their constructive efforts 
in bringing the Eastern Conference safe- 
ly over the rough road it has traveled the 
last year. This resolution in itself is 
evidence of a determination to solidify 
the position of the Conference rather 
than give up the fight in the face of con- 
tinued opposition with the ranks. As a 
result of the changes voted last week 
there is surely increasing basis for ‘he 
belief that automobile underwriting by 
the fire companies in the East will be 
far healthier this year than last. The 
cost of all this will probably be de- 
creased profits for the Conference com-' 
panies if the 1928 loss ratio is adhered 
.to fairly closely. 
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